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Sparks 


Ford’s Labor Record 
Surveys Approve 
Pacemaker for Big Pay 
His Patriotism 











By 
Chris Sinsabaugh 





| 

PROPOS of the present situa- | 

tion in strike-bound Dearborn, 
there comes to mind that old 
quotation: “And having looked to 
government for bread, on the very 
first scarcity they will turn and 
bite the hand that fed them.” Sub- 
stituting “Henry Ford” for “Gov- | 
ernment,” that quotation might | 
have been written last week, SO | 
aptly does it apply to CIO’s in- | 
vasion of River Rouge, which | 
stopped the operations of the great- 
est single industrial plant in the | 
world. Car production has been 
stopped there, but the greatest 
damage done so far has been in- 
terference with defense work when 
this country needs “speed and 
more speed” for which President | 
Roosevelt pleads. CIO has thrown | 


a gigantic monkeywrench into the | 


nation’s gearbox. Hitler must have 
stopped worrying about the Serbs 
long enough to rub his hands in 
glee and mentally thank the CIO 
for the help that organization is 
giving him. 

* * * 

LABOR AS a whole should not 
be blamed for this Ford trouble. 
The blame, to my mind, rests on 
the shoulders of CIO leaders, 
greedy for power and fighting a 
death struggle with AFL for or- 


4, Zanizational control at Dearborn; 
eager to topple over the last citadel 


of the “open shop” and force the 
commander-in-chief to lower his 
colors. And we, the people, are the 
innocent bystanders who suffer 
most from the onslaught. 
among the innocent bystanders are 


thousands of Ford workmen satis- | 
fied to work for Henry Ford with- |} 


out having unionism order them 
about, regardless of their personal 
wishes and inclination. Ford deal- 
ers also may feel the pinch in this 
(See SPARKS, Page 27, Col. 1) 


The Top Ten 
PASSENGER CARS 


First Ten in Registrations as 
Reported in AN Today: 
1941 1940 
Pos. Make Pos. 
1—129,565 Chevrolet 110,735— 
2— 96,063 Ford 74,019— 
3— 62,020 Plymouth  55,171— 
4— 44,652 Buick 36,144— 
5— 40,095 Pontiac 26,389— 
6— 33,911 Oldsmobile 23,406— 
i— 28,233 Dodge 27,606— : 
8— 18,183 Chrysler 12,533— 8 
9— 13,812 Studebaker 12,113— 9 
10— 12,287 Mercury 11,083—10 


Total All Makes 
531,143 433,890 
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The Newspaper of the Industry 


Holding Aloof in 


Strike at Present 


Roosevelt Expects Public 
Opinion to Terminate 
Defense Disputes 


On Defense Front 


Third of Cadillac employes Page | 
MOW Cl GELEUSS 2... scssccvewss 10 

MGTe COMBO! GOON 2 os.00 csi sesss 8 

Petroleum reserves increase .... 15 


By William Ullman 
Washington Correspondent 


WASHINGTON.—A samp- 
ling of the official attitude 





here with respect to the Ford 
strike reveals plainly the Ad- 
ministration’s concern over 
the situation and, among the calm- 
er and more judicial observers, the 
fervent hope that the matter can 
be settled without involving Wash- | 
ington in another out-and-out! 
struggle with the sage of Dearborn. | 

One hears in these quarters the} 
frank opinion that such a battle 
would be a titanic one and could 
serve no useful purpose at this | 
time. These officials are prayerful | 
in their desire for a quick and un- | 
spectacular settlement. 

On the other hand, it must be} 
reported that there are others in 
the Administration who see in the 
present situation an opportunity to 
invoke the long-discussed “crack- 
down” on Ford Motor Co. These 
officials do not believe either the 
Federal Conciliation Service or the 
new Defense Mediation Board will 
be able to arrive at a _ solution 
which will keep the labor situation 
at Ford “put,” and that unless 
drastic action is taken, a series of 
disturbances there will 
whole defense labor pot constantly 
boiling over. In these quarters 

(Continued on Page 20, Col. 3) 


Packard Clipper 
| Price Is $1,375; 





| Apr. Output 2,640 


DETROIT.—The Clipper 8, new 
| slipstreamed model expected to sell 
jat $1,375, is announced this week 
by Packard. Production schedules 
| call for 2,640 of the Clipper models 
{in April. 





| 


keep the 


| 


! 
| 
| 


| 


| Entirely new, the 125-horsepower 


{Clipper is a Packard of contrast 
|rather than of comparison, since 


jit blends the identifying marks of | 


|traditional Packard styling with 
the ultra-modern trend. The Clipper 
| will be offered in a four-door, six- 
passenger, eight-cylinder ¢6edan. 


Of standard width, the new model. 


| is road-hung to a point where it is 
actually a foot wider than it is 
high. The company claims the new 
|car is lower from roof to road than 
jany other full-size passenger car 
built in America today. 

Front details include a massive 
front bumper and grille guards 
carrying the familiar Packard red 
hexagon. The upper edge of the 
bumper rolls backward, partially 
covering a new gravel shield which, 
in turn extends between the front 
bumper and the fenders and grille. 

In the modern radiator grille of 

PACKARD, Page 2, Col. 5) 
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PEACE IS SOUGHT IN FORD STRIKE 


Rouge Dispute Worries Washington 


Bui U.S. Officials: 


A Day with Ford Strikers . . . 






CIO STRIKERS barricaded entrances to Ford’s Rouge plant last week, there- 
by forcing suspension of operations in the huge plant and throwing 85,000 per- 
sons out of work. Strikers lined cars, bumper to bumper, across the roadways 
and reinforced them with men to effectively bar entrance. | 


| 
| 





WRENCHES and other tools, in the. hands of workers, are matched with 
police clubs during the numerous fights occasioned by the Ford strike last week. 
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FORD WORKER, who tried to crash the CIO barricades at River Rouge plant 


last week, is left beaten on the tracks. 


Strike Makes 118,000 Idle; 
16 Assembly Plants to Close 


DETROIT. Effects of the UAW- 
CIO strike against the Ford Motor 
Co.'s Rouge plant began Friday to 
be felt in all parts of the United 
States. Shutdown of the Rouge 
forced the closing of the company’s 
assembly branches and small 
branch manufacturing plants, 
throwing more than 34,000 ad- 
ditional persons out of work. With 


notified its suppliers in ail parts | 
of the country to make no further | 
shipments on outstanding erders 
because of the tieup at the strike- 
bound Rouge. This probably will | 
affect directly thousands of ad-| 
ditional workers in all parts of the 
United States who manufacture | 
supplies for the Ford plants. Ford 
purchases from such suppliers since 


the 84,000 idle at the Rouge (who Jan. 1 have averaged more than | 
are losing $640,000 per day in $11,000,000 a week. | 
wages), this brings the number of 30th the Highland Park plant, | 
workers directly affected by the which employs approximately 3 700 | 
strike to 118,000. men, and the ‘Lincoln plant, which | 
At the same time, the company (See EFFECTS, Page 20, Col. 5) 
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(C10 Dispute Halts 
‘All Rouge Output 


As Rioting Flares 


U. S. Court Orders End to 
Barricading; Mediators 
Are Confident 


On Labor Front 


Ford strike dates back Page 
to 1937 ‘‘Battle of Overpass’’.. 20 

Work stabilization urged ....... 10 

Congress pledges action ........ 20 


By Pete Wemhoff 
Managing Editor 


DEARBORN. — Federal 
conciliators at press time Fri- 
day were still hopeful of an 
early settlement in the CIO’s 
three - day-old Ford Rouge 


strike, which on Wednesday closed 
the huge plant for the first time in 
history, threw 85,000 persons out of 
work, halted work on $155,000,000 in 
national defense orders, and threat- 
ened to shut off completely deal- 
ers’ supply of cars through forced 
closing of 16 Ford branch assembly 
plants. 

Following two days of violence 
at plant entrances, which CIO 
members had barricaded to keep 
out workers who desired to return 
to their jobs, Ford officials Thurs- 
day night charged communists 
were heading the strike and ob- 
tained a federal court writ for- 
bidding the CIO to barricade en- 
trances in the union’s efforts for 
recognition and a contract in its 
name. 

The strike, which had its origin 
in a series of work stoppages in 
various parts of the Ford Rouge 


| plant late last Tuesday and then 


developed into a well-planned 
forced cessation of work in the en- 
tire factory, not only halted pro- 
duction of cars, trucks and defense 
material at the River Rouge but 
likewise forced closing of several 
(Continued on Page 21, Col. 1) 





Iowa Dealers Set 
Defense Course; 


Koerner Elected 


By Ethel Daniels 

Staff Correspondent 
DES MOINES, Ia.—New legisla- 
tion and orientation of automobile 
dealers’ business with the new 
problems resulting from the de- 
fense program, headlined the pro- 
gram of Iowa Automobile Dealers 
Assn.’s 23rd annual convention at 
Hotel Fort Des Moines here last 
week. About 250 dealers attended. 
Dealers were urged by L. Clare 
Cargile, president of National 


| Automobile Dealers Assn., to keep 
' the 


public automobile conscious 
even though the production of new 
cars in 1941 may be halted. Defense 


| program will not only take away 


plant facility, he told them, but 
will also take executive ability and 
materials needed for automobiles. 
He stressed the need to start train- 


| ing new mechanics because skilled 


labor will be needed in national 
defense and urged the dealers to 
make profits now in the present 
“greatest sellers market ever 
seen. 

J. B. VanTassell, business con- 


| sultant for Chicago Automotive 


Trade Assn., urged better business 
management by watching miscel- 
laneous expenses in all depart- 
(See IOWA DEALERS, Page 14, Col. 5) 
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March Registrations Reach 
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Chicago Used Stocks Fall as New Car Sales Soar 


All-Time Mark for County 


CHICAGO. — Two reports of a 
sharply contrasting nature were 
issued here simultaneously last 
week. From the Chicago Automo- 
bile Trade Assn. came the an- 
nouncement that its semi-monthly 
telephone survey showed used car 
inventories low, while the Bureau 
of Motor Advice released figures 
showing March registrations in 
Cook county at 18,324 units, a new 
all-time mark for any month. The 
previous record was set in July, 
1929, when 14,964 units were reg- 
istered. 


The CATA ’phone survey among 
42 dealers and distributors handling 
every meke of car was the first 
reporting low used car stocks by 


Chrysler Sales 
Break All - Time 
Record for Week 


DETROIT. — Retail deliveries of 
Chrysler cars set an all-time record 
in the week ended March 29, beat- 
ing by more than 700 units the 
previous high established in the 
week ended Apr. 27 a year ago. The 
figure is the largest ever achieved 
in the entire history of the com- 
pany’s six- and eight-cylinder busi- 
ness. It exceeded the previous 
week, which had been the highest 
of the current model year, by 27.6 
percent and more than doubled the 
record for the corresponding week 
of 1940. 

The combined deliveries of 
Chrysler and Plymouth cars by 
Chrysler dealers also set an all- 
time high, beating the mark estab- 
lished in the week of June 30, 1940, 
by 2.3 percent, and the record of 
the corresponding week of 1940 by 
60.6 percent. 

With the heavy spring selling 
season just opening in most parts 
of the country, company executives 
look for even higher figures in the 
near future. 


Delivered Prices 
Announced on New 
_.. Studebaker Series 


SOUTH BEND.— Factory deliv- 
ered prices on Studebaker’s new 
Skyway Series were announced 
last week by Ken B. Elliott, vice- 
president in charge of sales for 
Studebaker Corp. 

The prices, which include federal 
excise tax, follow: 

Commander Six—Cruising sedan, 
$1,075; Land Cruiser, $1,105. 

President Eight—Cruising sedan, 
$1,205; Land Cruiser, $1,235. 

South Bend factory delivered 


prices above include as standard 
equipment rear wheel shields, 
whitewall tires, fender parking 
lights, concealed running boards, 


deluxe phantom steering wheel, 
deluxe front bumper with win- 
guards, chrome wheel discs and 
trim ring and automatic hill-holder. 

In addition to solid black, the 
Skyway Series is offered in six 


exterior and two-tone color com- 
binations and two interior uphol- 
stery and trim colors. 


a plurality of outlets. Until then, 
inventories had been described as 
high or average, with a gradual 
declining trend. 


Other highlights of the CATA 
release were that the used car de- 
mand continued strong and prices 
steady, with 1939 and 1940 models 
the best sellers at retail and earlier 
models at wholesale. 

Because of the heavy lineage of 
used car classified advertising and 
other aggressive merchandising ef- 
forts on the part of dealers to 
prevent an accumulation of their 
used car stocks, no surprise was 
occasioned by their ability to re- 
duce inventories. 

Sensational were March registra- 
tion gains over the February total 
of 11,643 and the March, 1940, fig- 
ure of 11,643. Bureau of Motor Ad- 
vice compilations revealed that 
first quarter registrations were 42,- 
021 new cars in the county as 
against 31,487 for the same period 
last year, which in turn was 33 
percent ahead of 1939. 

Chevrolet was well out in front 
during March with 3,659 units, fol- 
lowed by Plymouth with 2,271, 
Buick with 2,031, Ford with 1,892, 
Pontiac with 1,826, Oldsmobile with 
1,916, Dodge with 1,171, Chrysler 
with 859, Nash with 492 and De 
Soto with 471. This likewise was 
the order by makes for the first 
quarter. 


De Soto Sales 
Again Hit New 
All-Time High 


DETROIT. — For a second con- 
secutive time, dealers’ sales of new 
De Soto cars and of used cars 
swept to a new weekly high during 
the seven days ended March 29, 
it was reported last week by C. E. 
Bleicher, De Soto vice-president 
and general manager. 

De Soto deliveries exceeded those 
of the preceding week by 22.7 per- 
cent, and those of the correspond- 
ing week a year ago by 67 percent, 
he said. 

De Soto dealers’ sales of used 
cars were 12 percent ahead of those 
of the previous week and 41 percent 
ahead of those in the same week 
in 1940. 


Hudson Reports 


March-End Sales 


Best in 8 Years 


DETROIT. — George H. Pratt, 
general sales manager of Hudson, 
reported Thursday the best spring 
sales increase in the past eight 
years. 

Retail sales of new Hudson cars 
in the United States for the two 
weeks ending March 29 jumped 43 
percent over the previous two 
weeks, he stated. Domestic and ex- 
port sales for the month totaled 
8,342 units. 

The gain, Pratt said, coincided 
with the start of one of the most 
aggressive spring merchandising 
programs the company has ever 
undertaken. 





TWO-MILLIONTH Oldsmobile came “off the line’? in Lansing last week. 


The model was a 1941 six-cylinder 


finished in Miami Sand. Present to celebrate the 


bile’s general manager; D 
gia Griffin, production manager, 
men took parts in the ceremony. 


club sedan in the Dynamic Cruiser series, 


occasion were S. E. Skinner, 


Ralston, general sales manager, and 


who drove the car off the line. Assembly- 








Packard's New Clipper... 





NEW PACKARD CLIPPER, announced to dealers last week, is a distinct 
departure from previous Packard styling. The new eight-cylinder model, with 


125-horsepower, 
production in April. 


will be priced at $1,375, and 2,640 units are scheduled for 





A FOOT WIDER, from side to side, than it is high from roof to road, the 
new Packard Clipper is claimed to be the first automobile to bring inside body 
width out to fender lines. Full headroom and room for six passengers is 


claimed for the new model. 





PART OF THRONG which previewed the new Packard Clipper in Detroit 
last week. The new model, priced at $1,375, presents a distinct departure from 
previous Packard styling. 


‘Specialization for Efficiency’ 


Keynotes New Chevrolet Plan 


DETROIT. — Specialization for 
efficiency was the keynote of the 
two-day business meeting of 50 
Chevrolet sales organization top 
executives in Detroit last week 
in the General Motors auditorium. 
Plans and programs were revealed 
by William E. Holler and the 
central office staff to regional man- 
agers and their assistants that will 
govern future field procedure. 


This newly-created specialization 
program embraces the concentra- 
tion of additional specially trained 
manpower on the three big phases 
of dealer operations. More than 
130 new appointments were an- 
nounced for regional and zone 
personnel. 

New and improved methods of 
operation were unfolded to meet 
the changed conditions in the sell- 
ing field. 

Used cars, trucks and customer 
service were highlighted, and plans 
were shown that will coordinate 
the efforts of central office, field 
wholesale men and dealers toward 
these important phases of custom- 
er-dealer relationships. 

“The service and mechanical 
department,” Holler said, “will be 


directly with the 8,500 dealers’ ser- 
vice managers, to train and school 
apprentices to take the places of 
mechanics who will be required 
for the national defense program. 


“The second major phase of the 
program is the addition of 45 as- 
sistant zone truck managers, one 
in every zone, to reinforce the 
present truck organization. With 
the increasing necessity of trans- 
porting consumer goods and the 
added responsibilities which will be 
placed on truck transportation 
companies in the future, these ad- 
ditional men being appointed will 
assume the responsibility of analyz- 
ing the shippers’ needs and pro- 
viding the most economical speci- 
fications and capacities required to 
do the hauling job. 

“Chevrolet will further intensify 
its cooperation with its dealers 
nationally by providing more co- 
ordination in the _ reconditioning 
of used cars and trucks. Twelve 
specialized and fully equipped re- 
conditioning trucks are now travel- 
ing the entire country, training and 
schooling the dealers’ service and 
reconditioning managers on the 
newest methods of servicing used 
cars and trucks. 


expanded by the addition of 45 

assistant zone service and mechan- “The appointment of 45 assistant 
ical managers, who will spend all| zone business managers will fur- 
of their time in the field, working! ther strengthen the program.” 


SALES 








Packard 


(Continued from Page 1) 


chrome, Packard's traditional lines 
are caught in miniature. Narrow in 
the upper section, the radiator 
grille glides down and outward to 
flare in wide chrome louvers to 
heighten the wide lowness of the 
ear. Parking lights are located in 
the upper outside corners of the 
louvers and directly below the in- 
set, Sealed-Beam headlights. 

Front fenders are high and wide 
with no depression between the 
crown of the fender and the bonnet 
side. Both fender and bonnet side 
are drawn from a single sheet of 
heavy, seamless, jointless _ steel. 
Running boards are concealed by 
the skirted doors. The concealed 
running boards permit the front 
fenders to “fade” into the doors 
in a beautiful new treatment. 

Headlights are inserted wide 
apart at the front of the massive 
fenders and just above the wide, 
flaring grille with its decorative 
chrome frames. 

A new divided windshield is 
framed in chrome. Wider and with 
greater rake than previous wind- 
shields, it measures 51% inches 
from pillar to pillar and 16% inches 
from top to bottom. 

The extent to which functional 
simplicity was emphasized in the 
Packard Clipper is borne out again 
in the body paneling. Front and 
rear doors form practically all of 
the side paneling of the body. 


t 


Seen from the rear, the Clipper’s | 


body lines sweep downward over 


the curved rear windows to the! 
belt where they meet the gracefully | 


moulded trunk. Rear fenders and 
lower rear panel flow together with 
no break in the smooth surfaces. 

Probably the outstanding design 
feature of the Clipper’s interior is 
the roominess provided in the front 
and rear compartments. The front 
compartment measures 58% inches 
at shoulder level. The rear com- 
partment offers shoulder room of 
56°68 inches. 

Striped broadcloths, with blend- 
ing plain color trim material and 
head lining, accent the Clipper's 
roominess as covering for the two 
cushion type seats. 

Improved ride characteristics in 
the Clipper are partly due to a 
new chassis design that places the 
center of gravity of the new car 
lower to the road. In addition, the 
Clipper gains additional riding 
comfort from the application of a 
ride control feature designated by 
Packard engineers as the “fifth 
shock absorber.” The fifth shock 
absorber functions to “dampen 
out” any lateral movement between 
rear axle and the frame. 

The new double-drop frame of 
the Packard Clipper makes several 
changes in the front Safe-T-Flex 
suspension both necessary and de- 
sirable. The new lowered frame 
with its lower center of gravity 
brought about a division of the 
braking torque. The division is 
now made between the lower levers 
of the wheel suspension. 

Added to the effectiveness of the 
new front wheel suspension are 
new low frequency springs, used 
with the narrower angle suspen- 
sion levers. The low frequency 
springs react more slowly to road 
shock to produce a softer and more 
level ride. 

The _ straight-eight engine has 
been moved forward in the chassis 
to a point over the front wheels. 
Passengers have been moved for- 
ward correspondingly. The new 
distribution of weight between front 
and rear wheels, coupled with 
slower spring ratio, adds to the 
improvement in riding qualities, it 
is said. 

The position of the steering gear 
housing has been changed to fit the 
new frame. Linkage between the 
Pitman arm and the = steering 
bracket on the wheels is of a 
different design and better adapted 
to the new Safe-T-Flex front wheel 
suspension. The new type of dou- 
ble link Packard Tru-Course steer- 
ing affords every advantage of the 
familiar cross steering, which has 
proved so satisfactory in millions 
of miles of driving, it is said. 





88 Cars Destroyed 
RICHMOND, Va.—Fire of undeter- 
mined origin destroyed 88 used auto- 
mobiles stored in a warehouse here 
last week. 
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ealens tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 


ERHAPS this column could bet- 

ter be devoted to dealers’ op- 
portunities in connection with ex- 
panding the service end of their 
pusiness to take care of profits 
should any shortage of new cars 
develop next fall. 

* oa Bd 


Still, there is so much evidence 


of interest in so-called “stream- | 


lined selling” just now that the 
conductor can’t refrain from an- 
other column on this subject. It 
is revived again by a letter ap- 
pearing in this column two weeks 
ago from a very prominent deal- 
er, Herman Wangelin, of Belle- 
ville, Il., which resulted in a lot 
of letters to the conductor. 


. 2 2 


Comparison 


Isn’t Fair 
ERSONALLY, I think the prob- 


lems of volume-selling will be 
hastily solved by the preparedness 
program; in other words, a short- 
age of new cars. I think dealers 
are going to be more service- 
minded as a means of saving their 
profit and, in fact, develop the 
service end and give it as much 
attention as new cars previously 
received. There is enough service 
business, eliminating the question 
of gasoline entirely, to make a to- 
tal income of $150,000 a year for 
each of the 40,000 dealers in 
America. Of course, business will 
never be averaged out on an equal 
basis, but that gives one an idea 
of the potential in service, as long 
as there are 30,000,000 owners driv- 
ing cars. 

*x* * * 

There was quite a lot of criti- 
cism because Mr. Wangelin com- 
pared the future of automobile 
retailing with present chain store 
operation and then didn’t men- 
tion that the success of the chain 
store operation depends largely 
upon buying ability, which is 
hardly a fair comparison because 
automobile dealers have no op- 
portunity to show their sagacity 
or business judgment in buying 
since they can buy only from 
automobile factories who fix both 
the buying and selling prices, 
while the chain store’s source of 
purchases is unlimited. 

* * * 


Can Take Care 
Of Themselves 


UT, it is not the intention of the 
column conductor to reply to 
Mr. Wangelin. He finds as always, 
on questions of that kind, that 
dealers who read this column are 
fully capable of taking care of 


Yearly Taxes 
Y, Billion 


WASHINGTON.—Federal and 
state excise and sales taxes on 
motor vehicles and parts, tires 
and inner tubes, and motor 
fuels and lubricants have yielded 
tax revenues of $13,143,000,000 
since 1930, or an average of 1% 
billions of dollars per year, ac- 
cording to the U. S. bureau of 
census. 

Federal manufacturers excise 
taxes for the last eight years, 
1933-1940 inclusive, on motor 


vehicles, parts and accessories, 


tires and tubes, gasoline and 
lubricants have totaled $2,422,- 
000,000, an average of $302,600,- 
000 per year. 

State collections of motor ve- 
hicle fuel taxes during the last 
11 years, 1930-1940 inclusive, 
have totaled $6,964,400,000, while 
receipts for motor vehicle li- 
censes and drivers’ licenses dur- 
ing the same _ period totaled 
$3,756,600,000. 

The census study shows that 
New York led in state collec- 
tions for motor fuel taxes with 
a 1940 total of $70,931,000 and 
also led in total collections for 
motor vehicle licenses with $50,- 
950,000. 








themselves as evidenced by the 
following letter: 


“What's all the feudin‘ about 
in them thar hills? Lay up them 
shootin’ irons. There ain’t goin’ 
to be no killin’. 


“Maybe the ‘shot fired in Pitts- 
burgh’ will be heard ’round the 
world. And—was it a subject of 
‘Streamlined Selling’ or “Steam- 
lined Selling’? Perchance there 
was virtue to the volley. 


“Don't tell me that it’s un- 
orthodox to hustle or even sug- 
gest that automobile sales suc- 
cess comes with either a snore or 
a snooze. Maybe a ‘new order’ is 
in motion that might suggest it’s 
about time the economic pro- 
cedure involved in the sale of 
automobiles was due for a mod- 
ernized reconstruction. 


“But, come what changes may 
—they will never affect ad- 
versely those dealers who have 
built a good defense against 
even radical movements. 

“There are dozens of big cities 
and hundreds of small towns in 
which so-called ‘stream - lined,’ 
‘unorthodox,’ or ‘power-push’ sell- 
ing wouldn't have a _ Steve 
Brodie’s chance. 

“As, ‘There'll always be an 
England, so also, no matter 
what trend sales opportunities 
may take, there'll always be a 
Wanamakers, Marshall! Field, 
Macy, Ayer and J. L. Hudson. 
And, they'll keep on holding the 
front line though surrounded by 
‘chain operators’ and ‘price- 
slashers.’ Through the ages, such 
institutions have thrived in spite 


of most aggressive pressure- 
merchandising. 
“Long ago, these institutions 


began to sell themselves as such 
—as important sources of supply. 
They deserved public confidence, 
and bought it. Steadfastly, 
through the years they failed to 
be beguiled by the lure of op- 
portunism, nor was their success 
based on the vagaries of either 
price or product. They sold 
themselves and made institution- 
al names of significance that 
bulwarked a business against the 
ravages of price-slashing. 

“Automobile dealers there are 
who’ve done similar jobs—many 
hundreds of them. They’re not 
vulnerable to price or trade ex- 
ploitation. Being so firmly en- 
trenched, high-speed competition 
gives their communities a fast 
detour. 

“Wherever so-called unortho- 
dox motor car selling is predomi- 
nant—there stands a market that 
left itself wide open—chin ex- 
posed—to a new order of mer- 
chandising —a_ standing invita- 
tion ‘to be took.’ 

“In answer to Mr. Wangelin— 
chain stores only came into ex- 
istence and flourished because in- 
dependent shopkeepers went 
sound asleep on modern mer- 
chandising and began to snore. 
Before chains take a lease, they 
first measure the market poten- 
tial to make sure competition is 
not too strongly rooted in public 
esteem. Their new system works 
best where old systems have be- 
come fossilized and moss-covered. 

“There’s a thousand good les- 
sons retail auto dealers can learn 
from the more successful chain 
store operation. First of all, note 
their aggressiveness in selling— 


| effectiveness of display—training 


and deportment of sales people. 
Note each department of each 
store is budgeted and overhead 
allocated to each department. 
Their sales personnel is usually 
employed at a small salary, with 
sales bonuses applied to hundreds 
of products that may double or 
triple the salesman’s income. 
There’s sales and profit incentive 
right down the line, from man- 
ager to the newly hired clerk. 
Don’t discount the importance or 
value of the item of sales incen- 
tive. The automobile sales busi- 
ness is youthful, almost adoles- 
cent, got to go through a lot of 
(Continued on Page 18, Col. 4) 


Ala. Dealers Back Test Case 


N.Y. Automobile 
Merchants Hold 


Annual Conclave 


NEW YORK.—Condition of the 
state’s highways was the principal 
topic of discussion at the annual 
meeting of the Automobile Mer- 
chants Assn. of New York, Inc., 
held here March 27. 

It was felt that sizable increases 
must be made in the state’s yearly 
highway expenditures to meet ab- 
solute minimum requirements. 

Those elected to serve as direc- 
tors of the association are: 

D. C. Fenner, vice - president, 
Mack; R. F. Gloster, assistant sales 
manager, Studebaker; A. W. 
Pickett, president, A. W. Pickett, 
Inc.; P. L. Schaeffer, zone man- 
ager, Chevrolet; M. C. Thompson, 
zone manager, Pontiac; F. L. Yar- 
rington, secretary, treasurer and 
general manager, Glidden Buick 
Corp.; Edwin Benjamin, president, 
G. W. Benjamin, Inc.; C. M. Bishop, 
secretary and general manager, 
Bishop, McCormick & Bishop; A. 
E. deLoach, president and treas- 
urer, Oak Ridge Buick Co.; John 
A. Dursi, president, John A. Dursi, 
Inc.; E. B. Libbey, president, Pack- 
ard New Rochelle, Inc.; L. F. Ja- 
cod, president, L. F. Jacod, Inc.; 
N. K. Mintz, proprietor, South 
Shore Midway Garage; Herman 
Ruge, president, Bronx Boulevard 
Garage, Inc.; Wm. Posey, president, 
Posey Motors, Inc.; H. M. Williams, 
president and treasurer, H. M. 
Williams Co., Inc. 

Continuing on the board are: C. 
H. Calhoun, zone manager, Hud- 
son; L. J. Eastman, president and 
general manager, Packard Motor 
Car Co. of N. Y.; J. H. Lemons, 
zone manager, Oldsmobile; E. P. 
Mauder, general manager, Cadillac; 
E. B. Shumate, vice-president and 
general manager, Nash Motors of 
N. Y.; K. Ray Spencer, regional 
manager, De Soto; W. D. Stewart, 
president, Chrysler New York Co., 
Inc. 


Moran Named 
Head of PADA 


PITTSBURGH. — At the annual 
meeting of Pittsburgh Automobile 
Dealers Assn., the following of- 
ficers were elected: 

President, Lee W. Moran (Dodge- 
Plymouth); vice-president, Frank 
C. Humes (Ford); treasurer, Henry 
D. Eierman (Cadillac distributor) ; 
secretary-manager, W. N. Owings, 
reelected. 

Directors elected for a three year 
term were H. W. Waldbaum 
(Chrysler-Plymouth); R. H. Brant 
(Dodge- Plymouth), reelected; 
Frank B. Gregg (Ford), reelected; 
John P. Mooney (Packard), re- 
elected. Associate directors include 
L. Howard Wilcox and C. Hill 
Crawford. 


Meyer Reelected Head 


Of Brooklyn, L.I. Dealers 

NEW YORK. — William Meyer 
has been reelected president of the 
Brooklyn and Long Island Auto- 
mobile Dealers Assn. 

Other officers, elected at a re- 
cent meeting of the association’s 
board of directors, are: Vice-Presi- 
dents, D. B. Spielman of Kings 
county, E. J. Lalmant of Nassau 
county and H. L. Van Scoy of 
Suffolk county; treasurer, W. B. 
Jones, and secretary, J. P. Sonner. 
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Join Battle on Kentucky Fee; 
McGough Succeeds Kittrell 


national movement to train me- 


Arkansas Automobile 


By Geo. H. Watson 

Staff Correspondent 
MOBILE, Ala.— Alabama Auto- 
mobile Dealers Assn., in annual 
convention here March 29-29, de- 
cided to join with the Tennessee, 
Georgia and Kentucky dealers as- 
sociations in testing out the Ken- 
tucky law which requires a $250 
license to transport cars through 
that state. Such a test, seeking a 
declaratory judgment holding the 
law to be unconstitutional, has al- 
ready been filed in Frankfort, Ky. 


The dealers are intervening in 
their own interest, rather than that 
of contract haulers, claiming they 
have a right to drive or haul their 
own cars through the state with- 
out this prohibitive tax. In addi- 
tion, the state requires a license 
for each car transported through 
the state. 


The Alabama association also 
resolved to continue with the case 
brought by Pat Kimbrough, Hart- 
selle used car dealer, to test the 
constitutionality of Alabama’s anti- 
dumping law, which law is similar 
to those in a number of other 
states. A lower court held the law 
unconstitutional and the association 
then intervened, appealing it to the 
state supreme court, where it is 
due for a hearing in April. A 
similar law in Florida was recently 
upheld. 


The Alabama law requires that 
dealers must register each car 
brought into the state and take 
out a bond to cover any substan- 
tiated liens or claims on the car. 


T. D. McGough jr., president of 
McGougn Motor Co. (Chevrolet), 
Montgomery, was elected president 
of the association to succeed H. J. 
Kittrell, of Kittrell-Milling Motor 
Co. (Dodge), Mobile, who was re- 
elected for a three-year term as a 
National Automobile Dealers Assn. 
director. Kittrell also is one of the 
four members of the NADA execu- 
tive committee. 


Don Maring, Ford dealer, Birm- 
ingham, was elected first vice- 
president; R. K. McMillan, Brew- 
ton, second vice-president, and A. 
P. Campbell, Florence, third vice- 
president. C. E. Anderson, Birm- 
ingham, was renamed executive 
secretary, a post he has held since 
the association was formed. In 
token of his service he was pre- 
sented with a leather brief case 
with his name embossed in gold. 
The presentation was made by 
Horace Davis of Montgomery. 

In addition, 16 directors from 
various sections of the state were 
chosen as follows: W. O. Perritt, 
J. R. Burgess, Sam Pollock, V. C. 
Adams, Sterling Edwards, L. H. 
Woodley, C. H. Johnson, Lucien 
Segrest, A. C. Tatum, M. S. Wil- 
liams, G. Y. Malone, R. Leon Jones, 
J. M. Edwards, B. G. Devan, S. A. 
Stewart and Jack Smallwood. 

The part the automobile dealer 
will play in national defense was 
the keynote of the meeting, and 
this was sounded in the only ad- 
dress of the convention by W. E. 
Blanchard, NADA manager. Blan- 
chard, in an address similar to 


those delivered at several other 
conventions, predicted drastic cur- 
tailment of new car production as 
the factories turn to war orders, 
and urged the dealers to watch 
their sales accordingly. He also 
urged that they get behind the 


Thomas of Little Rock 
Dealers Assn., and W. H 












chanics. 


The dealers passed a resolution 
“that if curtailment in the produc- 
tion of automobiles becomes neces- 
sary in order to better promote 
the national defense program, deal- 
ers through Automobile Dealers 
Assn. of Alabama pledge _ their 
efforts to support that measure and 
to render to the public the best 
services possible during the emer- 
gency.” 

The association also resolved to 
make another effort to have the 
ad valorem tax on automobiles 
eliminated in Alabama. Such an 
effort failed to produce results at 
the last session of the legislature, 
so that Alabama owners not only 
have to buy a tag for their cars 
but must pay the ad valorem tax 
as well. This is an off-legislative 
year in Alabama, but dealers were 
urged to study the candidates’ 
records and to vote accordingly 
in the next election. 


While the seriousness of the 
national defense situation hung 
over the Mobile meeting, the deal- 
ers took time out to enjoy them- 
selves while on the Gulf. Mobile 
dealers, headed by Col. S. B. Quig- 
ley, chairman of the entertainment 
committee, threw an outdoor fish 
fry at the Gulf Coast Fishing and 
Hunting Club. In addition, CIT 
Corp. was host at a cocktail hour; 
General Motors Acceptance Corp. 
at a luncheon and Commercial 
Credit Co. presented dealers and 
their ladies with tickets to the 
famous Bellingrath Gardens, 
charm spot of the deep south. In 
addition the visitors saw the Azalea 
Trail. 


Factories Urging 
Dealers to Train 


More Mechanics 


DETROIT. — Indicative of the 
cooperation of car manufacturers 
in the nationwide mechanics-train- 
ing program, recently launched by 
National Automobile Dealers Assn., 
is a report showing that various 
factories have distributed about 
33,000 of the 50,000 NADA folders 
on the subject. 


Each factory, it is reported, ob- 
tained a large quantity of the 
folders which were distributed 
among its dealer body, along with 
an appeal from the company to 
get behind the program. 

Meanwhile, Buick last week an- 
nounced it is working with its 3,000 
dealers on a program of mechanic- 
training to implement a release of 
skilled mechanics to the country’s 
armed forces and defense indus- 
tries, and at the same time to 
assist the dealers in training addi- 
tional men. 


W. F. Hufstader, general sales 
manager, said bulletins have been 
issued to the dealer and field organ- 
ization outlining the program and 
emphasizing the emergency. 

According to C. W. Jacobs, parts 
and service manager, Buick dealers 
are being urged to cooperate with 
their local dealer association wher- 
ever associational programs are 
under way. In addition, emphasis 
will be placed, he said, on apprais- 
ing the status of mechanics in the 
Buick dealerships, the expected 
defense demand for skilled labor, 
both by the armed forces and de- 
fense industries in the particular 
locality affected, and _ steps re- 
quired to fulfill the demand and 
at the same time provide for re- 
placement. 


The whole program, he said, will 
involve individual shop training, 
group training, and cooperation of 
the Buick dealers with various 
local government and civic vocation 
agencies. 


Election Held 

TACOMA, Wash.—Automotive Indus- 
tries Assn. of Pierce county has re- 
elected Russ Fowler president for his 
third term. Crist Keffler was elected 
vice-president, and Lynn Davis, secre- 
tary - treasurer. On the board are 
George Hockins, Jack Slater, M. Carl- 
son and Irving Nelson. 
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Labor’s Arrogance 

HE “runaway labor snowball,” as Columnist Paul Mallon 

so aptly terms it, is the threat of the hour in the auto- 
mobile industry in more than one way. Inasmuch as it, the 
industry, is the chief contributor in the defense program, 
most of our manufacturers feel the pinch occasioned by 
major strikes which threaten their supplies for armament 
work and the flouting of authority by the warring unions. 
Car makers are champing at the bit in their zeal to do an 
A-1 job for Uncle Sam and clamor for help from the White 
House, which so far has turned a deaf ear to the appeals, 
while a restless Congress threatens to take the reins in its 
own hands. 

Emboldened by the White House silence, labor has become 
arrogant and seemingly making its own rules which cer- 
tainly haven’t been taken from a book on etiquette. Requests 
and even orders from Washington have failed to stop the 
“runaway labor snowball.” What’s going to happen? 

Take the case of the Ford strike, which comes close to 
home in this industry. That first day at River Rouge was 
an example of labor arrogance when the CIO took over and 
stopped the work of 85,000 employes, barricaded the gates 
and ran things to suit themselves. Loyal workers were 
slugged and chaos followed. The federal court has issued 
an injunction against the CIO, ordering non-interference 
with those who still wish to work for Henry Ford. Whether 
even that will work remains to be seen. 

We remember the early days when we were caught speed- 
ing and the cop waved us over to the curbstone and then 
sarcastically asked: ‘Who the hell do you think you are— 
Barney Oldfield?” Today, to be up-to-date, Uncle Sam as the 
cop, stopping the “runaway labor snowball,” could well say, 
“‘Who the hell do you think you are anyway?” 


While You Drive: Watch 


HAT fact-finding organization, the National Safety 

Council, which is better than a Gallup survey, tells us 
that, and we quote: “Nearly half the increase in America’s 
traffic toll this year has been caused by national defense 
activities, due to increased military personnel and vehicles, 
and the congested traffic of expanding defense industries.” 
And there have been 740 additional deaths in January and 
February compared with the same months in ’40. 

All of which makes it more necessary that the citizenry 
be extra careful on the highways during these troublous 
times. Much has been accomplished in the way of highway 
safety in recent years. American Automobile Assn. has been 
a leader in this movement, and it has been aided by another 
powerful organization, Paul Hoffman’s Automotive Safety 
Foundation. The Ford Good Drivers League, although only 
in its second year, is contributing to the movement by start- 
ing at the root of the evil, undertaking to teach the boys 
and girls of the United States, between the ages of 14 and 
19, that there’s more to driving an automobile than just 
knowing how to twist a steering wheel and shift gears. More 
than a half million dollars already has been spent by Edsel 
Ford in this educational work of teaching youth the rudi- 
ments of careful driving first, and then, how to polish up 
their technique in road tests. 
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TIME FOR’ When Paul Hoffman 

PLAIN TALK (Studebaker prexy) 
said in New York 

recently that “the automobile is no 
longer the lipstick of national ex- 
istence, it is the life-blood!” he 
coined a phrase that ought to be 
posted in the windows of every 
dealer’s salesroom and in the lob- 
bies of every factory in America. 
Better still, it should be planted 
in neon letters a story-and-a-half 
high in the path of every senator, 
congressman and new-dealer where 
he could not miss it in approaching 
the holy of holies on Capitol Hill. 
For, you can believe it or not, 
there is‘ a certain minority in 
Washington today who are ready 
to classify new automobiles as 
“pleasure cars,” an expression of 
derision which is as antiquated as 
calling them “horseless-carriages.” 

* Ba oo 

With the herd being stampeded 
in all directions, you may awaken 
any morning to find that the pro- 
duction of new passenger cars is 
being regulated, curtailed, or even 
cut off entirely with the mistaken 
idea that this will contribute some- 
thing to “winning the war.’ No 
matter that we published in this 
eolumn not many weeks ago (AN, 
Jan. 13, 1941), the fact that Eng- 
land was still shipping new cars 
and trucks into South America and 
other export markets “to maintain 
their foreign markets.” No matter 
that Canada, already war-torn and 
an actual participant in the war 
overseas, has limited her produc- 
tion of new cars for 1941 only to 
the quota of the cars produced in 
1940. No matter that production ex- 
perts have testified over and over 
within the past several weeks, that 
most of the machinery used in the 
building of new automobiles is not 
suitable for use on defense proj- 
ects. The point is that the auto- 
mobile business has always been 
operated in the public limelight 
with less privacy than is afforded 
a goldfish. Other lines of industry 
have always been jealous of the 
automotive industry and envious of 
its phenomenal record for main- 
taining profits while giving greater 
values at constantly lowered prices 
to the public. 

* * 

This industry of ours has been 
“the goat’ of every tax-collecting 
scheme and legislative measure for 
so long that it has gotten to be a 
habit. What I am afraid of now, 
is that a curtailment of new car 
production may be slipped over on 
us while too large a percentage of 
our top-ranking leaders are con- 
tributing their time and _ their 
energies to the defense program. 
If you are old enough, you will 
remember how a minority hand- 
ful of fanatics was able to put 
across a prohibition law during 
just such a wave of hysteria in the 
last war. 

ck * * 

The building, selling and serv- 
icing of automobiles is actually, as 
Paul Hoffman says: “the very life 
blood * * * of national existence!” 
Millions of our best-paid workers 
are engaged in the manifold phases 
of this industry. Its influence is 
felt equally in the business life of 
every section of the country, from 
our greatest metropolitan cities to 
our tiniest crossroad hamlets. To 
disturb such a vital part of our 
national anatomy would be like 
cutting off the main artery to our 
revenue - producing heart. Expe- 
rience has proved over the past 
two decades that our national 
prosperity can be measured by our 
annual, production of new pas- 
senger vars. To disturb this deli- 
cate balance in our national econ- 
omy at a time when there are 
still millions of men to be em- 
ployed, might result in our ac- 
tually contributing to the winning 
of the present war by the Axis 
powers. 

& * oK 

Now, in my humble opinion, there 
is something we can do to correct 
this growing impression in Wash- 
ington that “something will have 
to be done about the automobile 
business.” The average automobile 
dealer is a well-thought-of citizen 
in his community. He calls the 
editor of his local newspaper and 
the manager of his local radio 
station by their first names. One 
word from him will have more ef- 
fect on the minds of these local 
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Automotive News Cartoon by Ogg FitzGerald 


Does Labor Really Think So? 


In This Corner 





be observed upon request. 


Institutional 


The case for institutional adver- 
tising, which is made so well in 
your column “Dealers Tell Me” of 
March 10, follows exactly in line 
with a presentation we are pre- 
paring to send automobile dealers 
in northern Ohio. 

We would like very much to 
have your permission to quote the 
sixth paragraph or better still, to 
reproduce it, together with the col- 
umn heading and your banner or 
masthead. 

The writer follows your publica- 
tion with an interest which had its 
origin in some 10 years with the 
White company. We on the 
Chronicle look upon readers’ inter- 
est and acceptance as our first goal. 
It seems to me immediately evident 
that your publication gains this, 
and in a great many ways, chief 
among which are the columns of 
Chris Sinsabaugh and John O. 
Munn.—F. J. Perkins, business man- 
ager, Catholic Chronicle, Toledo. 

Epitor’s Note: Permission is 
granted. 


North California 


New car stocks in Northern Cali- 
fornia are generally very high 
and sales are being forced through 
unsound financial terms; that is, 


low down-payment and long-term | o¢ 


contracts. Sales are running about 
10 to 15 percent ahead of a year 
ago. 

Used car stocks are also very 





molders of public opinion than the 
sheaves of mimeographed handouts 
which are mailed by associations 
or other publicity men. The deal- 
er’s salesmen, too, are in intimate 
contact with doctors, lawyers, 
preachers, bakers and candlestick 
makers. They, too, have as much 
at stake as any of us. We are all 
dependent, whether we know it or 
not, on the continuing production 
of new cars from the assembly 
lines. It is in our hands to awaken 
the public mind to the possibility 
of a mistaken move which might 
deprive millions of us from our 
livelihood without contributing one 
iota to “winning the war.” Let’s 
prove that we are not impotent, 
helpless or asleep — before it’s too 
late!—G. M.S. 


‘Acceptance Evident. ... 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 
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high, but there seems to be con- 
siderable activity and the turnover 
is not considered alarming. The 
average turnover seems to be about 
45 days at the present time, with 
the best selling season approaching. 
Stocks probably will come down to 
normal level within the next 30 to 
60 days.—E. C. Dahlem, general 
manager, W. L. Hughson Co., Inc., 
San Francisco. 


Montana 


Most of Montana is experienc- 
ing a 20 to 25 percent increase in 
new car sales over last year. 

New car stocks are exceptionally 
large; dealers have tried to protect 
themselves against a possible short- 
age. 

Used cars are extremely large 
also. Sales of used cars through- 
out Montana have not kept pace 
with new car sales; however, it is 
expected that spring will clarify 
this situation to a great extent.— 
H. O. Bell, H. O. Bell Co., Missoula, 
Mont. 


Coming Events 


APRIL 
17-18 — Atlanta. Georgia Automobile 
Dealers Assn. convention. 
25-27—Del Monte, Calif. 23rd annual 
automobile dealers golf tournament. 
-28 — Seattle. Washington Motor 
Transport Assn., annual convention. 


1—Boston (Parker House). Automo- 
tive Trade and Accessories Show. 
22-23—Detroit (Statler). American Bat- 
tery Manufacturers, Inc., spring 


meeting. 

22-24—Pittsburgh (Wm. Penn) Annual 
Convention and Show of Automo- 
bile Engine Rebuilders Assn. 

JUNE 

1- 6—White Sulphur Springs, W. Va. 
(Greenbrier) SAE Summer Meeting. 

16-17—Excelsior Springs, Mo. Missouri 
Automobile Dealers Assn. conven- 


tion. 

23-21—Myrtle Beach, S. C. South Caro- 
lina Automobile Dealers Assn. con- 
vention. 

23-24—Reading, Pa. (Lincoln). Annual 
Convention of Pennsylvania Auto- 
motive Assn. 

23-24—Rochester (Sagamore). Empire 
State Automobile Merchants Assn. 
Inc., annual convention. ; 

23-27—Chicago (Palmer House). Amer!- 
can Society for Testing Materials 
Annual Convention. 

AUGUST 

4- 7—Chicago (Stevens). 

Accessories Assn. Show. 
SEPTEMBER 

20-26—Milwaukee. (Schroder Hotel) SAE 

National Tractor Meeting. 


Automobile 
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Compare your present business with a 


CHRYSLER «= PLYMOUTH 
FRANCHISE! 





es 
. 
ith 
"to 
: 
Ma 
: 
° A SPLENDID OPPORTUNITY IN TOWNS OF EVERY SIZE! 
‘| © you get the good new things first each year...big sales franchise and see which offers you the biggest opportunity! 


builders like Fluid Drive, Vacamatic transmission, Super- 


pile . ee 
finish and dozens of others that keep competition always on 


Chrysler and Plymouth are both “hot” this year. Sales 


: are increasing with record-breaking rapidity, in towns of 
tor the defensive? 


on. every size...north, south, east and west. 

= Do your sales show the steady growth that makes a . : 

at- ah er: ;, ys That’s why so many dealers are happier with Chrysler 

ing Chrysler and Plymouth franchise more eagerly sought each year? ; 

ual and Plymouth...why our expansion program’ for 1941 is 
Does your line cover every price group, from the lowest- Opening up new opportunities for live dealers. There may be 


‘s price to the luxury class, so that every buyer in your territory 


. an opportunity for you. 
en- 1S your logical prospect? 


ro- Inquiries are considered in the order of their receipt. 
ee Do you get real cooperation on local sales problems and If you think you’d be happier with Chrysler and Plymouth, 
i. local advertising? write to Chrysler Corporation, Chrysler Sales Division. 
on Compare your present business with a Chrysler and Plymouth 12200 East Jefferson Avenue, Detroit. 


' COMPLETE MARKET COVERAGE ...LOWEST-PRICED TO HIGHEST-PRICED! 
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Franchise Protection Seen in Ore. 
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Legislative Session Ends; 
Dealers Emerge Unhurt 


SALEM, Ore.— Oregon Automo- 
bile Dealers Assn., reporting to its 
members in a bulletin, states that 
the Oregon automobile industry 
emerged unhurt from the 62-day 
session of the state legislature just 
completed. 

Measures of interest follow: 

Merit rating in the unemploy- 
ment compensation law was pro- 
tected. In addition, the rather 


New Hampshire 
Truck Measures 


Passed by House 


CONCORD, N. H.—(UTPS) .—Im- 
portant changes in motor vehicle 
laws are proposed in four bills 
passed by the house and sent to the 
senate, in the state legislature here. 
They are: 

House bill 360, which would elimi- 
nate the necessity of drivers of all 
motor vehicles carrying passengers 
for hire to stop at all grade rail- 
road crossings. The bill would 
authorize the state public service 
commission to exempt such ve- 
hicles from designated crossings. 

H. B. 219, prohibiting any motor 
vehicle designed exclusively for 
transporting freight, etc. to be 
used for carrying passengers. The 
house adopted an amendment to 
exempt vehicles approved by the 
motor vehicle commissioner for 
use as school buses. 

H. B. 208, increasing from 28,000 
to 30,000 the maximum = gross 
weight of two-axle motor vehicles 
which may be operated in New 
Hampshire. 

H. B. 174, increasing from 33 to 
35 feet, for single vehicles, and 
from 45 to 50 feet, for combination 
vehicles, the maximum length of 
trucks. Vehicles transporting poles, 
logs, timber or metal are exempted 
“when actually so employed.” 


Texas Loan Bill 


Draws Criticism 


AUSTIN, Tex.—The proposed tax 
on automobile loans and financed 
sales was criticized before the 
senate state affairs committee last 
week as “a pyramided tax” burden- 
ing the “little fellow who is forced 
to buy a car on credit.” 

W. A. (Cap) Williamson, repre- 
senting the Texas Automobile Deal- 
ers Assn., told the committee that 
the 1 percent tax would not be paid 
by the loan companies, as its spon- 
sors have suggested, but by persons 
who purchase their automobiles on 
credit. He pointed out also that 
every time an automobile changed 
hands, the finance paper would be 
taxed again. 

The 1 percent tax is included in 
a house omnibus tax bill. Its spon- 
sors estimate it will raise $2,000,000 
annually. 


Ohio Measure Svevides 
Semi-Annual Car Tests 


COLUMBUS, O.—A bill, calling 
for semi-annual car _ inspections, 
has been recommended for passage 
by the highways committee of the 
senate. 

The bill provides for inspections 
of all automobiles by the state 
highway patrol in the interest of 
safety. The fee for each inspection 
would be 50 cents. 





C. NORMAN FAY, vice-president of 
1. E. Fay Co., Boston distributor for 
Chrysler-Plymouth, welcomes Marion 
T. Powers to Boston. Powers, formerly 
in the Chrysler sales department in 
Detroit, becomes general manager of 
the Boston firm. 


small minority of automotive men 
who will pay a rate in excess of 
2.7 percent on July 1 this year, will 
pay a top of 2.7 percent on or be- 
fore Jan. 1, 1942. 


This top rate of 2.7 percent of 
payroll represents a savings in con- 
tributions in excess of $500,000 for 
such basic industries as lumber, 
canning, contracting, etc., as well 
as those with records of employ- 
ment instability in all other trade 
classifications, including the auto- 
mobile industry. 


SB 194. As a result of its passage, 
territory security or franchise pro- 
tection programs can be enforced. 
Hereafter applications for motor 
vehicle registration must give the 
true name and correct address of 
applicants, as well as accurately 
identify the vehicles. Fraudulent 
registrations are out. 

Diversion of highway funds to 
other than road purposes will be 
prohibited if the voters support a 
constitutional amendment to be 
submitted at the next election. 


New speed law provides for a 
prima facie top speed of 55 miles 
per hour, with permission to zone 
up and down under the supervision 
of a speed control board. 


In 1942 and thereafter, the sec- 
retary of state will print motor 
vehicle registration and transfer 
records, books being available to 
all at a cost of $25 per year. This 
is a return to the system aband- 
oned about 10 years ago because of 
its excessive cost to the state. 


Truck and truck equipment deal- 
ers note with interest that log 
haulers have been placed under the 
Public Utilities Commission, which 
means, in most instances, higher 
rates and better ability of haulers 
to pay for equipment; and that the 
highway commission may permit 
68,000 pounds combined weight for 
log trucks. 

The railroads, using the railroad 
employes organization and the 
county courts, beat SB 7, the truck 
uniformity measure. 


Light deliveries in the $5 license 
fee classification have the com- 
bined weight maximum “upped” 
from 4,000 to 4,500 pounds. 


The iaw requiring registration of 
out-of-state motor vehicles was re- 
pealed. 

The four-bill proposal to require 
filing of chattel mortgages and 
labor liens with the secretary of 
state died in a senate committee, 
after passing the house. 

Drivers responsibility, or insur- 
ance bill, about which trade opin- 
ion was divided was passed by the 
house, but was killed in the senate. 


House OKays Vital Change 
In N.H. Responsibility Law 


CONCORD, N. H.— (UTPS).— 
One of the most important auto- 
motive measures in New Hamp- 
shire in years, an administration 
bill designed to appease severe 
critics of the state’s automobile 
financial responsibility law, has 
been passed by the house and sent 
to the senate. 

The important change in the new 
plan, which would become retro- 
active to July 14, 1937 (the date 
the original law became effective), 
exempts a motorist who is involved 
in an accident through no fault of 
his own. This has been one of the 
severest phases of the law as it 
now stands, because innocent par- 
ties must establish proof of finan- 
cial responsibility, as well as the 
parties actually at fault in an 
accident. 


Samson Tractor Dissolved 


JANESVILLE, Wis.—Final dissolu- 
tion of the Samson Tractor Co. unit 
of General Motors, inactive as a manu- 
facturing concern for nearly 20 years, 
has been announced. Arrangements for 
the servicing of old implements and 
tractors still in service have been 
made with the B.&M. Service Co., 
Des Moines, Ia., which has_ served 
as an outlet for repairs for the two 
lines in Iowa and adjoining territory 
for some time. 
by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 
appears weekly in Automotive News. 


“Dealers Tell Me,"’ 





Olds Dealers Confer .. . 








LEADING OLDSMOBILE dealers, sales managers, zone managers, and district 


representatives from the 26 zones throughout the nation 
conference with Oldsmobile factory executives at White Sulphur Springs, 

I h Ralston presided at the conference and introduced 
E. Skinner, Oldsmobile’s general manager, and R. H 


sone the past week. D. E 


held their 1941 sales 
W. Va., 


Grant, vice-president 


of General Motors Corp. Photo taken at the Greenbrier hotel at’ White Sulphur 


Springs shows, R. 
Skinne 


L. Myers, Oldsmobile’s assistant general manager; S. E. 


inner; Grant; Ralston, and H. A. Trevellyan, assistant general sales manager. 





THE CHARLOTTE zone at the Oldsmobile conference held at White Sulphur 


wae 
- C.; D. Wilson Uzzle, 
Charlotte zone manager. 


was represented by E. B. Gamble, Highland Motors, Inc.; High 
zzle Motor Co., Durham, N. 


Point, 


C., and A. P. Sinclair, 





PACIFIC REGIONAL and zone managers were among those present at 
Oldsmobile’s 1941 sales conference held at White Sulphur Springs, W. Va., 


during the past week. Photo shows 


Grady Gamble, 


G. R. JI 
Portland zone manager; 


ones, Pacific regional manager; 


Charles Guempelein, Denver zone 


manager; S. E. Skinner, Oldsmobile’s general manager, and H. A. Trevellyan, 


assistant general sales manager. 





S. C. Dealers Assn. Opposes 


License Fee on Wholesalers 


COLUMBIA, S. C.—A hearing 
was held on the proposed bill (S-17) 
passed by the senate here relating 
to license against wholesalers, with 
no definite action being taken other 
than to refer it to a sub-committee 
for further study, a_ legislative 
bulletin from the South Carolina 
Automobile Dealers Assn. reports. 

The association is strongly op- 
posed to this bill, which proposes 
that wholesalers who take orders 
and make deliveries at the same 
time, pay a license fee of $5 plus 
50 cents per 100 population. 

Other bills now pending in the 
legislature of interest to automo- 
bile dealers are as follows: 

House Bills 

H-370 — Prohibit the towing of 
automobiles on the highways ex- 


Ask More Restrictions 


For Mont. Sales Pacts 
BUTTE, Mont.—Rep. C. J. Wil- 
liams has introduced into the Mon- 
tana legislature a bill providing 
“that all conditional sales contracts, 
mortgages or liens deposited with 
the registrar of motor vehicles 
must be accompanied with the cer- 
tificate of ownership, and that the 
unpaid balance of any mortgage or 
lien must be noted upon certificate 
of ownership by the registrar to 
make said chattel mortgage or lien 
valid as against creditors or subse- 
quent purchasers.” 

This measure was requested by 
Montana Automobile Dealers Assn. 
at its recent convention at Billings. 
Rep. Williams is a vice-president 
of MADA. 


CIT’s New € f fice 


DETROIT.—CIT Corp. has opened 
its second Detroit branch office at 5050 
Joy Rd. The other Detroit branch 
of the company is in the Barlum 
Tower. Stewart Sheff is the branch 


office manager. 


cept by garage men. Referred to 
roads, bridges and ferries com- 
mittee. 

H-372—To increase gasoline tax 
one-half cent for teachers’ salaries 
and old age pensions. Referred to 
ways and means committee. 


H-453—-A bill to reduce gasoline 
tax from six cents per gallon to 
five cents. Referred to ways and 
means committee. 

H-118— This bill to prescribe 
minimum wages and maximum 
hours. Referred to sub committee 
for further study. 

H-427 — Bill to repeal the pas- 
senger car safety inspection law. 
Referred to roads, bridges and 
ferries committee. 


Senate Bills 

S-133—-Proposing central pur- 
chasing agent for school buses. 
Still in education committee. 

S-336—Bill to provide that gaso- 
line dealers add the amount of the 
tax levied to the price of the gaso- 
line and to provide that such tax 
is a levy on the consumer. Passed 
by senate and sent to house. 





LEGISLATION | a 


Registration Act 





Safety Measures 
Gain Momentum 
In Wis. Senate 


MADISON, Wis. — A clause in 
the new driver license bill, No, 
457A, providing that a complete 
record be kept of each driver, was 
objected to by Louis Milan, execy. 
tive vice-president of the Wiscon. 
sin Automotive Trades Assn., in a 
hearing on the bill before the 
assembly transportation committe 
last week. 


The senate has passed the Mur. 
ray bill, No. 215S, which woul 
enable district attorneys to prose. 
cute for negligent homicide person; 
whose drunken driving result ip 
death to others. The measure js 
sponsored by the Wisconsin Dis. 
trict Attorneys’ Assn. and now goes 
to the assembly for action. 


Recently introduced measures in- 
clude the Biemiller bill, No. 487A 
and the Busby bill. The former 
provides that in the event of pre- 
payment of any retail installment 
contract, interest charges in excess 
of 15 percent for actual duration 
thereof shall be refunded to the 
retail buyer. 


Busby bill would license resident 
and non-resident refiners of petro- 
leum products, their bulk plant! 
branch office representatives as) 
well as retail dealers in their em-| 
ploy. The measure is sponsored by 
the Retail Gasoline Dealers Assn| 


of Milwaukee. 


Automotive Bills 


Advance in N. M. 


SANTA FE, N. M.—(UTPS).— 
Among the bills passed by the 
senate in the New Mexico legisla- 
ture in session here were: S.B. 22 
sub., to require dealers to remove 
foreign license plates from used 
cars before resale; to raise the 
speed limit for trucks to 50 miles 
an hour and removing the present 
45 mile-an-hour limit for buses. 

Bills passed by the house were: 
H.B. 295, to require car owners 
employed in New Mexico to regis- 
ter cars in this state; S.B. 15, to 
reduce registration fees on three 
and four year old trucks. 








Highway Fund Diversion 
In New Jersey Seen Likely 


TRENTON, N. J.—Highway fund 
diversion of at least $6,500,000 ap- 
pears virtually certain here this 
year. 

Final legislative approval on a 
relief program in that amount was 
voted last week, with the Repub- 
lican majority of both houses re- 
portedly agreed on financing the 
program entirely from highway 
funds. The diversion legislation was 
expected to come up for early 
action. 


Out of Hopper 


Turnpike Speed Set 


HARRISBURG, Pa.—(UTPS).— The 
senate last week approved by a vote 
of 32 to 7 a bill already passed by 
the house and sent to the governor for 
approval authorizing a 70-mile-an-hour 
speed limit for passenger cars on the 
160-mile Pennsylvania Turnpike _be- 
tween Harrisburg and Pittsburgh. The 
speed limit on all other highways in 


the state is 50 miles an hour. 
Chris Sinsabaugh’s sparkling 
“Sparks” column is read by _ the 


‘‘wide-awake”’ in industry. 





OUTLINING 


neered Hydra-Matie drive, 


SPRING sales plans and promotion behind the Cadillac-engi- 
Cadillac officials last week conducted a series of 


meetings at strategic retail points. The above picture was taken in Cincinnati. 
Left to right, Jack Tierney, sales manager for Bennett Cadillac Co., Cincinnati 
distributors; A. B. Donovan, factory district manager; R. L. Newton, assistant 


general sales manager of Cadillac; Charles H. 
technical representative, and 


Cc. H. Calloway, 
Bennett Cadillac. 


Betts, 
D. FE. 


advertising manager; 
Bennett, president of 
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/ / / 
A NEW Safety, Foot Control Auto Radi 
afety Foot Control Auto Radio — 

Now you AUTOMATICALLY change radio stations with your left foot. Press If /you have pot seen the Zenith Safety Foot Control Radio, take a look at 
the button all the way down... station changes. Press lightly — and station the radio and the radio controls in a Ford, Nash, Lincoln or Mercury. 
shuts off so you may talk to your passenger or listen at railroad crossings. / Zenith does not sell Safety Foot Control Auto Radio to chain stores, mail 
Release pressure and radio goes on again, instantly without the usual wait for ~ order houses or radio dealers. Zenith Auto Radio with Safety Foot Control is 
warm-up. Back seat foot control optional. Front and back seat buttons work sold only as original equipment through car manufacturers. 


independently but driver always has control of silencer feature. Costs no more 
than old-fashioned equipment. ~ / 

The original light dimmer switch was transferred from the dash to the 
steering post and then to foot control. Today, no one would think of buying a 
car with light dimmer installed anywhere but on the floor. A year from now 
this will be equally true of Auto Radio Safety Foot Control. Foot Control is just 
as logical for radio as for lights. / 


SSNs Safety FOOT CONTROL 


* 
S 










/ KEEP YOUR EYES ON THE ROAD 
_ KEEP YOUR HANDS ON THE WHEEL 


MADE BY AMERICA’S 
OLDEST MANUFACTURER 
OF FINE HOME RADIOS 


se. cenit eit: sb iil att ts tills eta aati ait ayy sitllsallliaas dalla a oe 
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More Legislative Control of Business is Predicted 
Prices, Hoarding, Buying 


AUTOMOTIVE NEWS, APRIL 7, 1941 


Of ‘Non-Essentials’ Studied 


Speciai to Automotive News 
CAMBRIDGE, Mass.—No prob- 
ability of bringing about the “death 
of discriminatory and anti-competi- 
tion legislation” during the present 
emergency was seen by Dr. Nathan 
Isaacs, professor of business law, 
Harvard University Graduate 
School of Business Administration, 
in recently discussing the trends of 
retail distribution at the university 
extension course of the Massachu- 
setts department of education. 
Predicting that more and more 
control of business, and particu- 
larly of distribution will be wit- 
nessed as the present emergency 
develops, Dr. Isaacs deciared: 
“We are going to see attempts 
to control prices, and as prices be- 
gin to go up as they did in the 
last World War, we are going to 
see an attempt to stop hoarding, 
an attempt to control consumption, 
and to induce people to buy those 
things not needed for armaments 





Colorado Senate 
Passes Flat Fee 


On Car Caravans 


DENVER.—The Colorado senate 
has passed S.B. 612, which will 
permit use of dealer license plates 
interchangeably on trucks or pas- 
senger cars. This is one of the 
bills sponsored by Colorado Motor 
Vehicle Dealers Assn.. 

Another bill sponsored by dealers, 
and which seems to have a good 
chance of passing, is legislation to 
exempt used articles from the sales 
tax law. 

The senate also passed H.B. 99 
to put a tax of $5 on each caravan 
of new automobiles coming into the 
state from automobile factories in 
lieu of the present wheel tax which 
amounts to about 90 cents on each 
caravan. This bill was passed by 
the house a week ago. 

One bill killed by the senate was 
S.B. 585 which would have allowed 
trucks larger and heavier than 
those now allowed on the highways 
of the state to operate. The bill 
supposedly was killed earlier in 
the session but was resurrected. 


N. H. Senate Passes Bill 


Raising Length of Trucks 

CONCORD, N. H.—New Hamp- 
shire truck weight and length 
restrictions would be _ liberalized 
under terms of two bills which 
were passed by the lower branch 
of the state legislature here and 
sent to the senate. 

One of the bills, recorded as 
H.B. 174, would increase from 323 
to 35 feet, in the case of single 
vehicles, and from 45 to 50 feet, 
in the case of combination vehicles, 
the maximum length of trucks 
which may be operated on the 
state’s roads. This bill does not 
affect that section of the present 
law which exempts vehicles trans- 
porting poles, logs, timber or metal 
“when actually so employed.” 


API Year Book 


NEW YORK.—A_ 1941 edition of 
“Petroleum Facts and Figures"’ is to 
be published by American Petroleum | 
Institute within the next few weeks. 
The volume, with nearly 200 pages, 
will include the whole range of the 
petroleum industry, telling statistically 
how it works from oil well to service 
ae and where its products are | 
used. | 
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or for defense industries, and to 
utilize various substitutes; and 
ae more or less state legislative 
aid. 

During the last decade, Dr. Isaacs 
pointed out, the trend of legislative 
control of distribution has been 
toward limitation of competition. 
This has been an offspring of the 
depression, he said, but added that 
“there are signs that it will not 
continue long.” Conferences of state 
legislative commissions recom- 
mending repeal of certain state- 
line trade barriers, he believed, is 
one of the most hopeful indications 
of an end in this trend — a trend 
which he asserted is “akin to the 
European post-war idea of eco- 
nomic provincialism, getting what 
business there is in sight for our 
own community.” 

Listing the Miller-Tydings act, 
the Securities Exchange Commis- 
sion act, the national labor rela- 
tions act and the Robinson-Patman 
act as examples of federal legisla- 
tion to limit competition, Dr. Isaacs 
said that state legislatures have 
been “prone to rush through similar 
legislation after seeing the pattern 
of these national legislative trends.” 


Fortunately, he continued, state 
legislation “is entirely lacking in 
originality. States tend to copy each 
other. The legislators get most of 
their ideas from pressure groups, 
with the result that when a distri- 
bution law is tried out in one state 
we can look for others (of the same 
pattern), especially when they are 
found to be constitutional. 


“...-There are trends, waves and 
fashions in legislation. Some of the 
proposals are misleading, and I 
don’t know why the federal gov- 
ernment doesn’t get after the state 
legislatures for misbranding their 
statutes.” 

Dr. Isaacs characterized the Rob- 
inson-Patman act as undertaking 
to “make the dealer incapable of 
using his extra power of persuasion 
to get prices knocked down for 
himself when others cannot.” This 
type of legislation, he added, “hits 
at the heart of American competi- 
tion because that is the only point 
in our channel of _ distribution 
where we have been haggling over 
price.” 

He said the national recovery act 
attempted to curb “unpleasant” 
competition, while branding it “un- 
fair” competition and asserted “it 
temporarily suspended the anti- 
trust law of the nation.” 


Two Measures Sent 
To Nebraska Gov. 
LINCOLN, Neb. — The Nebraska 
unicameral legislature has passed 
two bills and sent them to Gov. 
Dwight Griswold for’ signature. 
One was L.B. 70, which re-enacts 
the law which diverts 1 cent of the 
state’s 5-cent gasoline tax to the 


state assistance program for the 
next two years. 


The other bill passed was Sena- 
tor R. M. Howard's L.B. 109, which 
broadens the field of operation of 
buses licensed solely to carry school 
children, and which provides a 
special $1 registration fee for com- 
mercial truck trailers, so that they 
may be enumerated by the state 
motor vehicle division. 


Chris Sinsabaugh’s sparkling 
“Sparks column is read by th 
‘‘wide-awake”’ in industry. 





A DODGE TRUCK factory official from Detroit discusses with dealers in the 


dee 
ccmaies. which is expected to be the 
Left to right, L. R. Dyche and E. L. 


south how best to meet the growing demands of the 1941 motor truck 
largest in the } é n 
Scouten, Dodge dealers in Birmingham, 


history of the industry. 


Ala.; George Orphal, assistant director of truck sales, Dodge; Jim Barnett 


and Peyton Judge, Montgomery dealers. 


O———______——— _ — 








OPENING CEREMONIES for Detroit’s 1911 Flower Show were arranged last 


week with Mayor Jeffries by Thomas I. 


Berry, right, chairman of the show 


which opened Saturday at Convention Hall. This year’s Blossom Queen, Miss 


Toni Clark of Chrysler Corp., 
when she arrived in her roya 


inned the first flower on Mayor Jeffries’ lapel 
carriage — one of the special spring model 


Plymouths to be introduced at the flower show. 


Wash. Legislature Adjourns; 
Retail Sales Tax Upped to 3% 


By D. M. Trepp 

Staff Correspondent 
SEATTLE. — Bills affecting, di- 
rectly or indirectly, the business of 
the automobile dealer, as reviewed 
in the final report of Carl R. 
Heussy, executive-secretary of the 
Washington Automotive Trade 
Assn., show mainly a record of 
things not done, rather than im- 
portant legislation passed. How- 


In the Hopper 


Time Sale Regulation 

PROVIDENCE, R. I.—Rhode Island 
installment sales, estimated to amount 
to $50,000,000 a year, would be placed 
under stringent regulation under terms 
of a bill introduced in the state legis- 
lature here by Rep. James H. Kier- 
nan.- The proposed legislation is pat- 
terned after a measure introduced in 
the 1941 New York legislature on be- 
half of the Russell Sage Foundation. 


Fleet Operators Hit 

ATLANTA.—(UTPS). — Operators of 
automobile fleets in Georgia will pay 
increased taxes if a measure introduced 
in the general assembly by Rep. J 
P. Hogg, is passed. It provides a new 
scale of taxes as follows: $5 for cars 
operated in towns of 1,000 or less; $10 
in towns of 1,000 to 5,000; $15 in towns 
of 5,000 to 10,000; $20 in towns from 
15,000 to 20,000; $25 in towns of 20,000 
to 50,000 and $40 in towns of more 
than 50,000 population, 


Liability Bill Offered 
MONTPELIER, Vt. — Compulsory 
motor vehicle liability insurance is 
proposed in a bill introduced in the 
state legislature here by Rep. Alfred 
E. Watson of Hartford. 


Would Divert Funds 
HARRISBURG, Pa.—(UTPS). — Rep. 
Robert E. Woodside introduced a bill 
in the house last week appropriating 
$400,000 from the motor license fund 
to the commerce department to pay 
for advertising Pennsylvania’s attrac- 

tions throughout the country. 


N.H. Fair Sales Act Advances 

CONCORD, N. H.—(UTPS).—Senate 
bill No. 18, the so-called Fair Sales 
act, has been approved by the majority 
of the senate judiciary committee in 
the legislature here, 


Two Wis. Measures 

MADISON, Wis.—A bill has_ been 
introduced in the Wisconsin legislature 
by Assemblyman William Nawrocki. 
which makes it illegal to operate a 
motor vehicle on a state highway after 
Jan. 1. 1942, unless it is equipped with 
‘‘double-plated safety bumpers, front 
and rear.’’ Assemblyman Charles F. 
Westfahl. Milwaukee, has introduced 
a bill which would prohibit automobile 
dealers and finance companies from 
engaging in the insurance business. 


W. Va. Compulsory Insurance 

CHARLESTON, W. Va.—An interim 
committee to study the subject of com- 
pulsory automobile liability insurance 
would be created in West Virginia 
house and sent to the state senate 
for concurrence. 





Used Car Buyers Given 


10 Days to Pay Excise Tax 
OKLAHOMA CITY.—Purchasers 
of used cars have been warned 


that they must pay the state excise | 


tax within 10 days or face a 10 
cents a day penalty for each day 
of delinquency. 

Under the new motor vehicle 
excise tax law, used car dealers 
are required to report all 


sales | 


| 
| 
| 


within seven days. The purchaser | 
is given 10 days to remit the excise | 


tax assessed under the law, and 


‘if he fails to do so in that time, 


he is charged a fine of 10 cents a 


day until the tax is doubled. 


ever some good bills became law. 
Thus the record, as a_ whole, 
sums up favorably. Bills opposed 
by the dealers, which failed to 
pass, follow: 
Senate bills—No. 9—relating to 
automobile insurance; No. 70, 78— 


conditional sales contracts; No. 
107, 260—relating to automobile 
loans; No. 126—authorizing cities 


to tax gasoline stations; No. 184— 
state wage-hour act. 

House bills—No. 16 — changing 
automobile license date to Apr. 1; 
No. 25—putting state in gasoline 
business; No. 31—state wage-hour 
act; No. 285, 308, 537—relating to 
conditional sales contracts; No. 470 
—requiring dealers to put all used 
cars through state testing station 
before sale; No. 448—wages and 
commissions to be paid semi- 
monthly and within five days from 
end of payroll period. 


Legislation that passed: Senate— 
No. 172—-workmen’s compensation 
rates increased; No. 282—amend- 
ment to financial responsibility act 
regarding cancellation or suspen- 
sion of motar vehicle registration; 
No. 18—reducing fees for farmers’ 
trucks; No. 163—broadening scope 
of motor vehicle insurance; No. 575 
—3 percent retail sales tax. This 
replaces the 2 percent tax and is 
made necessary because of the old 
age pension law; No. 408—estab- 
lishment of five-man highway ad- 
visory committee; No. 362—appro- 
priation of $75,000,000 for highway 
operations during biennium; No. 15 
—appropriation of $6,000,000 for 
secondary state highways. 


Efforts to establish a central fil- 
ing of conditional sales contracts 
and chattel mortgages, considered 
desirable legislation, failed to pass. 
Deductions from. sales tax for 
losses, bad debts and repossessions 
met with no legislative support, 
and such action awaits court test. 

The uniform trust receipts act 
was considered desirable legisla- 
tion but for some unknown reason 
met with great opposition and was 
defeated in the senate judiciary 
committee. 

Approval also failed for a pro- 
posal to eliminate dealer liability 
for delinquent taxes on customers’ 
ears after three years. Senate Bill 
196, relating to truck and trailer 
fees was vetoed by the governor in 


LEGISLATION 


New License Fee 
Seale for Trucks 


Advances in Tex, 


AUSTIN, Tex.-The senate last 
week adopted a bill providing for 
a new scale of truck license fees as 
a companion measure to the 38,000. 
pound gross weight bill which 
went into effect upon being signed 
by the governor. 

Truck license fees under the 
senate bill will run from 40 cent: 
per hundred for vehicles registere; | 
up to 6,000 pounds to 90 cents per} 
hundred for those registered aboy | 
31,000 pounds. 

Bus license fees would be se 
from $1.25 per hundred for vehicle; 
in the weight class below 4,00 
pounds to $4 per hundred in the 
weight class above 28,000 pounds 

Diesel-powered vehicles would be 
required to pay doubled rates 
Farm trucks would be licensed at 
one-half the amounts provided for 
commercial vehicles. 

Pending action by the house on 
this bill, enforcement of the pres. 
ent license law was suspended un. 
til Apr. 15. The present law re. 
quires trucks and other motor ve- 
hicles to be registered by Apr. 1. 


Penna. Truck Bill | 
Passed by —— 


HARRISBURG, Pa.- (UTPS).-| 
Ignoring demands for a_ publi 
hearing, the house last week passe(| 
by a vote of 144 to 57 a bill whic} 
boosts the legal weight of the 
largest trucks 5': tons. The mea. 
sure is now in the hands of the 
senate highway committee. 

Introduced by Rep. Ira T. Fis: 
and Ellwood J. Welsh, the measur 
has the support of Pennsylvani: 
Automotive Assn., Pennsylvaniz 
Motor Truck Assn. and the Team- 
sters’ Union. 

The bill increases the _ lega 
weights of all trucks on Pennsyl- 
vania roads and boosts the weigh 
of the largest from 39,000 to 50,00 
pounds. Proponents of the bill con: 
tended that it would aid the state 
truckers in interstate competitior 
to meet New York’s limit of 55,00 
pounds and New Jersey's 60,00( 
pounds. Opponents claimed large: 
trucks would damage streets anc 
roads. 


N.Y. Diversion Measure to 


Be Put on Ballot in Fall 


ALBANY.--A proposed state 
constitutional amendment diverting 
$60,000,000 of bonds authorized for 
grade-crossing elimination to high- 
way and parkway construction will 
be submitted to popular vote in 
the fall. Final legislative approval 
of the proposal was voted recently 
when the state senate followed the 
house in sanctioning the move. 

Passage of the diversion amend- 
ment was accompanied by rejec- 
tion of an alternative plan which 
would have provided for a $200,- 
000,000 straight highway bond is- 
sue, leaving the grade crossing 
fund intact for its original purpose 


Chrysler Caravan 


DETROIT.—K. B. Brown, president 
of Chrysler Detroit Co., has completed 
plans for a spring caravan to cover 
the principal dealer points in_ his 


view of his signing House Bill 18.territory. starting this week. 





OUT OF THE WORLD’S new fashion capital, Hollywood, comes this strikin: 
evidence of the automobile industry’s growing influence in design and colo! 
trends. Peggy Moran of Universal studios, is shown with a new two-tone sprint 
gown, designed by Vera West, with Nash’s body contours and color scheme 
supplying inspiration. Miss West is Universal's fashion designer. 
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newly delivered Chevrolet trucks at Camp Beauregard, La. 
_.| - 
bli 
i 
®* ».-and thousands more Chevrolet 
bn 
" trucks are on the way, to meet the 
1m: 
needs of National Defense! 
00: e 
at This nation has summoned all Industry sands will continue to roll off our assem- 
on to its side and given Industry the biggest bly lines as long as they are needed... . os oad es —~ 
se job in the world—the job of producing Smoothly, steadily, in ever-increasing a es 
for National Defense. numbers, to help meet one of the most an army equipped to move swiftly over any type of ground. 
0 To Chevrolet, months ago, in the vital needs of modern defense—an army 
all earliest days of the emergency, there equipped to move swiftly over any type 
o came an urgent call for trucks—and still of ground. 
rd more trucks—for the U. S. Army. America has helped to make the Chev- 
' Today, it is a pleasure to report to the rolet Division of General Motors one 
ty American people that great numbers of of the largest manufacturing units in 
‘Chevrolet trucks are already on the job the world; and, of course, America can 
Ee at Army camps in all parts of the country. count on Chevrolet to contribute its full 
- Thousands of additional Chevrolet share to the biggest job in the world— 
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ing 
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trucks are on the way... . Other thou- 
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CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT, MICHIGAN 
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National Defense. 
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| Former Janesville Chevrolet and Fisher Body employees, 
now serving with the armed forces of the U.S. A., inspect 
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Placing motors on test blocks at Chevrolet plant, Flint, Mich. 
Motors are shipped from this plant to be assembled in 
U. S. Army trucks at Chevrolet Assembly Plants throuch- 
out the country, in addition to assembly operations at Flint. 


The modérn military maxim is,""Men without MTU ete eT e-Td tee array) oe 


out men."’ America wants both for adequate defense. Here men of the OP Pee Nae 1 2-1 
lined up fora Ta UB SRT ee tae ett tl) or el 0) ett ec 
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Roosevelt Urges Works Program After Emerge 


AUTOMOTIVE NEWS, APRIL 7, 1941 


Six- Year Plan Recommended 


For Employment Stabilization| 


WASHINGTON. — President 
Roosevelt has submitted to con- 
gress a program to store up “a 
reservoir of nondefense public 
work which can be loosed when 
the pace of rearmament slackens.” 


Recommendation for a six-year 
public-works program, to become 
operative after the current emer- 
gency, was made by the National 


Third of Cadillac 
Employes Are Now 
On Defense Work 


DETROIT.—More than one-third 
of the 6,400 hourly wage employes 
at the Cadillac Motor Car division 
are now engaged on national de- 
fense work, Nicholas Dreystadt, 
general manager, announced last 
week. 


In addition to the production of 
parts for the Allison aircraft en- 
gine, Cadillac also has begun the 
manufacture of connecting rods 
and wrist pins for a marine engine. 
Thus the company will soon become 
a supplier for the Navy as well as 
the Army. 

Increase in defense activities at 
Cadillac is disclosed in figures both 
on employment and the amount of 
floor space in use, Dreystadt re- 
ported. 


“Since we started the manufac- 
ture of Allison aircraft engine parts 
a year ago last fall, our operations 
have steadily expanded,” he ex- 
plained. “Recently, however, the 
program has involved a sharper 
rise than usual. 


“Our defense project now spreads 
over more than 273,000 square feet 
of floor area. This is an addition 
of 75,000 square feet since the first 
of the year.” 


Sterling Sub-Lets 
Work to Graham 


BUFFALO. — With orders on 
hand for large quantities of 600 
to 1200-horsepower marine engines 
for the British, the U. S. Coast 
Guard and the U. S. Navy, the 
Sterling Engine Co. here has en- 
tered into an arrangement with 
the Graham-Paige Motors Corp. of 
Detroit, whereby the latter com- 
pany will share in production work 
on Sterling engines. Some 50 ma- 
chine tools have been installed in 
the Detroit plant to produce parts 
for the engines. 

This additional expansion has 
been made necessary with the re- 
ceipt of additional orders by Ster- 
ling for engines to propel fast 
torpedo boats. The motor installa- 
tion in these craft is being divided 
between the Sterling and Packard 
engines. 





Me. Highway Committee 


AUGUSTA, Me.—(UTPS).—In order 
to cooperate further with the U. S. 
war department in its defense pre- 
aredness prosvam. Maine has estab- 
lished a State Highway Traffic Ad- 
visory Committee. 


Resources Board as the framework 


for what it called “development of | 22 


resources and stabilization of em- 
ployment.” 


The board proposed a revolving 
fund to be administered by the 
President for the inauguration now 
of surveys and preparation of 
plans for projects to be developed 
during the six-year period. 


Roosevelt told congress that such 
@ program would “make available 
a shelf of useful projects without 
in any way committing the gov- 
ernment to the immediate con- 
struction of such works.” In mo- 
bilizing national defense, he said, 
the “future we prepare to defend” 
also must be considered. 


The board’s suggestions included: 


Continued effort to secure the 
preparation of six-year budgets by 
federal, state and local govern- 
ments and other agencies for con- 
struction activity. 


Advance authorization by con- 
gress for aid to state and local 
government for non-federal as well 
as federal projects. 

Appropriations for advance pur- 
chase of sites. ° 

Co-ordination of public - works 
construction with other public 
policies affecting business activity 
and employment. 


Unemployment 
Seen Dropping 
To 1929 Level 


WASHINGTON.—The increasing 
tempo of industrial production 
flowing from the defense program, 
and higher consumer buying power, 
promise to force down the number 
of unemployed during the next few 
months to the lowest level since 
1929. 

The unemployed total will drop 
to around 2,800,000 persons by Oc- 
tober this year, as against around 
5,300,000 at present. That’s the con- 
clusion reached in a special study 
of the outlook which has just been 
completed by the U. S. bureau of 
agricultural economics. Estimates 
as to the number of unemployed 
at close of 1929 vary somewhat, but 
there probably were around 2,000,- 
000 without jobs at that time. 

These figures include both the 
number of emergency workers — 
those working on such government 
projects as WPA, CCC, and NYA 
out-of-school jobs—as well as per- 
sons without any kind of job at 
all. By far the major part of the 
drop will be in latter classification, 
since the number of emergency 
workers is expected to drop only 
from around 2,500,000 in March to 
a low of about 1,800,000 in October, 
while the number without jobs of 
any kind will decline from ap- 
proximately 2,800,000 in March to 
around 1,000,000 in October. 

There will be a small increase in 
unemployment after October, ac- 
cording to the BAE estimates, as 
a result of seasonal factors. 





Pete Wembhoff's Fourth Dimension 
offers news of automotive advertising. 








EC IANS at the Ford Motor Co. are working at top speed on their 
MB yee wars defense project — the builtins of assemblies for the big four- 
e 


t B24D Consolidated bombing plane. 
construction details of the vertical stabilizer, 


se engineers are studying the 
using blueprints and actual model. 













“CHEVROLET’S defense activities include the manufacture of thousands of 
U. S. Army trucks, some of which are shown outside the Chevrolet assembly 


plant at Tarrytown, N 


Pontiac to Expand Factory 


Facilities for Navy Orders 


WASHINGTON. — To speed up 
the manufacture of Navy ordnance 
material, U. S. Navy department 
last week announced that the De- 
fense Plant Corp. has entered into 
an agreement with Pontiac Motor 
for plant expansion amounting to 
$5,700,000. 

A contract with the Crucible 
Steel Co. of America also has been 
concluded by the Navy department 
for the installation of special addi- 
tional equipment in the contractor's 


Car Radios Play 
Important Role 


In Army Work! 


SOUTH BEND.—WNew uses for 
automobile radios are being found 
every day, and the national defense 
program has brought out, even 
more, the importance of wireless 
transmitting from moving vehicles. 


In current vehicle manuevers 
and mechandized troop movements 
over highways in the United States, 
certain key lead units are equipped 
with two-way radio sets, thus af- 
fording sending and receiving of 
messages not only between moving 
vehicles but also with base head- 
quarters sometimes located many 
miles away. This keeps the convoy 
intact and in communication with 
each other if they should get 
separated. 


At the U. S. Army’s new shell 
loading plant at Kingsbury, Ind., 
automobile radios have been 
adapted to even newer uses to 
speed up the defense program. 
Many of the Army’s official cars, 
as well as construction supervisors 
and engineering crews’ cars, are 
equipped with two-way short wave 
radios. Field offices are also in 
communication with the moving 
vehicles of the officials. 

This communication system is 
extremely important since job 
sites, where work crews are lo- 
cated, are separated by miles of 
muddy roads which are almost im- 
passable in the spring thaws. Tele- 
phones wouldn’t serve the purpose, 
since the crews are mobile and 
constantly on the move about the 
reservation during the day and 
when contact with men in the field 
is desired, it must be immediate. 
Automobile radio does the trick 
and does it faster, more efficiently 
and more economical than any 
other means could, it is said. 


Army Order 


TOLEDO.—As a part of its partici- 
ation in national defense work, e- 
ilbiss Co. is supplying the U. S. Army 
with approximately 5,000 garage-type 
air compressing outfits. 


U. S. Laying Plans 

For Highway Airfields 

WASHINGTON. — American 
Automobile Assn. reports plans 
are under consideration by the 
federal government looking to 
extensive development of flight 
strips along main highways for 
landing and taking-off of air- 
craft. 

Project is said to envision 
closer coordination between air 
and highway transportation and 
has far-reaching implications 
not only from the standpoint of 
normal peace-time, civilian and 
commercial use, but also from 
that of military operations. 










plant at a total estimated cost of 
$2,466,512. 


Contracts to supply the Army 
quartermaster corps with 2%-ton 
trucks were awarded by the war 
department to International Har- 
vester Co. and Studebaker Corp. 
The Studebaker contract totaled 
$1,373,171 while the Harvester 
award amounted to $1,400,852. 


Fargo Motor Corp., a Chrysler 
subsidiary, received a $539,500 con- 
tract to supply five - passenger 
sedans to the Army. 


The war department contract 
announcement also included the 
$1,417,673 truck contract for the 
Ford Motor Co. which was previ- 
ously released to the press inform- 
ally. The trucks bought from Ford 
are for the use of the Civilian 
Conservation Corps and not for 
military purposes. 

a * a 


Pontiac Announces 
Personnel Changes 


DETROIT.—A number of changes 
in the supervisory personnel at 
Pontiac to handle new defense 
work, were announced last week 
by H. J. Klingler, general manager. 


Robert H. Ahlers, general plant 
manager for the mast four years, 
will be in direct charge of all de- 
fense work. Buell Starr, now as- 
sistant superintendent of the mo- 
tor plant, becomes defense plant 
superintendent. Robert Blackinton, 
now chief tool engineer becomes 
master mechanic. Stanley Baugh- 
man will be standards engineer. 
Fred Maltbie becomes head of the 
defense design department. 


Paul Gaugh, inspector in the 
Pontiac axle plant, takes over de- 
fense inspection. W. L. Kelly, night 
superintendent of the Pontiac sheet 
metal plant, will be night superin- 
tendent of the defense plant. 
Stanley Dotson, head of material 
supervision in the motor plant, 
will have the same duties on de- 
fense. 

Leonard J. Redford will be in 
charge of defense purchases. Ivan 
H. Long, will head the personnel 
department. W. T. Jones, assistant 
comptroller of Pontiac Motor di- 


an 


‘Defense Role 


| Is Outlined 


By U. S. Steel 


NEW YORK. — United States 
Steel Corp. is resuming its 1917-1 
arms speed, and is turning out 
both peace-time and defense ma. | 
terials at close to capacity rates 
according to its annual report to 
stockholders. 


The corporation, according to 
government sources, is working on | 
defense contracts aggregating 
around $465,000,000. 


Irving S. Olds, chairman of the 
board, outlining the company’s part 
in the “all out” defense effort, re. | 
ported these up-to-the - minute! 
developments: | 


United States Steel is building | 
destroyers and cruisers. 


It is developing additional armor 
plate facilities to meet the require.| 
ments of the naval and military) 
expansion program. i 


It is producing shell forgings, un- 
loaded shells and bombs of various’ 
sizes. 

It is sending large quantities of 
steel to Great Britain and Canada. 

It is supplying a steady flow of} 
steel to manufacturers in different| 
parts of the country who have 
taken contracts with the Army or 
the Navy under the defense pro- 
gram. 

Its ocean-going steamers are 
bringing strategic materials from 
distant foreign ports to meet de-| 
fense needs. 

The company’s mills, working es 
clock around, currently are turning 
out steels at a rate approximating 
99 percent of theoretical capacity. 
Employes in the final 1940 quarter. 
averaged 272,087, against an average 
of 254,393 for the full year. The! 
average pay per worker in 1940 “= 
$1,724. 


Car Industry’s 
Defense Board 
Completes Task 


DETROIT. — After five months 
of operation, during which time the 
automotive industry studied and} 
planned its role in making 12,000} 
bombers, the Automotive Commit-! 
tee for Air Defense has finished 
its task and closed its doors here! 

Under the ACAD, the industry) 
was able to map its course; from 
now on it’s a matter of plant prep- 
aration and production, with sev- 
eral automobile companies already 
in the saddle. 

C. C. Carlton, full-time commit- 
tee director, has returned to Lan- 
sing to his job as vice-president of 
Motor Wheel Corp. 

Nearly 800 manufacturers re- 
turned questionnaire forms, detail- 
ing their willingness to take on 
bomber piece work, and their facil- 
ities for such work. 

This entire file has been turned 


vision, becomes comptroller of de-|over to the Army air corps pro- 


fense work. 


Chris Sinsabaugh’s sparkling 
“Sparks’’ column is_ read 1 


D 1 by the 
‘“‘wide-awake”’ in industry. 


curement office here, under Maj. 
James H. Doolittle, where it will 


, | be available to the five prime sub- 


contractors. 





FINE CRAFTSMANSHIP required in the production of aviation engines ! 
exemplified above as Cadillac inspectors prepare a selection of Allison aircraft 
engine parts for public display. In contrast to the heavy forgings that ente! 
the Cadillac-Allison plant, here are arrayed their deftly machined and highly 
' polished counterparts. 


DEFENSE | _ 





AUTOMOBILES ARE BUILT 
BUICK WILL BUILD THEM 
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Whats it got that 
others havent ? 


NYBODY who follows new-car registrations knows 
that Buick outsells any car except the ‘‘low- 
priced three.”’ 


Anybody who digs a little deeper knows that — month 
after month—1941 Buick sales have topped any pre- 
vious year. 


And anybody who listens to the talk of car owners 
knows that the Buick FIREBALL engine and Com- 
pound Carburetion are the big engineering features 
of the year. 


That’s a pretty impressive list — but there’s even 
more than that to the Buick record. 


Checks made as far back as the auto shows uncov- 
ered the fact that people rate Buick as No. 1 for 
‘*hest looking’’— No. 1 for the ‘‘the next car I’d like 
to own,” and a long list of other preferences. 


WHEN BETTER 


u 


And when you come to look at the Buicx dealer set- 
up, you'll find that, year after year, Buick rates No. 
1 in sales-per-dealer — a mighty sweet picture, you’ll 
have to agree. 


In other words, Buick’s got a standout product, a 
standout sales position, a standout public preference 
—which adds up to a standout dealer franchise, any 
way you want to figure it. 


Naturally, with such a set-up, Buick hasn’t many 
open spots for dealers. But there are a few. And if 
you’re the right kind of citizen and businessman, 
there’s no time like right now to do something about 
it. The man to write is: 


W. F. HUFSTADER 
General Sales Manager 
Buick Motor Division 


Flint, Mich. 
i 


($381)—11 


EXEMPLAR OF GENERAL MOTORS VALUE 
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Tri-State Equip 
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Equipment Sales Continue Uptrend During F ebruary 





ment Show 


Hangs Up New Sales Marks 


PITTSBURGH. — The _ Tri-State | 


their business affairs during the 


Automotive Industries Show, spon-|day and come to the show in the 


sored by 25 Pennsylvania and Ohio | 
jobbers, closed Friday night as one | 
of the most successful shows ever | 


evening. While the crowds were 
rather light in the afternoon the 
first two days, attendance in the 


held in this city. Practically all of |evening was all that could be de- 


the 72 exhibitors reported sales 
running ahead of last year and 
prospects for additional sales, as a| 
result of the contacts made during 
the four days of the show, bid fair 
to set an all-time high for sales| 
developed at a sectional show. 

Equipment was especially promi- 
nent among the exhibits of the 
manufacturers who supported their 
jobbers’ efforts to develop § ad- 
ditional business this year. 

The idea of opening the show at 
11 a.m. and keeping it open until 11 
p.m. worked out especially well, 





since this permitted dealers and 
repair garagemen to 





look after | 


sired. Making up for crowds in the 
afternoon, however, was the fact 
that the afternoon-visiting dealers | 


| were there to buy and came at this | 


time so that they could inspect ail 
of the various makes of equipment | 
they were interested in at their 
leisure and with care. 

Among the shop equipment which 
seemed to get the greatest play 
from the dealers were wheel bal- 
ancers, quick-charging battery 
chargers, frame and axle straight- 
ening racks, brake reline and 
grinding machinery, body repair 
tools and used car reconditioning 
equipment and products. 


agencies 


Average American Pays 


$55 in Motor Taxes 


WASHINGTON. — The Amer- 
ican Petroleum Industries Com- 
mittee reports on the basis of 
preliminary figures now avail- 
able that motor vehicle taxes 


cost the average American $55.83 
last year, an amount larger than 
he personally spent on clothing 


and nearly as much as the 
amount spent by his wife on 
clothes. 

This $2.66 increase in his au- 
tomotive tax costs over the 
$53.17 he paid the year before 
may be attributed almost en- 
tirely to the jump in federal 
automotive excise tax rates 
which took place during the 
year. 





Buy Ford Agency 


POUND, Wis.—Arthur and Laurence 
Woulf and C. E. Maloney have pur- 
chased the Seils Brothers garage here. 
The firm is one of the largest Ford 
in northern Wisconsin and 
was established 26 years ago. 


BELL 


SERVICE 


Replacement Parts, Service 


Divisions Top All Categories 


NEW YORK. According to 
manufacturers reporting their 
monthly business figures to Motor 
and Equipment Manufacturers 
Assn., February shipments of re- 
placement parts and service equip- 
ment gained over the _ previous 
month, accessories remained steady 
while original equipment declined 
only one point. All categories re- 
main far above the indices for the 
same month in 1940. 

The grand index for all branches 
of the industry in February rose to 
214 percent of the January, 1925, 
base as compared with 207 percent 
for January and 156 percent for 
February, 1940. 

Shipments to vehicle manufac- 
turers for original equipment in 
February declined to 244 percent 
of the base, which compares with 


245 percent registered in January 





@ Like a flash, the message clicked off 


SYSTEM 
TELETYPEWRITER 





on your Bell System Teletypewriter 
travels 300 yards or 3000 miles — and 
is reproduced instantly in typewritten 
form, exactly as sent. And this swift 
communication is two-way, permitting 
clear, convenient exchange of thoughts. 
A typewritten conversation — with car- 
bons in all connected machines to pro- 


vide extra records for routing and filing. 


@ Do you know how many departments 
of your business would profit by the 
speed and accuracy of Teletypewriter 
Service? If you already have it, are you 
using it to the fullest advantage? The 
answer is important and worth a care- 
ful analysis of your present communica- 
tion system. A Bell System representa- 
tive will gladly co-operate. Call your 


local telephone office and talk with him. 





and 167 percent for February last 
year. 

Replacement parts shipments to 
wholesalers for February rose to 
174 percent of the 1925 base as 
compared to 170 percent for Jan- 
uary. In February, 1940, the index 
stood at 145 percent. 

Accessories shipments to whole. 
salers in February remained steady, 
standing at 115 percent of the base 
index. This compares with 86 per | 
cent in February, 1940. 

Service equipment shipments to 
wholesalers in February rose to 
182 percent of the base, which com- 
pares with 162 percent in January 
and 118 percent in February, 1940. | 


Seattle Dealers | 
U p Mechanics’ Pay | 


In New Contract 


SEATTLE.-Automobile mechan- 
ics and salesmen’s unions have 
signed new contracts with the 
dealers, for the coming year with) 
slight advances being made in pay 


scales. Negotiations are pending} 
with four other unions: painters. 
metal workers, garage employes| 


and office help and clerks. 

The latter is a new union, just 
being formed. Office help downtown | 
in all businesses where members 
of the teamsters union are em-| 
ployed, is being organized, as both} 
groups are in the same_ union. 
Contracts are about ready to be 
signed by the painters. 

“Our negotiations with _ the 
unions,” said T. D. Davies, presi- | 
dent of Seattle Automobile Dealers 
Assn., and head of Davies Chevro- 
let Co., “have been satisfactory | 
and equitable for both parties.” 

New scale for automobile me- 
chanics is $45 per week for 40 
| hour week, with no deduction for 
holidays and no _ vacation pay. 
Former scale was $1.05 per hour or 
| $42 per week. 

Monthly guarantee and drawing 
| account for salesmen was increased 
from $100 to $125. Closing at 6 
p. m. throughout the year has been 
adopted, displacing the former plan 
of dealerships remaining open until 
9 p. m. from Apr. 1 to Oct. 1. 
Sunday, and holiday closing is} 
| again provided. 





| White Appoints Melvin 

To North Atlantic Region 
| CLEVELAND. I. S. Snead, vice- 
| gresident, White Motor Co., an- 
nounces the appointment of C. G. 
Melvin as assist- 
ant bus sales 
|manager in the 
| North Atlantic 
region. 

Melvin was as- 
sociated for 20 
years with the 
Galena Signal Oil 
Co. as service 
engineer, sales 
manager, and 
district manager. 
Among his other 
;connections he 
was manager of the New York 
Transportation Co. and New York 
| manager of the Griffin Wheel Co. 


NASH DEALERSHIP 


Available in Los Angeles area. 
Heart of airplane production. 
| Over one billion dollars re- 
‘ported in defense expendi- 
tures in this community. Last 
year agricultural income over 
| 300 million dollars. Best auto- 
mobile market in country. 
|Nash sales for January 1941 
increased 112.5%, sales all 
‘ears increased 47.9% over 
January 1940. Write for fur- 
ther details. 


NASH CALIFORNIA CO. 
1240 S. Figueroa St. 
LOS ANGELES, CALIF. 
RR EAR nA LOE Se AIRS ARTIST 








C. G. Melvin 
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y Wall Street Investors Disregard Gains Made by Allies 








Careful Selection in Buying sii tii ww«aeme | Corporate Profits 
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cartes resets gam : fess seat care irn, eved~ stent f qeads aganst ter waste a ° 
ee lee fa ee al Gain During 1940 
a By Dana Stuart : | hn ‘Y oy oe , 
- Wall St. Correspondent STOCK PRICE AVERAGES — ‘ana cas aa me ee 
to NEW YORK. -- War news con- Previous Latest Year es peak business volume — aa pe 
| i he stock Week Week Change Ago | greg. nyonauie enanes largest corporation profits o e 
to | tinues to dominate t : 24 motors ... 80.04 29.69 —0.35 37.23 past decade, Secretary of Com- 
as| markets but the tendency is for | 10 car-truck co's... 30.87 30.41 —0.46 en / merce Jesse Jones has just re- 
an- | investors and traders to pay atten- | 10 parts-access. ...... 27.00 27.18  +0.18 / a6 OAL ano een SeamNGS sse ; ’ 
Jex | tion only to major developments. | 4 tite-rubbers ...... 17.85 17.85 / few fretee—tong ite ported. Preliminary Se ae made 
| For instance, the resistance to | ee ie ‘un tt some ee 
le- | Germany by Yugoslavia, in itself!1949 month and parts and acces- j Se total corporate profits for 1940 were 
dy, | important an an a. the! sory units declared $5,110,000 } ; NY : approximately  $5,000,000,000, 
=| ose “the Me diterranean. failed | *8@inst $4,520,000. The grand total : niniaaaaiia aia ~ ond 2) ore sngartan or about 25 percent larger than 
~~) a s was $6,363,000 compared with $4,- . oo rechamea teoteres 1939 and 1937. The 1940 total was 


to have more than a momentary : steady. shock. prost oncartant watety factor 
to' yalue in lifting security prices. The 695,000 in March, 1940 . 4 the best since 1929. 
to; market was waiting for Hitler's For the first three months of| pIAGRAM shows a few of the many mechanical features to be found in This estimate, it is stated, in- 





m- | eountermoves. this year, car and truck company | the new Packard Clipper. Other photos on page two. cludes earnings of all corporations, 
ary | In the automotive group, the “aa: ce cca $5 1 ‘a a ee 7 nie : ee ae, 1 (ee acraeias aca = large and small, in every industry, 
40, | ts and accessories continued to | #84!ns tad in rs ° with $1,925,000 in February, 1940, exclusive of such items as inter- 
replay an average strength that |4uarter and the total for parts and Canadian Motor Exports ian aes bureau of statistics | corporate dividends, capital gains 
exceeded the other sections of the|@¢cessory companies was $15,270,- Soar Because of War | reports. and capital losses. 


. ‘ th tomotive | 900 against $14,525,000, making a : ’ ' aN tela a ciiceccas 
list. But among e automotive grand total for the first quarter} MONTREAL.—Canada’s exports| The tremendous increase is un-| |, 1. Sinsabaugh’s sparkling 


of $67,183,000 compared with $55,- | of automobiles and parts in Feb-|derstood to be due to exports of | sparks” column is read by the 
515,000. |ruary totaled $7,281,000, compared trucks and military vehicles. “‘wide-awake” in industry. 


YEAR ANNOUNCES 


V | stocks, as with the stock market 
| as a whole, the problem for the 
t investor continued to be one of 
CU selection. 
an- Never before was special knowl- 
ave, edge of situations needed more than 
the, now for the safe and _ successful 
ith| investment of funds. No longer do 
pay} two companies in the same line of 
= business, even with equally good 





rs management, offer the same oppor- 
yes tunities. 

The whole stock market presents 
a mixed picture. We have many 


ust stocks making new highs for the 











ou year on one day and on the same 
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ath | new lows. This condition may con- 
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Federal Mogul 


DETROIT. — Federal Mogul Corp. 
ing’ had 1940 net profit of $593,987, after all 
sed charges, equal to $2.12 a share on 

6 279,494 shares, against $648,325, or 
$2.54 a share on 254,598 shares in 1939. 
* 


Standard Tube 

atil | DETROIT. — Report of Standard 
1 Tube Co. for the year ended Dec. 31, 
*| 1940, shows net profit of $120,793 after 

depreciation, interest, etc., equal after 

dividend requirements on class A stock 

to 26 cents a share on 410,000 shares of 

$1 par class B stock, 


| American Rolling Mill 
yn MIDDLETOWN, O. — Total annual 
ce- sales of $112,363,529. and net consoli- 
dated income of $7,642,713 after fed- 
in- eral taxes and other charges, equal to 
G. $1.96 per common share, were reported 
in the 1940 annual pamphlet report 
to stockholders of the American Roll- 
ing Mill Co. mailed last week. 
. = . 


Autocar Net Rises 


ARDMORE, Pa.—Annual report of 
the Autocar Co. for 1940 indicates the 


company made a profit last year of »Prici 2 "4 
$421,833, | after deducting gall taxes, U Pa TO 30% G REATER advertising programs...backed by Goodyear, “the 
com > vit 19,173 in 1939. : » 
pared with $319,173 in 193 greatest name in rubber.’ 

A. O. Smith 


MILWAUKEE.—A. O. Smith Corp. : 

reported a net income, of $978,617 Ha Fu ET PROFITS No other tire company can offer you such a plan. 
e rs uar ° » com- ° 

pared” with $472,015, for. the’ com- It was devised by Goodyear, for motor car dealers 


parable period ended Jan. 31, 1940. 
os * * 


: insole diiecin ON N EW CAR SALES only . . . and proved in retail automobile establish- 
edera ruc 


oy 
3 





rk DETROIT. — Federal Motor Truck ments over many months. 
rk Co. and its subsidiaries report for the 
Co year ended Dec. 31. a net loss of : 
Vo. Se tne, depreciation, interest. a profits without a gamble on your part! No ex- If you want up to 30% extra net profits ... if you 
mS 175.778 in 19% , . . . . . ‘ 2 > ine i 
15.778 in 1939. , perimenting ... no feeling around for the right Want change-over business without a gamble . . . you 
hee e ’ ’ ™ cs ‘ 

iP amenes MEE Ts Core. han methods ... no lost motion! can’t go wrong on Goodyear’s new and exclusive Proved 

announced net | profit gitfter, all | taxes Profit Plan. Get in touch with the Goodyear branch 
2a. lent to $2.48 per share, ¢ snipers d with No hunting ar for pro Rr a) , 2 2 _ ™ . ;: : 3 : 
a. $1.819.238 or $0.18 oer share in 100d g around prospects... you'll sell one office nearest you, or just send in the coupon below. 


salinities new car buyer in every 31! 


iL lown Vehicle Sales | - hii ' Wal tes é f 
- Rise During February Those are the highlights of Goodyear’s Proved oee ’ 


er DES MOINES, Ia.--Sales of new Profit Plan ...a change-over plan which will increase 
-o- ars, trucks and trailers in Iowa 


Pees eS eS See See SSeS Se we 
during February, 1941, were up 


your net profits on new car sales as much as 30%. 


ry; more than $1,000,000 over Febru- Sa _ ses a0 

41 ary last year, the Towa state sales LifeGuards and Double Eagles . . . the finest tire aaa oo ine. 

ql} t&x commission announced last <i ron, Ohio 

rer week. products in the world ... supported by strong national Please have your Proved Profit Plan representative call 


_This was shown in the commis- 
Ir- sion’s report on tax collections on 
motor vehicles for the month which 
totaled $115,161 compared with $83,- 


and give me cneupnete details of your “change-over” tire 
program, that will enable me to increase net profits on my 
new car sales as muchas 30'.. 


THE GREATEST NAME IN RUBBER 





in F i NAME - 
O. 504 in February, 1940. The figures 

indicated that auto sales totaled el 

99,758,055 in Iowa in February, 1941, 

against $4,192,716 for the corre- LifeGuard—T. M. The Goodyear Tire & Rubber Company CITY. vane 


ws 8 8=6Sponding month Iast year. 
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Over 76 Millions Spent During ’39 for Plant Upkeep 


\Purchase of New Machinery 
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Adequate Street Lighting Plan 


Is Cited as an Aid to Safety 


CHICAGO—Pointing to long- 
range planning as the solution to 
the increasing number of traffic 
fatalities that occur after dark, the 
National Safety Council of Chicago 
lists 16 recommendations for re- 
ducing deaths on the highway. 

Among the proposals of the 
Safety Council in its recently re- 
leased booklet, “The Prevention of 
Night Traffic Accidents,” is the 
suggestion that, wherever proper 
street lighting might eliminate cer- 
tain types of night accidents, such 
improvements should be considered. 
“When a condition of this kind can 
be anticipated,” says the council, 


Keyes to Represent Canada 

ICAGO. — Canadian members of 
the Motor & Equipment Wholesalers 
Assn. have announced the appointment 
of Corles G. Keyes, Keyes Supply 
Co., Ltd., Ottawa, to be their -dircctor 
representative on the board of direc- 
tors of the MEWA. 







MT. HEALTHY 


4 a 





NORTH COLLEGE HILL 






“lighting should be studied to see 
if it is adequate.” 

Spot maps are one of the sug- 
gestions for revealing the danger 
spots, whether the locality being 
studied is in a rural or an urban 
area. In addition to preparation of 
these maps, the Council urges in- 
clusion in such a survey of the 
following facts about night traffic 
accidents: 

1. Time of occurrence; 2. Light- 
ing conditions; 3. Day of the week; 
4. Driver violations involved; 5. 
Type of accident; 6. Residence of 
the driver; 7. Type and age of the 
motor vehicle; 8. Condition of the 


motor vehicle; 9. Character of the] ¢ 


roadway. 

Current campaigns by many of 
the junior chambers of commerce 
throughout the country 
use of traffic surveys of this type. 
By checking over from police rec- 
ords, 


include | W. 


professional men have been able to 
tell their communities exactly 
which street crossings and stretches 
of road have been responsible for 
the greatest toll in life and limb. 
Remedial measures have been 
taken in many instances, and the 
accident rate has dropped sharply 
as a consequence. 


In 1939, the last full year for 
which statistics are available, 19,- 
500 persons were killed in motor 
vehicle accidents in the U. S. at 
night, compared with 13,100 in the 
daytime. The ratio is increasing 
year by year, according to the 
safety council. Meanwhile, the day- 
time deaths due to automobile ac- 
cidents have been on the decline. 


Appointments 


TOLEDO, O.—Lea O. Graves _ has 
been appointed to cover Northern Cali- 
ornia, Frank Acton to cover Southern 
California and J. T. Hundley to cover 
Southern Ohio, Southern Indiana and 
Kentucky—all as territory representa- 
tives for AP Parts Corp., according to 

. E. Bullock, vice-president in charge 
of sales. O. Ansley Roeger and Carl A. 


Kemritz have been added to the sales 
: department of AP with headquarters 
these young business and'h 


ere. 


Tue Ross Federal Research Cor- 


Is Biggest Automotive Stem 


Special to Automotive News 

WASHINGTON .—Establishments 
which accounted for 99.2 percent of 
the value of products manufactured 
in the automobiles and automobile 
group of industries reported total 
capital expenditures for plant and 
equipment for 1939 amounting to 
$76,502,656, according to preliminary 
figures compiled from the returns 
of the 1939 U. S. census of manu- 
factures. The remaining establish- 
ments which accounted for eight- 
tenths of 1 percent of the total 
value of products of this group, did 
not report any expenditures for 
plant and equipment during 1939. 

The bureau obtained, for the first 
time, information on the expendi- 
ture for plant and equipment by 
manufacturing establishments. Such 
establishments were requested to 
report charges to capital account 
for new depreciable assets at cost 
value. 

The major portion of these ex- 
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poration recently talked to house- 7 
wives representing more than 4% of ALL families 
eS living in the outlying residential districts of Green- 


NEW 
60 


YORK: 
Fast 


hills, Mount Healthy and North College Hill. 


Asked “In what ONE Cincinnati newspaper do you 
pay the most attention to advertising?” . . . 46% 
of those who expressed a definite preference for 
ONE paper said “Times-Star,” as compared with 
only 32% for the other evening paper, 20% for 
the Sunday and 3% for the morning paper. 


MORE EVIDENCE that the Times-Star’s LARGEST 
daily circulation in the rich, $300,000,000 Cincin- 
. nati Trading Area blankets able-to-buy families with 
| greatest selling efficiency. 


Part of a detailed study covering a total 
of 58 sections of Metropolitan Cincin- 
nati available FREE, Write for it today! 


HULBERT TAFT, President 


CINNATI TIMES-STAR 


and Editor-in-Chief 


Owners and Operators of Radio Station WKRC 


Marsh 
Street 


Martin L. 


Forty - second 


Patterson 
Avenue 


Kellogg M. 
Michigan 


CHICAGO: 
333 North 


penditures represented purchases of | 
new machinery valued at $62,092, 

003, or 81.2 percent of the total. The | 
cost of new construction and major | 
alterations of buildings and other 

fixed plant and structures amounted 

to $12,996,366, or 17 percent of the 

total. Expenditures for plant and 

equipment acquired in a “used” | 
condition and expenditures for land | 
amounted to $1,401,688, or 1.8 per. | 
cent of the total. 


Iowa Dealers 


| 
| 
(Continued from Page 1) | 
ments. “Always keep in mind that! 
your used car department is your 
new car profit-producing depart- 
ment and not a necessary evil,” he 
told them. } 

Walter Blanchard, general man. 
ager of NADA, stressed the need 
of restoring civilized competition’ 
by sound business principles. “The| 
automobile industry is sitting 








der a flag of cut-throat competition 
and the only solution is for dealers 
to agree on sound business prac. 
tices,” he said. 

The association went on record 
as opposing two bills now before 
the Iowa legislature, namely, Sen- 
ate File 5-A bill, which would re. 
quire retailers to pay sales tax in 
advance, and House File 487, which 
would allow banks to make per. 
sonal loans not exceeding $2,500 
with interest and service charges 
deducted in advance, and which 
was opposed as detrimental to! 
financing of car payments by auto-| 
mobile dealers. 

The convention also pledged 
united support to the national 
defense program even though it 
means curtailment of motor ve- 
hicle production; condemned mer. 
chandising practices which are op- 
posed to dealer interest or depend 
upon deception of the public, op- 
posed trade barriers between states 
and increased taxes. 

Ben Sanders, of Des Moines, was! 
elected president of the association 
to succeed Tom Coughlin, of! 
Davenport. i 

Other officers elected are W. F/ 
Koerner, Rockford; I. J. Burke,| 
Rippey; W. N. Mitchell, Reinbeck: 
Ernest C. Earnest, Webster City: 
W. S. Pritchard, Garner; L. E. 
Sahn, Missouri Valley; Art Schacht, 
Cresco; Elmer Lindhart, Hum-' 
boldt; Earl Jeminson, Keokuk: 
Glen Fletcher, Cedar Rapids; Floyd 
J. Pine, Columbus Junction; W. G. 
Sudenga, George; C. W. Sweeney, 
Winterset; Paul Thayer, Oska- 
loosa; A. B. VanHouwelling, Pella; 
C. <A. Schonhut, Marshalltown; 
George Carlson, Silver City; L. R. 
Simmons, Marengo; L. H. Ras- 
mussen, Maquoketa; John Monroe, 
Newton; M. H. Gottbers, Fairfield; 
Henry Willenbrock, Iowa City; C. 
J. Matthiessen, Monticello. 

Cedar Rapids was named _ the 
1942 convention city, with the date 
of convention to be decided by the 
executive committee. 


McEvoy Elected | 
By R. I. Dealers 


PROVIDENCE, R. I.—Joseph M. 
McEvoy was elected president of 
Rhode Isiand Automobile Dealers 
Assn. at its 20th annual dinner 
meeting March 27 at the Narra- 
gansett hotel. He succeeds Thomas 
A. Clarke, who was named to the 
board of directors. 

Also named were: Vice-president, 
John Timothy; treasurer, Harold 
Lanpher; directors, Arthur Des- 
roches, Daniel J. Morris, J. J. Kier- 
nan and Frank Marrone. 

Complete cooperation of Rhode 
Island dealers in the interests of 
national defense was pledged by 
former Congressman Harry Sat 
dager, who was toastmaster. 


Registrations Up 


ATLANTA, — (UTPS). — Automobil: 
registrations in Georgia are 31,00 
ahead of those in 1940, it has bee! 
announced. Registrations have |i 
creased from a total of 420,788 to 452, 
628 and revenue from automobil 
license tags has increased from . 
649,975 to $1,729,239, a net gain © 
nearly $80,000. 


| 
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Petroleum Reserves Increase to 19 Billion Barrels 





y Half of States Find More Oil 
m Than Produced During *40 
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NEW YORK.—An estimated in- 
crease during 1940 of more than a 
half-billion barrels in the proved 

troleum reserves of the United 
States, lifting the Jan. 1, 1941, total 
to a new high of 19,024,515,000 
parrels, is reported by the Amer- 
ican Petroleum Institute’s commit- 
tee on petroleum reserves. 


The committee ascribed the in- 





Caution Is Urged 
On Repossessions 


Of Draftees’ Cars 


DETROIT. — Urging caution on 
repossessions of cars purchased by 
youths drafted into the U. S. Army, 
National Automobile Dealers Assn. 
has issued the following bulletin 
to members: 

“Within the last few days reports 
have come out in the newspapers 
that some finance companies had 
begun to repossess automobiles 
purchased by young men who have 
been drafted into military service. 
In each case, finance companies, 
and indirectly motor car dealers, 
have been placed on the defensive 
by the fact that justice officials 
have taken action on behalf of the 
draftees. 

“In Detroit a warning was pub- 
lished by the prosecutor’s office 
demanding that finance companies 
stop immediately the practice of 
repossessing automobiles of men 
who have been drafted. The prose- 
cutor announced he will try to 
regain possession of the _ seized 
property, and if this fails, the 
cases will be turned over to the 
U. S. district attorney for prosecu- 
tion under the Soldiers and Sailors 
Civil Relief Act of 1940. 


“In San Francisco a_ federal 
judge imposed a nominal fine of 
on a finance company, but 
warned that ‘if this sort of thing 
occurs again we will not be giving 
out nominal fines.’ 


“At a meeting in Chicago last 
fall, the moratorium provision of 
the Soldiers and Sailors Civil Re- 
lief Act was discussed by repre- 
sentatives of NADA, finance com- 
panies and automobile manufactur- 
ers. It was the consensus of opinion 
that dealers and finance companies 
should exercise leniency with pur- 
chasers who enter military service. 


“Under the circumstances which 

have developed it is advisable to 
remind dealers and finance com- 
panies to follow this policy of leni- 
ency, both from a public relation 
standpoint, and from the _ stand- 
point of avoiding trouble. 
: “Care should be exercised in sell- 
ing to a man of draft age, and if 
default occurs by a person who has 
entered service, every effort should 
be made to arrange a mutual can- 
cellation of the sales agreement 
and return of the car.” 


MOUNTING of the huge tire and 
wheel assemblies marks the final step 
in completion of the world’s largest 
bomber, the Douglas B-19. The tires 
were made by Firestone as the largest 
airplane tires ever built; they stand 
higher than the overall height of light 
training planes seen on every airport. 
Although the plane is built with a tri- 
sycle landing gear, each of the giant 
tires is built to carry half of the plane’s 
total weight of 82 tons. 


crease of 541,503,000 barrels over 
the 18,483,012,000-barrel estimate of 
Jan. 1, 1940, to discovery and de- 
velopment by the petroleum indus- 
try of 1,893,350,000 barrels of new 
reserves as compared with 1940 
production of 1,351,847,000 barrels 
of crude oil. 

The new total was said to include 
all grades of crude oil and distil- 
late known to be recoverable under 
existing economic and operating 
conditions, but does not include 
reserves which may be found in 
favorable areas as yet untested. 

Thirteen of the 23 oil-producing 
states discovered or developed 
more oil than they produced in 
1940, the report indicated, and with 
the sole exception of California 
proved reserves of every oil-pro- 
ducing state were increased by 
discoveries and by upward revision 
of earlier estimates in the light of 
new developments. 





YESTERDAY AND TOMORROW. A remarkable response in the way of 
crowded showrooms is reported to be resulting from a series of one-day visits 
of a Chrysler ae model to the dealers in the area of the Chrysler-Detroit 
Co. Charley Record, Fisher Record Auto Sales, Detroit, provided the ultimate 
in contrasts when he dug up this old 1916 Maxwell to put beside the Newport 
which Chrysler calls the “Car of the Future.’’ All dealers reported new car 
sales as a result of the Newport’s visit. 


booming, the outlook for. April is 
also bright. 

While there is plenty of wild 
trading, the used car problem is 
not so serious, for they have been 
moving at a good clip. 


March New Car Sales 


At Record Peak in Seattle 
SEATTLE.—New car sales were 
at record levels in this area during 
March and with defense industries 
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Chevrolet Offers 
New Colors For 


Interior Trim 


DETROIT.—Timed to be a salute 
to spring, William E. Holler, gen- 
eral sales manager of Chevrolet, 
announced here last week that 
dealers the country over were 
staging a “Colorcade of Models” 
introducing a new array of hues. 

“Further brightening a line which 
already includes an unusually wide 
range of colors and two-tone color 
combinations,” Holler said, “is the 
introduction at this time of new 
colors for interior trim. Our three 
most popular Special Deluxe models 
— the sport sedan, town sedan and 
five-passenger coupe — are now 
available with either green or blue 
Canda Cloth upholstery at no addi- 
tional cost. 


Office Closed 


PITTSBURGH. — Gardner Displays 
here has announced the discontinuance 
of its Detroit office, effective Mar. 31. 








Their Testimony Proves 


WHAT ACTUALLY HAPPENE 


These three unretouched photographs show the results of tests of 





VARNISH ... TRACE 
Stabilized Quaker State Motor Oil. 


After comparative test . 
piston is almost as clean as new. 


@ Quaker State has developed a way to remove the unstable 
elements in motor oil . . . elements responsible for oxidation, for 
nearly all varnish, sludge and corrosion deposits. 

You can quickly enjoy, in your own car, a new freedom from 
the expense and annoyance of engine damage and inefficiency 
which may accompany the use of inferior motor oils. 

You will then be happy to recommend the New Stabilized 
Quaker State Motor Oil to all of your customers and friends. 
Quaker State Oil Refining Corporation, Oil City, Pennsylvania. 


three nationally sold, popular brands of motor oil. 





VARNISH ... HEAVY 


30¢ motor oil. After comparative test 
this piston clearly shows a heavy 
accumulation of brown varnish. 


. . Note that 






The New Ib 





», QUAKES 
eta Veet y/ 






\ 35¢ per quart 
—— 





VARNISH...VERY HEAVY 


25¢ motor oil. After comparative test 
... Varnish so heavy pistons started 
sticking and test had to be discontinued. 







Retail price 
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2,100 Cities Depend Entirely 


On Cars for Transportation 


DETROIT. — New light on why 
Americans roll up more than half 
their automobile mileage in driv- 
ing to work and other necessity 
trips is reported this month in 
Automobile Facts, publication of 
Automobile Manufacturers Assn., 


Corp. announces a 10 percent increase 
in all piece-work and hourly wage 
rates except for learners, effective the 
week beginning Mar. 17. The compan 
has approximately 6,000 employes with 


tion of local transportation. 


pend upon private cars exclusively 
for local transportation. 
Of 3,442 urban centers surveyed, 


of mass transportation, 





| buses, 1,193 with motor buses. 


reported that in U. S. cities up 
the 500,000 population group, 





typical day do so by automobile. 


2,130 U.S. Cities Depend on Private Cars 


To Provide Local Transportation Service 


1Population and number of places trom Bureau of Census, 1940 
2Figures in columns a, b, and ¢ may include a combination of more than one type. 
310 cities, population 182,217, estimated on basis of 212 replies. 


Previously, Automobile Facts had 


to 
as 


many as 70 percent of the people 
entering the business sections on a 


noted that interurban services, which link substantially all cities, are not included in this examina 
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1,312 reported one or more types | 
t including 
| 269 with street cars, 54 with trolley | 


on the basis of recent surveys NUMBER 
‘ OF CITIES HAVING NO LOCAL MASS 
canes CITIE 
Preliminary 1940 census figures | Pop. GROUP rina os "“Mavicee ~~ 
show that in the past decade the | Popula- _—St. Trolley Motor Buses Net No. of 
oo of population has been Number _ tion1 oy Buses Buses Only Total Cities Population 
efinitely to the suburban areas | 1,000,000 & Over 5 ort . '. 
ani - ss ’ P a6 1 5 iy ’ 5 f 
aa cities, reversing the trend ea — ? i 
of the t ies. , s PON ee teas 32 14,28: < 2 < 32 
wenties , 100,000 & Under — - - = + 
At the same time there are 2,100] _ 250,000 ......... 55 7,792,650 24 5 54 30 5D 
American towns and cities, ranging 100 O40 Under 
in population from 2,500 up to the 25.000 ’ wk: Ries 107 7,343,717 44 8 10555 107 
25,000-50,000 class, that have dis-| 50,000 .............. 212 7,391,748 37 5 199 172 207 5 131,662 
pensed with mass - transportation | 1,200 & Under : 
systems of their own. Their com-| 17x08 yeas 292 5,493,012 36 6 264 228 274 18  295,440| 
bined populations of 11,844,000 de-| 15,0004 ............ 375 4,504,103 2 213 17 " 5 591,77: 
is of 1 le 2.300 bean. 5 504,103 29 2 213 174 230 145 1,691,773 | 
A whee en s-20-6 bes 2,364 11,703,133 63 25 321 42 402 1.962 9,725,249 | 
C&A’s Wave Boost Total Urban ........ 31442 74/423'702 269 541 1,193 702 1,312 2130 11'814.121 | 
ge OOS This data compiled by Automobile Manufacturers Assn. from questionnaire survey anuwered b 
NEW YORK. — Collins & Aikman | municipal authorities of 1,316 cities, plus published data covering all the larger cities It should - | 


mills_in_ Pennsylvania, Rhode Island 
and North Carolina. ss 





Quali 


PRODUCTS 


ACG BUILDS 





423 cities, population 266,797, estimated on basis of 352 replies. 
5Estimated on basis of 341 cities surveyed in this class. 





Your Selection 


industry. 


THESE QUALITY PRODUCTS 


SPARK PLUGS 


AIR CLEANERS FUEL PUMPS FUEL OIL FILTERS 

AMMETERS FUEL AND VACUUM OIL FILTER REPLACE- SPARK PLUG CLEANERS 

CARBURETOR INTAKE PUMPS MENT ELEMENTS AND SPARK PLUG GAPPING 
SILENCERS GASOLINE GAUGES CARTRIDGES TOOLS 

CARBURETOR INTAKE GASOLINE STRAINERS AIR GAUGES SPARK PLUG TESTERS 
SILENCER AND AIR OIL GAUGES 
CLEANERS ENGINE BEARINGS SPEEDOMETERS 

DIE CASTINGS IGNITION CABLE RADIATOR PRESSURE SPEEDOMETER CABLES 

TERMINALS CAPS 
DIE CASTING MACHINES TACHOMETERS 


INSTRUMENT PANELS 


LUBRICATING OIL 
FILTERS 


FLAME ARRESTERS 


FLEXIBLE SHAFTS AND 
CABLES 


AC SPARK PLUG DIVISION © General 


REFLEX SIGNALS 


REPLACEABLE AIR 
CLEANER ELEMENTS 


Motors Corporation * 


THERMO GAUGES 
VACUUM PUMPS 


FL 


More than 200 manufacturers use AC 
products,—and the prime reason is 
their quality. 


Engineering is done by seasoned 
specialists. Manufacturing is managed 
by men of long experience. Factory 
equipment is second to none in 


Prompt delivery and a nation-wide 
service organization provide impor- 
tant added advantages. 


AC representatives will be glad to 
present, at your convenience, full 
details on how AC products will fit 


your business picture. 


INT, MICHIGAN ! 


Two rules govern AC designing and | 
manufacturing. First, the quality | 
must maintain AC’s own reputation. 
Second, the quality must equal that 
on which the reputation of AC’s 
customers is founded. 


Such a high standard is possible be- | 
cause AC is organized to uphold it. 





By William Ullman 
Washington Correspondent 

WASHINGTON. — Attempting 
to prophesy precisely what is 
going to happen during the next 
week or so on the critical labor 
front would be foolhardy, and 
this correspondent will not go 
beyond his previous advices that, 
if necessary, the President is go- 
ing to use a very large club and 
that a cartoonist would label his 
muscle “Public Opinion.” 

As this was written it was 
clear that the White House 
was waiting for exactly the 
right moment. On such mat- 
ters F. D. R.’s sense of timing 
is uncannily accurate. 

But if he is unwilling to make 
any definite predictions this week 
on just what is going to take 
place and when, he can pass 
along a story told to him by a 
close personal friend who owns 
and operates a large coal mine 
in the important western Mary- 
land fields. We print the story 
as follows, because it gives an 
insight not only into the situation 
in coal but reveals strikingly the 
sort of thing management is up 
against in so many industries 


today. 
BS ok ok 


John L. Lewis, 
His Fling 

“JOHN L. LEWIS has no spe- 
cial quarrel with us mine oper- 
ators right now,” my friend said, 
“and he knows darn well that 
we're not going to give him what 
he’s asking for. Lewis doesn't 
hate mine owners any more. He 
hates the Administration. He's 
going to do everything he can to 
embarrass and hamstring Roose- 
velt and the New Deal crowd. 
We know what he's up to, and 
I’m dead sure he knows we know 
it. 

“The UMWA has been pull- 
ing all the tricks in the book 
to postpone a settlement; their 
unions, for example, have been 
changing committees almost 
from day to day to put off 
definite agreements. The whole 
situation presents as unlovely 
a picture as you would care to 
see at any time; and in this 
period of national emergency, 
the sight is particularly dis- 
couraging. 

“But don’t worry. There’s plenty 
of coal on hand and the strike is 
going to be settled after Lewis 
has his fling. It’s not nice, but 
that’s the way it is.” 

The automotive industry also 
has good reason to know that it’s 
not nice. And also that’s the 
way it is. 

4 * * 
Best Year Ever 
In Prospect 

THIS YEAR of 1941 is going 
to be the biggest in the history 
of American business and indus- 
try. Economists and observers in 
a dozen federal agencies here, 
keeping careful check of the 
mounting tide of fat statistics, 
are pretty certain on that score. 
Each week brings new evidence 
that the boom is on. The only 
question is: How far is it going? 
Because it isn’t possible to gauge 
the probable rise simply on the 
basis of federal expenditures or 
even the sums to be privately 
spent on defense projects. A sit- 
uation such as this always brings 
out vast amounts of hidden 
money. A rising market (and 
market here is used in the broad- 
est sense) sends money into cir- 
culation just as a falling market 
encourages hoarding. There isn’t 
a business or industry or finan- 
cial institution that will not be 
affected in greater or lesser de- 
gree by the tremendous release 
of energy taking place at this 
moment in every community in 
the land. 

Washington knows, too, that 
there inevitably will come a 
time of reaction from this un- 
precedented burst of activity, 
and already the President’s ad- 
visers are working on plans to 
cushion the shock. 

3asis of the plan is to be an 
integrated program of _ public 
works by the federal government. 


This, of course, will entail more 
huge expenditures. That such a 
program will meet with wide 
eriticism on the ground that it 


will add additional billions to a 


Automotive Washington 


public debt, which will 


have 
reached colossal proportions be- 


fore the present armed emer- 
gency is over, is by no means 
unknown to the government 
economists working on this ad- 
vance planning job. But, they ask, 
can we afford to let the coun- 
try take that awful bump (with 
its consequent mass unemploy- 
ment, depression, privation and 
want)? Or is it better to spend 
a few billions more to taper 
things off gradually? And they 
also say that they're open to 
suggestions as to how that job 
can be done without more spend- 
ing. 

Se 
y 7 . 
Tax Decision 
Due Soon 


THE TAX situation is begin- 
ning to warm u;. The House 
ways and means committee is 
expected to get down to business 
this week. The town is full of 
rumors concerning drastic new 
levies, and there is no doubt 


that burdens are going to be 
made heavier all along the line, 
for individuals and _ businesses, 
large and small. But experts this 
correspondent has talked to don't 
believe that Congress is going 
overboard on taxes, at least not 
at this session. Developments of 
the next week or two. should 
give a pretty definite line on 
what kind of a bill finally will 
emerge. 


Something to Keep 
In Mind 

THE PRESIDENT got back to 
town refreshed and in much bet- 
ter spirits than when he left. 
Observers here know from long 
experience that that usually 
means action. Something to keep 
in mind: F. D. R. believes that 
an essential part of our national 
defense program is to keep the 
totalitarians guessing as to the 
next U. S. move; that we as well 
as they can play the game of 
“nerves.” Further coups, such as 
the seizure of German, Italian, 
Danish ships, can be expected. 

Bs co ob 


SIDELIGHT: Critics of the 
capital’s system of traffic regula- 
tion, Washingtonians who daily 
fight their way through the most 
congested streets in America to- 
day, and visitors who are ap- 
palled by the jumbled mass of 
cars, pedestrians, circles, boule- 
vards, signs and signals, were 
all knocked flat last week when 
the District was announced as 
winner of the National Safety 
Council’s award for cities above 
500,000. The figures don’t lie - 
but it just didn’t seem possible! 


Oldsmobile Holds 


2-Day Conference 


With Dealer Body | 


WHITE SULPHUR SPRINGS, 
W. Va. 
ers and sales managers from the 
26 zones throughout the nation 
concluded a two-day sales confer- 
ence here last week. The meeting 


Leading Oldsmobile deal- | 


was conducted by D. E. Ralston, | 


Oldsmobile’s general sales 
ager, who revealed detailed plans 
of an intensive sales program con- 
templated for the spring and sum- 
mer selling seasons. Zone managers 
and district representatives were 
present at the meeting. 

R. H. Grant, vice-president of 
General Motors Corp., and S. E. 
Skinner, Oldsmobile’s general man- 
ager, also addressed the dealers. 

Ralston announced that the num- 
ber of Oldsmobiles with Hydra- 
Matic drive, now in the hands of 
owners’ throughout’ the United 
States, would soon reach the 100,- 
000 mark. 

G. R. Browder, H. A. Trevellyan 
and R. L. Myers, assistant general 
sales managers; V. C. Havens, ad- 
vertising manager; F. Q. Murphy. 
eastern regional manager and G. 
R. Jones, Pacific regional manager 
for Oldsmobile, assisted Ralston at 
the conference. 

' 

| W AA Files Papers 
| MADISON, Wis.—Articles of incor: 
|} poration have been filed by the Wis- 
consin Automotive Assn. to assist 1 
the establishment of fair trade _prac- 
|tices. Incorporators are C. W Fisk: 
Eric Ericksen and A. C. Benike« 


man- | 
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the 4th Dimension 
Dodge Truck Campaign; 


Merchandising Stunt 
By Pete Wemhoff 


Campaign 

With the motor truck market 
expanding currently at a rate that 
promises to make 1941 the biggest 
year in the history of the industry, 
Dodge is launching a new job-rated 
truck advertising and merchandis- 
ing campaign designed as a two- 
way approach to this enriched 
market. 

Advertising copy for the spring 
season released to newspapers, na- 
tional magazines and trade publi- 
cations continues, on one hand, to 
implant more deeply in the minds 
of the nation’s truck owners the 
economic advantages of operating 
job-rated trucks. On the other 
hand, the “One-Two-Three Ap- 
proach” now incorporated in all 
Dodge truck advertising is de- 
signed to focus the attention of 
buyers to the fact that Dodge 
job-rated trucks are priced com- 
petitively. 

To acquaint the 
organization with the underlying 
purpose of this advertising pro- 
gram, Which urges prospective buy- 
ers to look at the three leading 
makes of low-priced trucks, three 
grours of factory truck sales offi- 
cials headed by L. D. Cosart, sales 
manager of the truck division, are 


Dodge dealer 


spending four weeks touring the 
country, holding special meetings 


in 36 key cities from coast to coast. 
Currently a “Question and Answer” 
technique is being used in Dodge 
truck publication and poster adver- 
tising as an attention-getter. Ross 
Roy, Inc., is the agency. 


Named 


Appointment of F. Willis Munro 
as Detroit advertising representa- 
tive of American Legion magazine 
is announced by Thomas O. Woolf, 
advertising director. The Detroit 
office, serving Michigan and Ohio, 
is located in the General Motors | 
building. | 

Munro has 25 years of experience | 
in advertising and sales promotion. | 
For 20 years he was connected with | 
Hupp Motor Car Corp., being adver- 
tising manager for a number of | 
years. Recently he was account| 
executive and publicity director of 
Grace & Bement agency. 


Palm 


Week’s palm goes to New York 
Times for its noteworthy cover- 
age of the automobile industry’s 
dual role in its Sunday (March 
30) issue. 


In magazine section, an article 
tagged “Machine Shop for a War | 
of Machines” details the motor | 
industry’s role as “citadel of de- | 
fense,” while in the regular auto- | 
mobile section another story, 
headed “Cut in Cars Deprecated,” 
relates how any forced curtail- 
ment in car production would not 
only make idle many of the 447,- 
000 workers directly dependent on 





car-plant employment, but like- 
wise would seriously slash the 
$1,772,000,000 in taxes paid last 
year by car users and also indi- 
rectly affect 6,000,000 workers in 
allied industries. 


Award 


The 1940 Paul Garrett Award has 
been won by the Pontiac Reflector, 
Pontiac Motor’s houseorgan for its 
employ-safety program. 


Upsurge 

JA decisive, all-around upsurge 
in urban radio listening was found 
In an exhaustive joint survey con- 
ducted in 1938-39 by National Assn. 
of Broadcasters, in cooperation 
with CBS and NBC, and released 
last week. The study, conducted on 
4 quarterly basis by Crossley, Inc., 
Showed sharp gains over 1937 in 
number and percentage of city 
families listening some time each 
day, in median hours of daily 
listening, and in total daily hours 
of listening. 


Merchandising 


Chrysler Corp.'s two-color book- 


let to its dealers, describing the 
advertising Major Bowes has done | 
or them in his four years of 


broadcasting on CBS under Chrys- 
ler sponsorship, has been picked 
up by CBS and mailed to adver- 
tisers and agencies as an example 
of a sponsor merchandising his 
radio program among dealers and 
salesmen. 


The booklet is timed for the 
opening of Major Bowes’ seventh 
year on CBS — and the fifth year 
under the sponsorship of the cor- 
poration. It reviews the popular- 
ity of the series with its weekly 
audience of 27,000,000 people and 
specifically ties it up with actual, 
showroom sales of “four great 
cars,” Plymouth, Dodge, De Soto 
and Chrysler. The Amateur Hour 
is heard each Thursday at 9 p. m. 
over 86 CBS stations. 


The brochure points out that the 
program has made over four bil- 
lion direct advertising impressions 
and has featured 114,400 words of 
Chrysler commercials. The booklet 
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Strip Spread 
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THE 8-HOUR 


possibilities . 


varicty Of nationally advertised products 


reminds Chrysler dealers and sales- 
men that reprints of 143 commer- 
cials by Major Bowes have been 
sent to them to help them tie in 
directly with window displays, bul- 
letin boards, and service depart- 


ments. 
In addition to the Major Bowes 
program, which is handled by 


Ruthrauff & Ryan, Chrysler divi- 
sion sponsors “Elmer Davis and 
the News” on CBS at 8:55 p. m. 
Monday, Wednesday, Thursday and 
Friday over 100 stations. 


Nominated 


I. S. Randall, assistant to chair- 
man of Transcontinental & West- 
ern Air, Inc., has been nominated 
for election May 13 to the presi- 
dency of Advertising Club of New 
York, membership of which _ in- 
cludes numerous representatives of 


the automotive and affiliated in- 
dustries. 
Account 

Geyer, Cornell & Newell, Inc., 


has been named advertising agents 
for Eureka Vacuum Cleaner Co., 
Detroit. 

H. W. Burritt, president of Eu- 
reka, announced that advertising, 
promotion and publicity plans are 
now being readied for the com- 
pany’s summer sales drive. 
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} Any advertiser who has experienced the sales lift that comes 
from product or package improvement will recognize an 
equally potent contribution in The American Magazine’s 
exclusive new advertising creations. Here's a series of space 
units new in size and shape...offering brand new layout 
.. with the opportunity for substantial in- 
creases in noting and reading. Leading advertisers are 
— these new torms to pace the advertising 
athe 


Shot 


Latest stunt by Cincinnati Times- 
Star is a promotion piece, tagged 
“One Shot” and highlighting a 
scene which shows firing of a 
heavy artillery unit. 


In the same package is a box 
containing various wooden pieces 
that go to make up a scale model 
of the long-range gun. Along with 
“simple assembly instructions.” 


Paper has also issued a report 
on day-by-day payrolls in Cincin- 
nati for April, based on figures for 
reporting firms. 


Tunesmith 


Readers of the Russell automo- 
bile column will soon be able to 
tune in the car’s radio and pick up 
strains of song hits written by the 
column’s conductor, Frederick C. 
Russell. Two numbers bearing the 
Russell by-line are scheduled for 
release over the radio networks in 
April. 

One of the songs, “You Remind 
Me of Ida” is a sequel to the 

famed “Ida, Sweet as Apple 
Cider.” Russell’s second number 
will also be performed over BMI 
stations, and is being published 
by BMI itself. The song was se- 
lected from thousands of fox- 


of it! 


ing time. 


And 





2% MILLI 


HRILLS, 
breathless minute after minute 


mark 
Magazine's audience numbers 2% 
million families...the kind that pay 
25¢ for their favorite magazine. 

Prosperous people, obviously. 
Yet not expensive company —ad- 
vertisements in The AmericanMaga- 
zine hobnob with these readers a 
full 8 hours a month (centuries, as 
the life of an ad goes!) for as little 
as it costs to reach less opulent 
readers of less avidly read magazines. 

Read the May issue of The Amer- 
ican Magazine. Then let us tell you 
of the eye-opening advertising facts 
about it. The Crowell-Collier Pub- 
lishing Company, 250 Park Avenue, 
New York City. 


ON 


(337)—17 


trots and bears the title “Who 
Can Be Lonely?” 

New Ida song was written in 
collaboration with Kay Russell, 
Columnist Russell’s wife, niece of 
Eddie Munson who composed the 
Ida song with minstrel-man Eddie 
Leonard. 





Powwow 

Automotive Service Industries 
advertising committee, composed of 
more than 100 advertising execu- 
tives of firms in the automotive 
service industry, will hold its spring 
meeting at French Lick Springs 
May 19-21, according to Charles C. 
Tapscott, of McQuay-Norris Mfg. 
Co., chairman. 

Committee was organized last 
December during the ASI show in 
Chicago, as a result of the efforts 
of the National Standard Parts 
Assn. The committee includes ad- 
vertising executives of all firms, 
eligible through membership in 
either the NSPA or the Motor 
Equipment Manufacturers Assn., to 
display at the ASI show. 


Committee will deal entirely 
with problems pertaining to ad- 
vertising management, and the 
spring meeting will include clinical 
sessions divided into five general 
topics. 


DRAMA, PUNCH— 


Wrap that between covers...then 
you'll see why the matchless variety 
of The American Magazine draws 
each reader of this magazine to it, 
not once or twice, but ten times a 
month for a total of 8 hours’ read- 


this—-Th4e American 


MAGAZINE 


A CROWELL-COLLIER PUBLICATION 


FAMILIES 
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Holler, general sales manager, 
right, E. A. 


Nimnicht, T. H. Keating, W. G. Lewellan and K. 


M. Chase. 
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FOCUSING the attention of Chevrolet’s top executives on the spring and summer sal b h h hi 
group of executives in the division’s wholesale force last week Ta Detroit. Sessions on senteeen te Wien Te 


were conducted by William E. 


shown in the front row center with his four assistant general sales managers, left to 
Regional managers attending the conclave 


vn’ left to right, standing, W. J. Graveson, Atlantic; R. F. Hick, Eastern; L. S. Costley, Southeast; A. L. Young, 


Flint; G. I. Smith, Great Lakes; R. W. Hill, Southwest; T. F. Brown, Middlewest, and F. N. Phelps, Pacific. 


Steel Takes 


Production of 


First Drop 


NEW YORK.—Production in the 
nation’s steel plants dropped to 
99.2 percent of capacity last week 
from 99.8 percent in the previous 
week, the first decline in six weeks, 
American Iron & Steel Institute 
estimated last week. 

A month ago output was at 97.5 
percent of capacity and a year ago 
61.7 percent. 

Steel quarters said the decline 
could be expected in view of the 
heavy strain placed on men and 
equipment by the fast production 
schedules of recent weeks. 

+ * * 


Ingot Production Up 
In Youngstown Area 


YOUNGSTOWN, O.—Ingot pro- 
duction rate here and in nearby 
cities last week was up one point 
to 97 percent of capacity and the 


Cleveland-Lorain rate is around 
100 percent. 
Augmented by large formal 


orders for steel plates for ship-|A 


* 


in Six Weeks 


building, new tonnage last week 
in the Cleveland area was even 
heavier than usual. In a single day 
one Cleveland company’s sales 
shattered all previous records. 


Inquiries of the past week include 
awards for a number of large new 
manufacturing plants in the dis- 
trict. Northern Ohio will be called 
upon for much shell production 
in order to feed the new Ravenna 
plant, which expects to begin load- 
ing operations July 1. 


March is normally a month for 
steel records and recently sales rec- 
ords on more seasonable items have 
been established. 

More companies are planning to 
limit bookings to 1941 and lean 
more to purely defense projects. 


Fuel Symposium 

NEW YORK.—Division of Petroleum 
Chemistry of the American Chemical 
Society, celebrating its 20th anniver- 
sary, will sponsor a two-day sympo- 
sium on ‘‘Analytical Methods Used in 
the Petroleum Industry” at the soci- 
ety’s Louis 

pr. 


national meeting in St. 
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HOURS CLOSER BY FLAGSHIP! 


* The routes of American Airlines make you a next- 
door neighbor of Detroit, the motor city. Efficiency 
demands the fastest way to get there and back—which 


means go American. And you'll also enjoy the luxurious 
comfort of Flagship travel and the great convenience 
of American’s many daily schedules between Detroit 
and the principal cities of the nation. For reservations, 
call your Travel Agent or the nearest American Air- 


lines office. 
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Misuse 
Of Labor 


Epitor’s Note: With the United 
States facing a possible shortage 
of mechanics, both for military 
and civilian needs, the following 
article, titled “Misuse of Skilled 
Labor,” is thought-provoking, to 
say the least. The article is from 
Motor Trader, English magazine. 


WINCHESTER.—At the annual 
meeting of the Hants and S. Wilts 
division of Motor Agents Assn., 
Maj. D. C. G. Sharp called on those 
present to say a “few words.” 

H. T. Francis, area superinten- 
dent for the ministry of transport 
in connection with Army vehicle 
repairs, said there was plenty of 
work for the trade to do. 

Capt. Steele, representing Wool- 
wich, said one of the difficulties 
they were up against was ac- 
commodation for Army vehicles in 
suitable premises and labor to 
handle the work. He advised trad- 
ers to do a little forward planning 
and arrange their businesses so 
that if they lost more men their 
businesses would not be upset. So 
far as the Southern Command was 
concerned, he had not heard a 
single complaint from the Army 


| about vehicles repaired by traders. 


W. Parker Thomas said that 12 
months ago they had been asked to 


| retain as many men as possible be- 


cause they would be called upon to 


| do national work. He had done that 


at considerable cost to himself. 
Now when the work was forth- 
coming an inspector from the min- 
istry of labor came along and said 
he was going to take away many 
of these men. 

They told traders that there was 
any amount of work for them to 
do, but they did not tell them 
where they were to get the labor 
to do it. Some mechanics who had 
joined up were only driving lorries. 

He thought the authorities should 
go into this labor question and 
allocate men who could do repair 
work and put them back into the 
trade. It had been suggested by 
the authorities that they should 
employ female labor, but it took 
three years to train a man to be a 
fitter. He had asked how were 
they going to make efficient me- 
chanics in three weeks out of these 
women, and he had not got an 
answer. 

The position was serious, be- 
cause there was plenty of work 
and nobody to do it. Could not 
they get labor transferred to them? 
Today they were a key industry. 
They should elevate themselves and 
get away from this attitude of 
looking upon themselves as little 
garage men. There was no need to 
go to the authorities cap in hand 
at the back door. 

The chairman quoted instances 
to emphasize the serious labor po- 
sition in which skilled men had 
been taken away and put in the 
Army, and were sweeping out huts 
and doing other odd jobs. In two 
such cases of which he had heard 
the facts, he had written to the 
commanding officers, and the men 
had been reinstated as _ fitters. 
There should be a comb-out of 
skilled men in the Army, especially 
the R.A.O.C., where hundreds of 
skilled men never even saw a 
spanner. 


Blankley Appointed 


CHICAGO. — W. Houlton Blankley 
has been appointed district sales man- 
ager of the accessories division of 
Stewart-Warner Copp, according to 
George Zahn, accessc 
ager. 





és division man- | 








| Dealers See 
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things that only arrive with ma- 
turity. Business always breaks 
out into a rash in a buyers’ mar- 
ket. 

“Maybe we should get less ex- 
cited about an occasional high- 
speed or high-pressure operation 
and give more consideration to 
the selling symptoms that en- 
courage their growth. Medics tell 
us that low resistance beckons 
bacteria. 

“Dealers who have done a real 
sound job of selling themselves— 
who’ve given the public suf- 
ficient reasons for preferring to 
deal with them—who’ve kept 
abreast of the times—who’ve en- 
trenched their positions—who’ve 
built a good reputation and es- 
tablished credit for it— who’ve 
served the public well and fairly 
—who’ve built an intelligent, re- 
sourceful, hard-hitting, aggres- 
sive retail sales organization— 
will only fear so-called unortho- 
dox selling for the manner in 
which it affects the fellow in the 
distant city. 

“In all lines of selling new sys- 
tems of merchandising are by- 
products of local conditions 
which seem to favor their sup- 
port. Success, like salvation, is 
so singular. Even Confucius 
was sales-minded enough to say 
‘Get the people and you possess 
a kingdom. Lose the people and 
you lose all.’ Bind your business 
to your people, then you can 
‘Sleep alone and like it’.”’ 

* * ~ 


Held Ruinous 
To Others 


TANLEY HORNER, immediate 


past president of NADA, had 
something to say on streamlined 
selling on the trip he made to the 
West Coast last fall, and I think 
it is important enough to repeat 
for the benefit of dealers who 
weren’t at meetings covered by Mr. 
Horner's tour: 

* ~ 

“IT sincerely believe that we 
have an opportunity in the com- 
ing year to sell with profit, and 
I would appeal to every one of 
you to recognize the real reason 
why you are in this business, and 
to remember that you will sell 
just as many used cars at a profit 
as will be sold if dealers persist 
in throwing away their fair profit 
in wild-trading and other un- 
businesslike practices. 

“During the past couple of 
years, we have witnessed a new 
type of selling technique gain 
support in automobile retailing. 
This is the type of volume opera- 
tion made possible by selling 
methods that sometimes border 
on deception, plus low operating 
costs, rapid turnover, pressure 
selling methods and a small unit 
earned from bonuses, financing 
and insurance services. 

“This technique is profitable 
where a single smart operator 
employs it—but it is ruinous to 
every other dealer in the same 
community. It is probably fair 
enough in those businesses where 
private enterprise and free com- 
petition have full play, but it is 


Safety Foundation 


Redoubles Efforts 
To Reduce Toll 


WASHINGTON. — Apprehensive 
that national preoccupation in mili- 
tary preparedness may obscure the 
necessity of sustained promotion of 
traffic safety efforts, Automotive 
Safety Foundation is redoubling its 
crusade against death and injury 
in streets and highways. The neces- 
sity for this, it holds, is doubly 
important because the situation has 
a direct bearing on national defense 
as well as protecting life and limb. 

Created by the automotive indus- 
try, the foundation, which has 
blazed the traffic safety trailed for 
several years, is now the spearhead 
for 50 national organizations rep- 
resenting 15,000,000 members. It has 
devised and mobilized the energies 
which have obtained formal adop- 
tion of its Standard Highway Safety 
Program by one-third of the states, 
and ii is now striving to consoli- 
date these gains and extend them. 

The keynote of the foundation’s 
new crusade is: | 

“Every Accident Delays Defense.” | 


decidedly unfair in the automo. 
bile business where the many. 









facturer controls the number of | 


outlets, the type and location of 
those outlets and arbitrarily de. 
termines your sales quotas, with 


a_ highly standardized product | 


advertised to sell at a fictitious 
price. 

“Some manufacturers have en. 
couraged this method, placing 
outlets at strategic points to 
stimulate price competition for 
the sake of volume. Sometimes 
this is referred to as stream-line 
merchandising. My conception of 
a stream-lined object 
thing big in front and gradually 
tapering off to nothing—like 4 
teardrop. I predict that if this 
method of operation is_ en. 
couraged, it will result in tear- 
drops for many dealers, because 
if every dealer is forced to en- 
gage in this type of volume 
operation at low unit profit, there 
will not be sufficient volume to 
go around—and certainly no 
profit. On the other hand, if the 
rank-and-file of dealers fail to 
adopt this method, they are un- 
able to compete successfully, and 
otherwise competent merchants 
trying to render fair service at a 
fair price will in many instances 
be forced out of business. I be- 
lieve we should oppose this trend 
vigorously for the protection of 
our investments.” . 


Plymouth Dealer 
Meetings Held 


In All Regions 


DETROIT. Entire Chrysler 
Corp. dealer body in this area, 
together with hundreds of retail 
salesmen on their showroom staffs, 
attended a special Plymouth meet- 
ing in Masonic Temple last Thurs- 
day. 

D. S. Eddins, Plymouth president, 
conducted the meeting here, which 
set the pattern for a nationwide 
series of similar meetings in doz- 
ens of key cities. 

J. E. Bayne, Plymouth general 
sales manager, conducted the meet- 
ings in New York, Philadelphia and 
Boston. W. W. Romaine, director 
of advertising and sales promotion, 
and Neal Nyland, assistant director, 
held similar sessions in Denver, 
Kansas City, Wichita, Atlanta and 
Jacksonville. R. C. Somerville, di- 
rector of regions, was in charge of 
the Chicago and Milw::::kee dealer 
conferences. 

Executives of other Chrysler di- 
visions are launching the new 
Plymouth program at other impor- 
tant points. F. H. Akers, 
sales vice-president, and F. J. Tim- 
mens, general sales manager, 
conducted meetings 
Buffalo and Albany. 


is some. | 


OOO a mmmmmmmssmmssmssssnsssssssssssninsss usecase mmsmsemesmenesmuedeeemememmmmmms ——— 


Dodge | 


in Cleveland, | 


L. G. Peed, De Soto vice-presi- 


dent, and J. B. Wagstaff, general 
sales manager, represented the 
Plymouth factory at Baltimore, 
Washington, Memphis and New 
Orleans. 
general sales manager, and J. A. 
O'Malley, assistant sales manager, 
were on similar duty in Columbus, 
Cincinnati, Portland, Seattle and 
Spokane. 

Simultaneous meetings in San 
Francisco, Los Angeles and other 
west coast cities were held by 
Plymouth executives H. G. Moock, 
G. V. Orr and H. B. Heberling. 


New Jersey Truckers 


S. W. Munroe, Chrysler | 


Name Jackson Head | 


NEWARK, N. J.—Robert Jack- 
son of Kearny, vice-president of 
the American Trucking Assns., has 
been elected president of the New 
Jersey Motor Truck Assn. 

Also elected by the New Jersey 
group, at its recent annual meeting 
here, were: First vice-president, 
Charles T. Roemer of Roemer 
Bros.; second vice-president, James 
McArdle of M. & M. Hauling & 
Distributing Co.; third vice-presi- 
dent, Griswold Holman of Geo. B 
Holman Storage Co.; treasurer, 
Herbert R. Ritter of H. R. Ritter 
Trucking Co., and secretary, Ster- 
ling Apgar of Apgar Bros. 


Dealers Form Assn. 

ST. LOUIS.—In order to consolidate 
advertising and mutual promotion 0 
Pontiac automobiles the Pontiac deal- 
ers here have formed the Greater St. 
Louis Pontiac Dealers Assn. 
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Heavy Rainfall Helps Crops; 
Good Prices Are Expected 


Special to Automotive News 

“PEINCOLN, Neb.—From all sec- 
tions of the state come encouraging 
reports of increased sales in motor 
cars. In central and western sec- 
tions, crop prospects are excellent. 


Tire Shipments 
In Feb. Increase 


Slightly Over Jan. 


NEW YORK.—Shipments of 
automotive casings during Feb- 
ruary, 1941, totaled 4,910,365 units 
according to Rubber Manufac- 
turers Assn., Inc. This is 1.3 per- 
cent more than January shipments 
and 19.4 percent above February, 
1940. 

Production, 5,165,404 units, was 
5.6 percent under January but was 
5.7 percent above February, 1940. 

February shipments of casings 
for original equipment purposes 
totaled 2,547,285 units, an increase 
of 11.1 percent over January and 
29 percent over February, 1940. 

Replacement shipments during 
January, 2,216,684 casings, were 8.4 
percent below January and 8.1 per- 
cent above February, 1940, replace- 
ments. 

Stocks of automotive casings in 
the hands of manufacturers Feb. 
28 were 10,071,857 units, which 
compares with 9,797,253 casings for 
Jan. 31 and 10,123,824 units on hand 
Feb. 29, 1940. 


Dodge Announces 


Personnel Changes 


DETROIT.—The following field 
organization appointments and 
transfers are announced by J. W. 
Hutchins, assistant general sales 
manager of Dodge: 

G. E. McDermott, city manager 
of Twin Cities district in Minne- 
apolis region has been transferred 
to Detroit region while S. E. Patti- 
son, special representative in Pitts- 
burgh region has been transferred 
to Minneapolis region. 

B. P. Higby, Peoria district man- | 
ager in Chicago region, has been | 
transferred to Chicago city district 

W. J. Sharkey has been appointed 
used-vehicle manager in Greens- 
boro region while H. A. Reynolds 
will concentrate efforts on work of 
regional merchandising manager in 
Greensboro region. 

Meanwhile K. A. Ridenour, man- 
ager of Chicago region of Dodge, | 
announces the appointment of C.| 
J. Flanagan, former used-vehicle | 
manager in St. Louis region, to the 
post of Chicago city manager. 
Flanagan replaces E. J. Graham 
who has been appointed to other 
duties. 

From R. S. Muir, manager of 
Dallas region, comes word of two 
recent appointments. L. E. Austin 
has been made district manager in 
Tyler district of Dallas region and 
W. H. Powell has been appointed 
district manager in Fort Worth 
district, replacing F. C. Burnett 
who has been transferred as spe- 
cial representative to the Dallas 
region. 


Pittsburgh Plate Glass 
Names Clause President 

PITTSBURGH. — Robert L. 
Clause who joined the company in 
1914 as a draftsman, has been 
elected president of Pittsburgh Plate 
Glass Co., succeeding H. S. Wher- 
rett, who becomes vice-chairman of 
the board of directors, it was an- 
nounced last Thursday. 

Changes occurred following the 
annual meeting of stockholders of 
the company at which all directors 
were reelected. Stockholders ap- 
Proved the creation of the new 
Office of vice-chairman of the 
board, the post being filled by 
Wherrett. 


y a 
Yandell Appointed 

Y DETROIT. — Appointment of J. C. 

andell 483 western representative for 
the business management department 
of Cadillac is announced. He will serve 
With H. B. Huft, who is assigned to 
the east in the department headed by 
J. M. Roche. 


Rainfall has exceeded records of 
recent years, and farmers and 
ranchmen anticipate good crops at 
increased prices. 


H. S. Galloway of Fred S. Sidles 
Motors (Buick), reported “business 
perfect.” New cars were being 
taken out as soon as they arrived 
and used cars were moving rapidly. 
Lew Polsky of Lincoln Motor Co., 
said new cars were selling rapidly 
but that reconditioned stock was 
heavy. Al Duteau (Chevrolet), 
Frank De Brown (Studebaker), 
Earl Hamilton (Packard, Hudson), 
also reported favorable business 
activity. 

Dealers are emphasizing the need 
for training additional help in ser- 
vice departments. Opportunities are 
being offered to men not included 
in the draft to qualify for positions 
as mechanics and service men. 
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eported at Peak in Cornbelt Area 


FIVE THOUSAND small steel helmets, originally made for the Soap Box 
Derby, have been sent to British children to be used as air raid protection 
through the American Committee for Defense of British Homes, of which 
W. Ledyard Mitchell, vice-president of Chrysler Corp., is Michigan chairman. 
Here are some of the packages awaiting shipment, with three young Detroiters 
“modeling” the helmets. Left to right, Mitchell; R. A. Serenberg of_ Steel 
Materials Corp.; Allen Willis, Todd Colvin, Weyburne and J. W. 
Brussels, president of Steel Materials Corp. 
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Cadillac Notes 
An Upswing in 
Two-Tone Bodies 


DETROIT.—A sharp increase In 
two-tone bodies and a still further 
decline in the demand for running 
boards feature a study of the 1941 
model Cadillac market. 

“For the first time in several 
years leadership of the more con- 
servative colors like blue and black 
is seriously threatened,” says D. E. 
Ahrens, Cadillac general sales man- 
ager. 

“This is almost entirely due to 
the ascendancy of the two-tone 
styling. Compared with the 1940 
models, we find the two-tone com- 
binations have almost doubled their 
percentage of the total volume. 
Two-tones have accounted for 26 
percent of our 1941 model sales, 
which is only 2 percent lower than 
black. Last year the margin be- 
tween two-tones and black was 20 
percent.” 
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Ford Strike F 
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Current Stoppage is First 


In History of Rouge Plant 


DETROIT. — Culminating four|on hand to watch the proceedings. 


years of organizing efforts by the 
UAW-CIO, following the famous 
“Battle of the Overpass” in 1937, 
last week’s strike at Ford’s huge 
River Rouge plant marked the first 
major labor disturbance ever to 
hit the heart of Ford’s far-flung 
enterprises, although in the past 
few years several stoppages have 
occurred in various Ford assembly 
plants throughout the country. 


By late spring in 1937 the UAW 
after negotiating contracts with 
General Motors and Chrysler, 
aimed its organizational drive at 
Ford. 


Daily scores of volunteer work- 
ers were sent to the Rouge plant 
to distribute union literature. 

On the afternoon of May 26 a 
union delegation of between 50 
and 75 persons, mostly women, ap- 
peared at Gate 4 on Miller Rd. to 
pass out handbills. 

The unionists were headed by 


Walter Reuther, now head of the! 


General Motors department of the 
UAW and Richard T. Franken- 
steen, a regional director. 
Newspapers had been informed 
of the “mass distribution” and re- 
porters and photographers were 





» +» now available 
in book form! 


Reviewers Say: 


NEWSWEEK.—‘‘This encyclopedic, yet 
chatty history of the auto industry 
could be written only by the editor 
of ‘Automotive News’ * * * Full of 
intimate reminiscences and _little- 
known facts, Sinsabaugh’s work in- 
cludes everyone connected with auto- 
mobiling.’’ 


LIBERTY.—‘‘Four honks on the horn 
of plenty for this really excellent 
autobiography. It well illustrates a 
maxim of the late Professor Brander 


Most of the union crowd congre- 
gated on the “overpass” entrance 
to the plant on Miller Rd. 


Shortly after the union delega- 
tion arrived on the overpass, it 
was later testified at a labor board 
hearing, Ford service men ap- 
peared and announced the over- 


pass was not public property and | ¢h 


ordered the unionists to leave. 


in which Frankensteen, 
and other union leaders 
beaten and kicked. Other UAW 


members at Gates 9, 19 and 1, 
were beaten, it was testified. 
A few weeks after the “battle 


of the overpass” the UAW charged | 


the Ford company with unfair la- 
bor practices and alleged 
UAW members had _ been 
charged for union activity. 


A labor board hearing was held | 
in Detroit at which both the com- | 
pany’s and the union’s side of the) 


“battle” was presented. After sev- 
eral months deliberation the 
National 


Motor Co. guilty of unfair labor 


| practices and ordered the return 


to work of 24 men allegedly fired 
for union activity. 

The Ford Co. immediately pro- 
tested the NLRB findings as unfair 
and appealed to the U. S. Circuit 
Court of Appeals in Cincinnati. 

The company contended the la- 
bor board had failed to consider 
the wave of sitdown strikes in 
Michigan in 1936 and that the CIO 
had made threats to conduct a 
sitdown in the Rouge plant. 

The court agreed with the com- 
pany lawyers that it was prudent 
for the company to make plans 
against seizure of the plant by a 
sitdown. But the court ruled that 
the “overpass” attack on the union 


ollows by 4. | 


that | 
dis- 


Labor Relations Board | 
issued an order holding the Ford) 





e annual spring 


comments on Harry H. Bennett, 
spokesman for Ford Motor Co., are 
extremely bitter. 

The President’s position remains 
one of watchful waiting. He is 
under considerable pressure (in- 
cluding congressional) to use his 
vast power to force both labor and 
management to reach an agree- 
ment—at Ford as at every other 
point where a labor dispute is hold- 
ing up defense production. But up 
to the time of this writing, he was 
resisting this pressure. How much 
longer he will remain passive de- 
pends entirely upon developments. 

Precisely what action would be 
taken to force a _ restoration of 
peace and production at struck 
plants is unclear at the moment. 
However, the consensus is that the 
President would choose to utilize 
the power of public opinion by an 
energetic appeal to the American 
people which would bring in- 
fluences and factors into play 
which, it is felt, neither labor nor 
management could flout. 

Insofar as the AFL’s claim of a 
majority at Ford’s River Rouge 
plant is concerned, nobody in 


| 


men was not justified and ordered | Washington takes that seriously. 
x 


the return to work of many dis- 
charged workers. 

The UAW at the labor board 
hearing also protested distribution 


through the Rouge plant of a. 


“Vote of Confidence” in the policies 
of Henry Ford. 

Ford attorneys claimed the right 
of free speech and free press would 
thus be violated, but the labor 
board held the pamphlets were 
“coercive” and said the distribution 
constituted unfair labor practices. 

The court of appeals, however, 
overruled the labor board and said 
the publication contained no threat 
of discharge or discrimination and 
quoted Henry Ford: 

“T have never sought to prevent 
our men from joining any associa- 
tion — religious, racial, political or 
social. No one who believes in 
American freedom would do that.” 

The court then set aside the 


Matthews: ‘Autobiography is what , 
biography ought to be’.”’—Fulton| order of the labor board which 
Oursler. had ordered distribution of the 
BOSTON GLOBE.—"“. . is perhaps| “Vote of Confidence” leaflets to 
=. aoe history oper we of our| be stopped. 

ndustry . . . is thoroughly compre-| The next step in the long legal 
hensive; was really needed, and is battle was an appeal by Ford 


written _in clear newspaper style.’’— 
James T. Sullivan. 


CHICAGO TRIBUNE—"It is invalu- 
able to anyone interested in Amer- 
ica’s No. 1 industry.”’ 


CHICAGO DAILY NEWS — “‘Sinsa- 
baugh’s 40 years of specialization in 
the motor car field have made him 
a unique authority on the subject of 
the automobile.’’ 


DETROIT TIMES—". .. tells it not in 
a manner derived from digging sta- 
tistics from musty tomes, but in a 
manner based on the personal con- 
tacts of the author.’’—Stokes Walesby. 


DETROIT FREE PRESS—‘‘Here are 
four decades of history largely cen- 
tered in our own city, told with a 
sincerity for factual knowledge and 
with a fidelity to detail that will, in 
the generations to come, win from 
all historians a prayer of thanks to 
Chris.’’"—Malcolm W. Bingay. 


DETROIT NEWS—“‘It is so liberally 
seasoned with the salt of what news- 
paper people know as human interest 
that it is bound to compel the at- 
tention of every class of reader.’’— 
George W. Stark. 


Price $3.75 


deluxe autographed edition, $7.50 | 


ORDER FROM 
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counsel to the U. S. Supreme Court 
of the decision of the Circuit Court 
of Appeals. 

Last month the U. S. Supreme 
Court issued a statement refusing 
to review the findings of the lower 
court. Both the UAW and the Ford 
company hailed the statement as 
victories. 

The company contended _ the 
court had upheld Mr. Ford’s right 
of free speech while the union 
declared the statement had opened 
the door to union organization of 
the plant. 

Meanwhile the UAW-CIO had 
conducted a vigorous organization 
drive at the plant. 

The union repeatedly protested 
the granting of defense contracts 
to the Ford company and branded 
it a “violator of the laws of the 
United States.” 

On Feb. 26 the CIO served a 
30 days’ notice of intent to strike 
with the state labor board and 
also notified President Roosevelt 
of its strike plans. 

The UAW-CIO also petitioned for 
an election at the plant to choose 
a collective bargaining agent. 
Hearings were held in Detroit and 
another hearing was scheduled for 
Saturday in Washington. 


Con ress May Act; 
8 y 
| Other Disputes 


By Harry A. Williams 
Associate Editor 

DETROIT.— While President 
Roosevelt was preparing to make 
his first move to bring about labor 
peace throughout the country, the 
past week in Washington saw 
Congress vote a 10-day Easter va- 
cation, pledging that if the situa- 
tion was not cleared up in the next 
10 days restrictive and anti-strike 
legislation would be passed. 

It has been reported that the 
President has been waiting for an 
opportunity to declare a national 
emergency, whereupon no_ such 
legislation would be needed. At the 
present time, however, it is ex- 
pected that Roosevelt will confine 
his efforts to denouncing certain 
strike leaders and warning labor 
and manazement that defense pro- 
duction must go forward at any 
cost. 

Meanwhile, the trend of public 
opinion against strikes in defense 
industries seems to be mirrored in 
the fact that many states are con- 
sidering measures to prohibit 
strikes in plants working on de- 
fense orders. Texas has already 
passed a bill outlawing the use of 
force and violence in labor dis- 


putes, and the Oklahoma senate 
has passed a bill making it a 
penitentiary offense for a labor 


representative to solicit workers on 
national defense projects for union 
membership. 

Possibility of the U. S. taking 
over the struck Allis - Chalmers 
plant in Milwaukee arose last week 
when Henry L. Stimson, secretary 
of war, declared that his depart- 
ment was “equipped” to operate 
such an establishment. 

In the meantime, the new Na- 
tional Defense Mediation Board, 
after settling the first four strikes 
assigned to it, has taken over the 
mediation problem of settling the 
11-week old dispute at Allis-Chalm- 


‘ers, where workers 10 days ago de- 
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Town’s Name Changed 

RICHMOND HILL, At the re 
quest of Henry Ford, who has a i,- 
Q0O-acre eXperimental farm = here, this 
Village’s name has been changed from 
Ways tu Richmond Hill. 


Se 
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shows to be staged by 
This model has 118-inch wheelbase, with automatic top. 
A fight immediately broke out | 
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THIS SERIES 410A Special convertible coupe will be one of the features in 


Buick dealers starting April 12. 


Washington Shows Concern 
Over Situation at Rouge 


(Continued from Page 1) 


fied an order by the OPM to return 
to work. The board summoned 
company officials and CIO repre- 
sentatives to Washington for a 
conference over the week-end. 

With 400,000 men idle in the 
nation’s soft coal fields and 85 per- 
cent of bituminous mines standing 
idle, Dr. John R. Steelman, chief 
of the U. S. Conciliation Service, 
declared Friday that these mines 
must be reopened today (Monday). 
What action would be taken by the 
U. S. if the demand went unheeded 
was not indicated. Union demands 
in the strike are one-dollar-a-day 
wage increases, a guarantee of 200 
working days a year and paid va- 
cations. 

Strikes at the four midwestern 
plants of the International Har- 
vester Co. were settled last week. 
Chairman Clarence A. Dykstra, of 
the National Defense Mediation 
Board, however, has assigned a 
special observer to keep. close 
watch over the Chicago plants 
after receiving charges and denials 
that the company was violating its 
strike truce. 

The strikes, which closed the 
four plants of General Motors in 
Oakland, Calif., were settled last 
Friday, it was announced by Omar 
Hoskins, U. S. conciliator. No de- 
tails of the terms of the settlement, 
which will be submitted to union 
members at a later date, were re- 
vealed. 

Other strikes include Continental 
Rubber Co., Erie, Pa.; American 
Car and Foundry, shell plant, 
Buffalo; Michigan Forging Co. 


Guide Lamp Appoints 
Koubek Sales Manager 
ANDERSON, Ind. --- Apointment 


of J. L. Koubek as sales manager 
of the 


Guide Lamp division of 


General Motors 


Corp. has_ been 
announced by F. 
L. Burke, gener- 


al manager. At 
the same time 
3urke also. an- 
nounced the ap- 
pointment of two 
assistants, John 


Conwell. 

Koubek has 
been with GM 
since 1929 and 
for the past several years has been 
with the Guide division's sales en- 
gineering staff. For the past two 
years he has been in charge of 
the Detroit office of Guide. 


J. L. Koubek 


Pete Wemholt’s Fourth Dimension 
offers news of automotive advertising. 








SOME NASH “big shots’ 


Hughel and §S. R. | ; 
| charges paid by the company aver- 





meet with Ralph 


Years ‘Battle of Overpass’ 


Buick Dealers 


Are Ready for 


Spring Shows 


FLINT.—With the spring season 
underway, Buick dealers through. 
out the central and far west sec. 
tions are dressing showrooms jn 
preparation for the opening Apr. 
12 of special spring shows, featur. 
ing new automobile colors 
special models designed to answer 
the heavy demand from motorists 
this year. 

Announcement of show plans 
was made last week by W. F 
Hufstader, general sales manager, 
who said that more than 1,000 re. 
tail establishments are participat- 
ing in the event. 

The shows will continue through 
Apr. 20 and the period is planned 
as an “open house” and demonstra- 
tion week launching the spring 
motoring season, he said. 

Attractive displays of the new 
models are being arranged with 
more than 1,500 cars having been 
produced especially for the open 
house week. New convertible mod- 
els on the new 118-inch wheelbase 
Series 40 chassis will be among 
features at the display. 


Effects 


(Continued from Page 1) 


employs around 3,500, stopped pro- 
duction Friday, the Ford company 
announced. Lincoln is dependent 
on the Rouge plant for castings 
and a number of other outside 
items. 

Twenty thousand men employed 
by the 15 Ford branch assembly 
plants will be out of work next 
week. Assembly plants closed Fri- 
day were located at Atlanta, Buf- 
falo, Chester, Pa., Chicago, Dallas, 
Kansas City, Long Beach, Calif., 
Louisville, Memphis, Oklahoma 
City, St. Louis, Somerville, Mass. 
and St. Paul, Minn. The Edge- 
water (N.J.) and Richmond (Calif.) 
plants will end production Monday. 

Five hundred men will be thrown 
out of work by the closing next 
Wednesday of the Green Island 
(N. Y.) parts plant, and 700 are 
already idle at the Hamilton (0O.) 
wheel plant. 

In northern Michigan about 2,- 
000 men will be affected by the 
shutting down of the wood distilla- 
tion plant and station wagon body 
plant at Iron Mountain. 

More than 2,000 persons will be 
thrown out of work Monday by 
the closing of a number of the 
Village Industries, plants in small 
towns and rural areas in south- 
eastern Michigan which manufac- 
ture Ford parts. These plants are 
at Brooklyn, Sharon Mills, North- 
ville, Phoenix, Flat Rock and Ypsi- 
lanti. 

What the shutdown means to the 
7,000 Ford suppliers is shown by 
the company’s announcement that 
an average of 1,350 freight-cars a 
day move in and out of the Rouge. 
Approximately one-half of the in- 
bound shipments and truck freight 


age more than $500,000 a week. 


Ford Appoints Fleming 


Labor Counsel in Wash. 
FORT WAYNE, Ind.—James R. 
Fleming, United States attorney for 
the northern district of Indiana for 
nearly eight years, has been named 
labor counsel in Washington for 
Ford Motor Co. 





Kelly, branch manager 


seated, 


at Buffalo. Left to right, W. B. Malcolm, Syracuse district manager who weighs 


242 pounds; D. D. Gulling, 
Carlin, Buffalo district manager, ° 
manager, 220, and Herb Waters, 


all: 243 pounds. 


Rochester district manager, 
r. &. 
branch service 


256 pounds; Robert 
¥.) district 
tor 


James (N. 
manager, 225. Average 
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d All Plant Operations Halted 


Following First-Day Rioting' 


(Continued from Page 1) 


Ford branch assembly plants in 
various sections of the country. 
Unless the main plant here is re- 
opened soon, all 16 branch as- 
sembly plants will have to close 
this week because of parts short- 
ages. 

While Michigan state police and 
Dearborn officers maintained or- 
der Friday around the Rouge 
plant, rumors flew that 10,000 regu- 
lars of the Fifth Army division, at 
near-by Fort Custer, were ready to 
move into Dearborn to take over 
the strike, prevent violence and 
force carrying out of the federal 
court edict on _ barricades. The 
rumors followed the court hearing 
on the writ, during which testi- 
mony was given that “nothing 
short of an army” could clear high- 
ways around the plant. 

The strike was viewed in some 
quarters as an organizing effort on 
the part of CIO, w hose pe tition for 
an employe election ai River Rouge 
is now being considered by NLRB 
officials in Washington. A decision 
in this matter is expected within 


a week, with the election, if or- 
dered, to be held in about 60 days. 
The union also insisted that 


workers, allegedly fired for union 
activities, be rehired, that Ford 
recognize the union and that Ford 
agree to certain wage, hour and 
working standards. Harry Bennett, 
Ford personnel chief, asserted Ford 
would never rehire the eight work- 
ers “who caused all this trouble.” 
Meanwhile, federal and state ne- 
gotiators, including Trouble-Shooter 
James F. Dewey, OPM's Eli Oliver 
and Gov. Van Wagoner, continued 
their efforts with both sides of the 
controversy, with Dewey reporting 
late Friday that “It looks a little 
better than it did; I think we are 
making definite progress.” 
Conciliators received reassur- 
ances from both sides Friday that 
Thursday’s pledges--that the union 


GM Propeller Unit 
To Begin in July 


DETROIT.—The new plant of 
the Aeroproducts division of Gen- 
eral Motors Corp. at Dayton is 
approaching completion and pro- 
duction of airplane propellers in 
this plant is scheduled to begin in 
July, C. E. Wilson, president, an- 
nounced last week. 

Last June, GM acquired the pro- 
peller business of Engineering 
Products, Inc., which had _ been 
working on the development of a 
hydraulic airplane propeller for 
several years. It was anticipated 
that in the normal course of events 
the corporation would begin the 
manufacture of propellers after 
about three years of preparation. 
Due to the national defense de- 
mand, however, development work 
was intensified and, with the co- 
operation of the material division 
at Wright Field, Dayton, a _ pro- 
Peller recently passed Army tests. 

Even before tests were made, 
and in anticipation of the demand 
for the propeller in the defense 
program, construction and equip- 
ment of a plant were begun last 
fall. The plant, a modern, air- 
Conditioned factory, is now _ sub- 
stantially completed, and because 
of even greater increased defense 
demands, negotiations are now 
under way with the government, at 
its request, looking toward more 
than doubling the size of the 
initial plant. The present plant 
contains 193,000 square feet of floor 
space, 

Standard sizes of propellers for 


high horsepower engines will be 
manufactured in the aeroproducts 
Plant. Initial production is to be 


01 sizes adapted to the Army pur- 
Suit type of airplane. 


Holler’ s Book Is Theme 


“Step Out and Sell.’ 
a book written by William E 
feneral nent. for 
. is the theme of an address 
delivered by W 
Holler’s staff, before 
Manayvers Assn Thiet 
ntion May 12-14 in Boston 
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would end the barricades and that 
the company would not resume 
work until a settlement had been 
reached—would be kept despite 
Dewey’s charge that the union had 
broken its pledge for four hours 
Thursday. Gov. Van Wagoner said, 

“The UAW-CIO and the Ford com- 
pany have agreed to mediate and I 
insist that they keep that agree- 
ment and end this strike.” 

The union, which is permitted to 
maintain peaceful picketing under 
the court edict, also promised to 
permit the following workers to 
enter and leave the plant: main- 
tenance crews, those AFL craft 
unionists working on the Ford's 
aircraft motor plant, non-produc- 
tive office help, and recruits study- 
ing at the Ford Naval school on 
the grounds. 


Famed Rotunda Globe 
Is Also Marking Time 


DETROIT.—The Ford Ro- 
tunda, the Chicago World’s Fair 
building that was transplanted 
to Dearborn and placed opposite 
the administration building, has 
closed for the duration of the 
strike. A mecca of thousands 
and thousands of visitors from 
all over the world, its big chro- 
mium doors are closed to the 
public. 


Inside, the huge revolving 
globe, depicting the world-wide 
business activities of the Ford 
company, no longer turns on its 
axis. It, too, is marking time 
until hostilities cease. 





President Roosevelt and Gov. Van 
Wagoner for police protection for 
a back-to-work movement. The 
AFL, like the CIO, also claims a 
majority of Ford workers under its 


Meanwhile, the UAW-AFL asked banner. 
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3° | Mediatiors Seek Peace 1 in CIO Strike at Ford Rouge 


British Call for Salon Cars 
For Army Gets Big Response 


By Leicester Cotton 
Staff Correspondent 


LONDON.—(UTPS).—The British 
Ministry of Supply has had a 
prompt response to its offer to buy 
for Army purposes salon cars of 20 
horsepower and up. For such cars, 
in good condition and less than 
three years old, the original list 
price minus 10 percent a year de- 
preciation is being paid. A large 
number have already been offered 
and the Ministry is receiving shoals 
of inquiries. 

The price should tempt many 
owners who have laid up their cars 
since gasoline rationing came in. 
Stocks of the larger models in deal- 
ers’ hands are not large, for al- 
though prices have risen less in 
relation to those of small cars, gov- 
ernment departments have taken 
over a large number and some 


ae 
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hundreds, it is understood, have 
been sent to Iceland. 


New American automobiles of 
the large type have been held in 
bond in Liverpool. Many of these 
are pre-war importations and some 
are those seized by contraband 
control while on their way to 
enemy occupied countries. Large 
numbers of these have also been 
taken over by the government. 


There is some talk of controlling 
the price of second-hand cars gen- 
erally. If similar terms were of- 
fered for makes of lower horse- 
power, the response would be 
negligible, for 8 and 10 h.p. cars 
today often fetch more than their 
price when new. 


automotive viewpoint, 
“A Word in 


For a fresh 
read George M. Slocum’s 
Edgewise.”’ 


Nobody needs to tell you that you’d never be able to sell a car with no upholstery. Carrying 


that a step further, it’s reasonable to suppose the better the upholstery the easier the sale. 


lhat’s why, when your cars are trimmed with canda cloth, it pays to have your salesmen 


talk up. this modern upholstery created especially for motorcars. It helps sell new cars— 


and also helps cut reconditioning costs when those cars come back to you at trade-in time! 
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By A. H. Allen 


COMPLEXITY and far-reaching 


influence of modern mass produc- 


tion of motor cars is forcibly em- 


phasized by such disastrous affairs 
as the Ford tieup by the UAW-CIO. 
A press line shuts down and in a 
matter of hours finishers, painters, 
assemblers, welders are idle. A 
plant is barricaded and both truck 
and rail shipments choke up back 
to the source of parts and mate- 
rials. The Ford trouble was only 
hours old when half a dozen sup- 
pliers announced they would have 
to lay off men because shipments 
to the Rouge were impeded. 
* * * 


And the effect is not only on 
Detroit. It spreads rapidly, like 
a stone dropped in a smooth 
pond, until it engulfs a good 
share of industrial America. It 
might be thought that men so 
made jobless might be shifted to 
defense work, but such is not the 
case. For one thing, the defense 
program is still in the tooling 
stage, and the release of a few 
hundred production workmen is 
of no benefit to tooling opera- 
tions. 

* * * 

Estimates indicate that parts and 
materials bought by Ford at cur- 
rent production levels would ex- 
ceed $1,000,000 a day, considering 
everything from limestone and 
iron ore down to upholstery tacks. 
When you shut off a giant, fully 
integrated machine like the Rouge 
plant, you have seriously dislocated 
the welfare of perhaps 1,000,000 
persons. Not to mention other 
things, like interfering with the 
mails, sabotaging telephone serv- 
ice, blocking public highways, as- 
sault and battery, interfering with 


navigation, etc. 
* * 


Many Achievements 


In New Clipper 
ENGINEERING achievements 
are numerous in the new Packard 
Clipper model, shown for the first 
time last week. One of particular 
note is the incorporation of rear 
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New Process Provides 


broaching operations, widely differ- 
ing in purpose and character are 
now being performed at the Ford 
Motor Co. plant here, where car- 
buretors for Ford and Mercury 
cars are manufactured. The opera- 
tions bring out the diversity of 
purposes to which the modern 
broaching machine can be adapted. 


the cast iron throttle body of the 
carburetor, 
downdraft type. A pull down type 
of broaching machine is used to 
“snag” the flash from the outer- 
most ends of 
previous to the first machining 
operation. This was formerly done 
by hand snagging, which made it 
necessary to locate the part for 
the first machining operation from 
the rough surface of the casting. 
By broaching, a finished pair of 
surfaces to close dimensions is now 
provided so that the part can be 
more accurately located for subse- 
quent operations. 


fenders into body quarter panels 
in single steel stampings, as well 
as a similar treatment of front 
Dies to 
produce the severe draws neces- 
sary are complicated, to say the 
least, and steel to stand the gaff 
of such forming operations was 


fenders and hood sides. 


unheard-of five years ago. 
* * * 


Another Clipper innovation, at 
least a change for Packard, is 
the new type of double-drop 
frame with a lower center of 
gravity which permits dividing 
braking torque between upper 
and lower levers of the front 
wheel suspension, instead of be- 
ing absorbed entirely by the long 
torque arms of the original 
Packard independent front sus- 
pension. Coil springs have a 
lower frequency rate, too, with 
narrower angle suspension levers, 
tending to produce a softer and 
more level ride. ‘ 

* 


Parts Distribution 


A Big Job 

DISTRIBUTION of parts from 
factory to dealers is a job of ma- 
jor proportions to large-volume 
producers such as Chevrolet. This 
is attested by recent increase of 
60,000 square feet in floor space of 
the national parts’ distribution 
building of Chevrolet in Flint, 
which brings total space to nearly 
250,000 square feet. The complete 
parts distribution setup includes 


four other major inventory control , 


depots in Oakland, St. Louis, At- 
lanta and Bloomfield, N. J., plus 52 
parts warehouses in strategic lo- 
cations throughout the country. 
Parts radiate from Flint to the 
major control depots and then to 
warehouses and to dealers. 


Fluid drive mechanisms, such 
as used in the Chrysler cars so 
equipped and in Oldsmobile and 
Cadillac Hydra-Matic transmis- 
sions, also have their uses in de- 
fense equipment, it is reported. 
To relieve generators of sudden 
heavy loads in airplane testing, 
and to smooth out vibrations in 
torpedo-boat drives, larger sizes 
of fluid couplings are adopted. 
Similar devices are used in oil 
well drilling to prevent shock 
loads on drill bits. 


* 
Substitutions of molded plastics 


for zinc die castings in automobiles 
are being explored thoroughly, and 
while plastics appear ideal for in- 
terior uses, there is some question 
about exterior uses and any ap- 
plications where structural quali- 
ties are required. Most plastics be- 
come brittle at low temperatures, 
and expand unevenly with steel as 
their 
making the problem of fastening 
somewhat difficult. Plastics are be- 
ing tried for carburetor bowls, but 
here again the extreme heat of the 
engine and the zero climate which 
many cars must withstand subject 
plastics to a 
range. 


temperature is_ increased, 


severe expansion 


Better Fuel Mixture 
MILFORD, Mich.—Two unusual 


Both operations are performed on 


which is of the dual 


the throttle body 
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Defense Program 
Is Expanding Use 
Of Superfinishing 


DETROIT. Superfinish, the 
method of treating metal surfaces 
developed under the direction of 
David A. Wallace, president of the 
Chrysler Sales division, and used 
on virtually all bearing surfaces in 
the 1941 Chrysler cars, is being 
widely employed in national de- 
fense manufacturing activities. 


Naturally, Superfinish will be 
used whenever advisable in the set- 
up of the tank arsenal now under 
construction by Chrysler for the 
government, and in other defense 
projects now under way or con- 
templated by this corporation. 

Manufacturers building airplane 
power plants who have adopted 
Superfinish include the makers of 
Pratt & Whitney and Wright mo- 
tors as well as the Bohn Aluminum 
Co., Detroit Brass & Aluminum Co. 
and the Allison Engineering divi- 
sion of General Motors. All these 
makers are Superfinishing the 
plain bearings of aircraft engines 
which they supply the government. 

Superfinish is also used on field 
artillery parts manufactured by 
National Nickel Co. Tiny monel 
metal pistons used on the recoil 
mechanism of field pieces are 
Superfinished to provide the superb 
surface finish and smoothness. 
These pistons, it is said, are in- 
tended to be used in three-inch, 
six-inch and 105 millimeter guns. 

Other applications being carried 
out in the defense program manu- 
facturing operations include Super- 
finishing bearing surfaces of a ro- 
tor magnet supplied by the Scintilla 
Magneto Co. This part is under- 
stood to be designed for use as 
part of a sight. 

SKF Industries are Superfinish- 
ing the inner and outer faces of 
| bearings that use straight rollers. 
These bearings.are used for mount- 
ing the main bearings of aircraft 
engines. 

In England, Superfinish is being 
used on the bearing surfaces of the 
sleeve crank that is used in the 
Bristol aircraft engines. 





American Cyanamid Div. 
Changes Name to Plastics 


NEW YORK.—Anticipating fur- 
ther substantial broadening of its 
activities in plastics, the American 
Cyanamid Co. has changed the 
name of its Beetle Products divi- 
sion to Plastics division, according 
to an announcement made last 
week. 

C. J. Romieux is sales manager 
of the division in charge of com- 
mercial activities and Dr. K. E. 
Ripper, as chief technologist, heads 
its technical activities. 


Spring Colors Added 


DETROIT. — With the coming of 
spring, buyers of motor cars invari- 
ably show an increasing preference for 
the lighter and more brilliant colors, 





just as the feminine taste in wearing 
apparel swings towards the brighter 
hues. With this fact in mind, Chrysler 
is now offering two entirely new colors 
for spring, known as South Sea Blue 
and Spring Green. 


WOOD AIRPLANE construction 
stages a comeback in British aircraft 
industry, as shown by this photo taken 
in a West England ‘‘Hurricane’’ fac- 
tory. Shortage of metal and metal 
workers partially explains the return 
to wood for fighter planes, but also 
important is the fact that new types 
of waterproof, resin-bonded plywood 
can now be used for wing, fuselage 
and tail structure covering, it is said. 


HUDSON SALES executives on nationwide swing. George H. 
Hudson general sales manager, accompanied by, left to right, M. 
merchandising manager; W. A. Baker, used car manager; H Ward, adver. 
tising manager; T. H. Stambaugh, director of national service operations; R. 
N. Hamilton, business management department, and N - VanDerzee, Eastern 
sales manager, are shown here departing from Detroit for a series of district 
managers’ conferences in 10 key cities. VanDerzee will accompany the group 


Pratt, left, 
M. Roberts, 


as far as Atlanta. C. G. Beeching, Midwest sales manager, and H. P. Grove, | 
oin the group in their respective divisiona | 


Pacific coast sales manager, will 
territories. 


NAPA Predicts Further Rise 


In Nation’s Business Activity 


Special to Automotive News 

NEW YORK. While many 
plants have reached peak capacity, 
new factories and added equipment 
will continue to push business activ- 
ity to higher levels in coming 
months, according to the current 
monthly report of the business sur- 
vey committee of the National 
Assn. of Purchasing Agents. 


A buying coverage of six to nine 
months in advance, in order to 
keep production lines running, is 
“most practical and in no way 
speculative,” the report declared, 
which noted that many materials 
are in short supply and that many 
companies are frantically engaged 
in an effort to find substitutes for 
raw materials, particularly metal 
items. 

Despite the advance buying, the 
report emphasized that the “get 
the goods at any price” condition 
of former emergency situations is 
noticeably lacking under the pres- 
ent circumstances. 

Commodity prices continued to 
rise, but the advance was moderate 
in the face of material shortage, 
higher taxes and labor costs. More 
stringent government control on 
prices was predicted. 

Inventories were reported show- 
ing slight gains. Many articles, it 
was noted, however, are being used 
on a hand-to-mouth basis which 
will continue for several months. 


Employment was reported higher, 
with this trend expected to continue 





as new plants become available. 
Overtime payments are becoming 
common in several sections. 


“Much thought is being given to 
the potentialities of a few years 
hence, when armament and pro- 
tective material needs may have 
reached a saturation point, but at 
this juncture little can be done 
about it, in view of the haste to 
procure and manufacture in the 
major and minor lines of industry 
throughout the nation. In any 
event, it seems apparent that, 
rather than witnessing any letdown 
in commercial activity during the 
next 12 months or more, there is 
likely to be further increase.” 











































Ky. Truck Lane 
Is Built of Red 


Metallic Concrete 


LOUISVILLE.—Running through 
part of the Fort Knox gold reserva- 
tion, Kentucky Highway U. S. 60 
and U. S. 31-W has a new-type 
truck lane finished in red metallic- 
concrete. Eleven feet wide and 10,- 
000 feet in length, this new idea in 
road surfacing is an armored lane 
capable of withstanding the exces- 
sive grinding wear of heavy traffic, 
it is said. 

Incorporated in the cement sur- 
face as the road is being made are 
small jagged particles of specially 
prepared iron. This metallic aggre- 
gate, after being troweled into the 
still plastic road surface, becomes 
cement welded as a smooth red 
mat of ductile iron particles, it is 
claimed. 


Defense Forces 


Buick Changes 


FLINT.—Further revision of the 
Buick engineering personnel has 
been brought about by defense ac- 
tivities, according to Charles A. 
Chayne, chief engineer of the auto- 
mobile manufacturing concern and 
its aeroplane engine division. 

Chief among changes in engineer- 
ing assignments from the automo- 
bile to the aviation engine plant 
divisions are: E. E. Hartz, to chief 
of engine test of the plane plant; 
L. R. Grandy, to assist Hartz; R 
J. Gorsky, to resident engineer, 
with Pratt & Whitney at Hartford, 
Conn., and F. L. McNamara, who 
assumes the task of handling speci- 
fications and engineering accounts. 

Changes within the engineering 
department of the car division were 
announced as follows: Harry Kel- 
ler, to production contact; Lee 
Poole, head of specification divi- 
sion, succeeding McNamara, and C. 
A. McKinney, to head of the dyna- 
mometer division. 


N. J. Seeks to Divert 
Automotive Tax Receipts 


TRENTON, N. J.—Provision for 
the diversion of $6,500,000 automo- 
tive tax receipts to finance the 
state’s share of unemployment re- 
lief is provided in the 1941 highway 
fund appropriations bill introduced 
in the state legislature here last 
week by Senator George H. Stan- 
ger, who heads the joint legislative 
appropriations. 

Total highway fund revenues of 
$50,629,000, nearly $1,000,000 more 
than estimated by Gov. Edison, are 
anticipated by the bill. 


Kentucky truck lane 
and will never require paint or 
other marking maintenance. Tests 
have proved that (1) this type of 
surface has greatly reduced tend- 
ency to “spall,” (2) that it will 
outwear plain concrete many times, 
it is claimed by Master Builders 
Co., Cleveland, which produces the 
red metallic aggregate. 


Taxes Take 
$1 of $5 


WASHINGTON. — Taxes took 
one of every five dollars of 
American income last year, the 
U. S. census bureau reported 
last week. 

The bureau found that federal, 
state and local taxes totaled $14,- 
300,000,000 — an average of $109 
a person. Of the average per- 
son’s share, the federal govern- 
ment received $39, state govern- 
= $27 and local governments 

43. 

A breakdown of state taxes 
showed that 30 percent, or $1,- 
233,000,000, of state revenues came 
from motor vehicle owners and 
drivers through gasoline taxes, 
license fees and other charges. 

Sales taxes in general, includ- 
ing the gasoline tax, made up 40 
percent of state revenues, unem- 
ployment insurance taxes 20 per- 
cent, taxes on specific businesses 
11 percent, motor vehicle and 
drivers’ license taxes (excluding 
gasoline tax), 9 percent, income 
taxes, 9 percent, property taxes, 
6 percent, inheritance taxes and 
gift taxes, 3 percent, miscellane- 
ous taxes, 2 percent. 































Evans Names Nickerson 

DETROIT.—Appointment of H. N. 
Nickerson as works manager of the 
Detroit plants of Evans Products Co. 
is announced by E. S. Evans, president. 
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PRODUCTION—REGISTRATIONS AUTOMOTIVE NEWS, APRIL 7, 1941 


L Ford Strike Drops Week’s Output to 112,070 Units 





~ Highest Total 


AN’s Production Estimate | it History Hit 


(U. 8S. and Canada) | 
WEEKS ENDED APRIL 5, MARCH 29 














Jan. Jan. In First Quarter 


Week Same Week Mar. to to | ; 
Ended Week Ended Total April6é April5| DETROIT.—Because of the strike 
April5 1940* Mar.29* Revised 1940*  1941* se oo ee aes 

we , WwW 

GENERAL MOTORS . . 53,620 42,509 53,565 226,849 577,824 708,557 = Sones ‘ curtailment at 
left, | Chevrolet? ........... 30,590 24,925 30,545 129,967 346,385 408,016 | 1 5 OPEREES assembly plants 
— Ges inixiecaneans 8,625 6,618 8,590 36,207 91,085 113,879 | + ushout the country, production 
BS MR sien sves 6915 5277 6923 28,088 65,985 89,018 — ae tad aan aa 
stern REE 5,900 4,829 5,925 24,945 62,428 76, ; e 
rreue I . <...s.ccscs 1,590 860 1,582 6,637 10,941 19,919] AUTOMOTIVE NEWS cates ar ie 
rove, | EE -sicashokeous 26,570 23,991 24,773 115,680 326,014 379,10 . 
foot | “Semeutht .......... 11,500 11967 11485 53,485 158,298 190,827| Production Estimate bled to 112,070 
eh EE hivjcnvossxaes 8,950 7,375 7,628 35,845 101,964 117,104 callie task seeks 
| Chrysler ..........65. 3,725 2,684 3,485 15,935 37,630 48,122 Total output in 
| EE i Seesnovenssch 2,395 1,965 2,175 10,365 28,122 33,055 user the previous 
2 ESE: 15,350 23,190 23,050 107,617 308,758 338,198 WEEK week was 118,- 
EEE 13,500 20,177 20,025 + 93,450 266,724 291,697! 412 ma eanietas 
| Mercury Ore eed CU we Sale 1,500 2,260 3,025 12,537 32,660 39,727 P while 104.749 
ty SS 350 753 $+ 1,630 9,374 7,074| si 97 Wie salts Were turn: 
STUDEBAKER* ...... 2,980 2,170 2,768 11,003 34,859 32,493 ' a oe oat he te 
AS ok iiwiek ay xs 2,400 1,548 2,411 9,112 18,224 25,786 WEEK comparable pe- 

ee ME o.oo es -. 2,000 1,950 1,983 7,568 21,785 21,716 | 104,749 a: viel tat your 
ning | PACKARD ............ 1,450 1,904 = 1,482, 5,901 23,825 15,882 | YEAR ; as 
P. 999 | Revised _ esti- 
SEE ksscvaseesss. $ 902 1,308 2,587 8,221 «6,222 | aidien tee thaedh 

, 1, 9 ’ | 

sans et ee ee a en i oem “i place total pro- 
Be) GOTALA. .......055.5. 12,070 104,749 118,380 517,670 1,418,403 1,638,306 pongo Fa et 
have | Revised. tIncludes pr tClosed. Miscellaneous includes Crosley, at 517 670, which 
; - Henney, Autocar, Brockway, Diamond T, Divco, Federal, GMC, Indiana, is just under the 
. International, Mack, Reo, Sterling, White, Bantam, ete. samaadiie = 519,178 units 
vr turned out in 
Addition Planned March, 1937. 


KITCHENER, Ont.—The largest ad- 
dition planned by a Kitchener con- 


First Ten in Registrations as || cern this year is announced by the 





Truck Top Ten 


























Output in the banner year of 1929 
during March hit 626,076 vehicles. 
AUTOMOTIVE NEWS estimates also 








Passenger Car Registrations 
44 STATES FOR FEBRUARY 





Feb. Feb. 1941 1940 Unit 
to Date Pos. 1941 Pos. 1940 Pos. Gain 
Oe eee 58,414 1 129,565 1 = 110,735 1 18,830 
MD Sibks 44.0004. 808s 43,975 2 96,063 2 74,049 2 22,014 
Oo re 26,801 3 62,020 3 55,171 3 6,849 
ER WS 6 cvs wit cis oN 18,379 4 44,652 4 36,144 4 8,508 
Sh. «66.0 skh e cece 17,749 5 40,095 5 26,389 6 13,706 
Oldsmobile .......... 14,664 6 33,911 6 23,406 7 10,505 
ei |e ore eee 11,572 7 28,233 q 27,606 5 627 
EINE. ove vesesaenen 7,382 8 18,183 8 12,533 8 5,650 
Studebaker .......... 5,821 9 13,812 9 12,113 9 1,699 
ee 5,226 11 12,287 10 11,083 10 1,204 
RS Sree 5,317 10 10,924 11 7,234 14 3,690 
REE ID U8 50k scewixce a 4,193 12 10,325 12 8,340 13 1,985 
EE ho dose Vad wareye 4,057 13 9,480 18 9,904 11 424* 
Co i PE ts 3,192 14 8,337 14 4,357 15 3,980 
err 2,868 15 7,364 15 8,705 12 1,341* 
Lincoln .. etre a 17 2,724 16 3,117 16 393* 
NEEM. SA Waid vss. 5 20 0008 1,100 16 2,588 17 2,681 17 93* 
Miscellaneous ........ 169 580 323 257 
TOTAL.............281,064 531,148 433,890 97,253 


*Loss. 





first quarter of this year when 
1,551,029 new cars and trucks were 
assembled. This compares with the 
previous high of 1,546,319 vehicles 
turned out in 1929 and 1,302,518 
units built in 1937. 

General Motors. divisions re- 
mained steady last week with 53,620 
units assembled, which contrasts 
with the previous week’s total of 
53,565 vehicles and 42,509 units in 
the comparable period of 1940. 














26,570 new cars and trucks as- 
sembled, which compares with the 
previous week’s output of 24,773. 

In the Ford group, Lincoln re- 
sumed operations last Tuesday, 
following settlement of the Mid- 
land Steel strike, but the Rouge 
shutdown and lack of parts and 
materials in assembly plants 
throughout the country dropped 
the Ford group total to 15,350 units 
last week which compares with the 

















: Dominion Truck Equipment Co., Ltd. >» hi Chrysler divisions increased op-| previous week’s total of 23,050 ve- 
Reported in AN Today: Total t of the add h showed that a new all-time high *hrysler divisi D I al o ; 
os 1940 =< approximately GN as been set for the industry was set in the erations slightly last week with|hicles and 23,190 units in 1940. 
Pos. Make Pos. || ~ az 
‘ ¥ . 9 9 
| | 1—83,173 Chevrolet 27,431— 1 N C i ] R 44, S f F b 41 40 
229638 Ford 2—2 || LNEW COMMercia Car egistrations, tates tor Feb. - 
por — ae 5 Figures supplied by R. L. Polk & Co., and for New York City area by Sherlock & Arnold 
5— 7,880 Dodge 7,925— 4 . 
6— 1,505 Plymouth 1,378— 6 “ - s a o 
7— 1,440 White 713— 9 | 2isis 3 £ s 
’ - = ‘ ae a 
$— 1,044 Mack s71— 8 MONTHS si] 212] e!.l/e|# 3/8] ¢ 5 2ie/e#]./38 MONTHS 
9— 798 DiamondT 880— 7 $}3/s/2/e|] 3s] 28] tlaelsi s S| flelzi/zi28is & 
10— 412 Studebaker = 169-10 <;a/S;/ala|/ a lela] c[e] S|] ela] ala] ee] e a = 
Total All Makes Total 30 States 41, 94) 47) 8291 257] 105] 2426| 88) 8436) 1572) 29 3003) 286) 447) 59) 114) 391) 34 26772|"41 Total 30 States 
102,696 79,161 for February *40) 35! 34] 7437 Hl 105 35101 5 6246) 1405! 28! 2782) 254] 458 3! ai 250 sal 131 22155/'40 for February 
; Alabama "41 486 - 6 a 9 1274/41 Alabama 
eh SM — | | ; 2h - 3 2! | : | 239} 42) | 86] | Ns ee 4 2\ gs]. 92340 
ae eee a 9 esa 
— Plant Activity Colorado | Lo 143] a . ae 45) y 153,29) || | a] |  . a 4 | | 485/741 Colorado 
fic, (Week Ending April 5) ee a ae: __ [121] 28] 2} a 11 5 3 Eh 2 oe 
as & sprn oO" ____ | Florida a | | a 6] “f $3; —~8|~=«SA| SCG 2) 90) 20) ~ 3 _ & ~aB 4 | g42)"41 Florida 
= OUTPUT UNITS Workin 740) 580 14) 98} 11] 366| 40) | 116) 8| 17) | __ __8|__11] __988)"40 ak 
; - 5, five days | Indi "41 ~ 390) 4) 111 6) 357} 90] 3! ~=—«237 6} 33 4, 13| ~—39 3 3| 1310/°41 Indiana 
are | Buick....... a Son Se ae 40) al _| sy] 7 ff 3] 37014 | Bol atm | a a y 3 3] 1127/40 
ally | Cadillac.....steady; 1,590, five days | tows ee ee es 3a 1193/41 Towa 
che Chevrolet. ..steady; 30,590, five days meataay 7 a0 eee - ca i iz 3 8! 4 — ses! n= : vo : oe 1 . — 3 = a 5I “13941 — eee Kentacky 
2. 2 FOr —— j . > | é uc 
nes Chrysler rrr steady; 3,420, five days PRESCSY 5 "40! | a | 318} 4 a 1 = 94) 2 a _ 191) = 65! _ i. 108 A | a a ; a 7 3 ae 4 809)"4 a ane “ 
ad | DeSSeto... steady: 2508 five days] wie a | td 
- is | Dodge....... steady; 8,950, five days es : ce ta ce cs sata aici a I sia I cede cea ea ne aR a a 
Mississippi "a | 428 19 458) 83! 96 1} ‘10 3 1 1099|’41 Mississippi 
| Ford bas ae eee drop; 15,350, two days sia st ; "40 —, | - | Ci | -_ | 3 | 3 75 49) | | oo | 73 _ | _ | | 4 1 abr ssissipp 
the | Hudson. ..... steady; 2,000, five days | Nebraska ai) | | a a “a | 195 a | sat 595741 Nebraska 
ses, Lincoln......... rise; 350, four days ‘Stow Manic ae *41| | _£. 99! _ | [™ | . 10) | 105} 24) - : | 46) et eel 4| -- | Te . . P + 290)'41 ~ New Mexico 
or Mercury...... drop; 1,500, two days = "40 | 102i 2} | 8 _ 7} 2} 1 27 1 a UL 1 ___ 274|'40 oie 
+ 9 5 ! ’ 
sta | Nash........steady: 2400, five days| Tennessee cas} || a8) gm) BT gh) ga) gh) at ena 
? | Oldsmobile. .steady; 5,900, five days | Texas ie “41 i ~ | ~is06 19) e 242 “ad “156 ~a81\ 6) 443) 11) 88) 1) | 40 a ae — 
il | Seckecs....stendy; 1.400, five days Washingt val i. | a “8 5 a 4 “358 a 103} ial : 5 ) aL _ 3] 6 aa Washington 
' a | 5 . 
es, | Plymouth. ..steady; 11,500, five days] "°°"'PF™™ gq) | 4a | om "| rr | i | | ean 
ie | Fontae .-stendy: 05, five days] “powgtines oh 988 gh “HR MTG Sag ey gaat) mat nae 
. toc . ; < V ae Sal —— = | a oO 5 oO or February.. 
he | Studebaker. . steady; 2,980, five days | —yo43) "41! 285|  203| 33173| -798| 270! 7880! -233| 29638) 11559| 114| 13555| 1044) 1505|  151| 412| 1440| 139] 297|10269641. ~—=S otal 
eer closed| to Date '40| 203/153) 27431) 880] + 265) 7925) +242) 23247) 5185] 100) 9704 871] 1378] 13} 169} 713| 308} 3741 79161/°40 to Date 








GENERAL MOTORS 





CHRYSLER 









































= D 
=« |8 ~» | = e 

be ‘ S | mo ° 2 on 

STATES © ° 5 Dad 8 = © 8 Et pel 

2 S ¢ S | Bea “4 = a E £ io4€ 

Pm L ets E --F o = > = — Se 

o AR }yAh | & | Of = o o i) mh | Of 
Total 33 s 741) 6088) 3541] 9288] 21772] 40689] 14574] 2 4561) 11874) 1472 $296 
io eases 40| 4174 3678] 8600] 17647| 330991 10269| 1128| 33704] 73851 83901 60876 
Alabama _ 41/53) 47|~=—«196| 347] +«643| «= 217] S32] «1213 «1G = s:38| —«:1716} 
wud "40 45} 41] 141] 230) 457] —«121 13|__789)_ _—8 68) 1072! 
Florida =~. 41) 164| 78| 226) 571) 1039| 318) 116} 731| 219% 165 | 1549 
40 126 _‘67|__ 316] _616|_ 1125) _—332 73|__ 843]__—-:193,_— 163) _—«1604 
Indiana ~=~S~SCS*~<“<«~S*~*SSCSY(COS*R S| —«*2B|_—-3OS| 1047) 1734) 678) 102) 2007|_-523f 612) 3952 
40 212) 142) 408] 984] 1746] 493 51|_1726|_ 394! ~—-385|_—« 3049) 10 
lowa _ "41; «112; —s«5O} 206) = 430 798| 320 24) 1344) 226/243) ~—«2:157| 
"40 76|  —-37|_~—«:187| 439) ~—«739) —«a2311 10|_ 1248} 132] 142) ‘1763! 
Kansas "41 Bl 41/115, 243) 480/178] 26787) 143/179) 1313] 
'40.+57,—-25] 126) 250) 458) __ 165] 2) 773|_—«117|_—=—«145) 1202} 
Maine ‘41 25) 27/79] 139| 270,112) 24) 342) 100) 123) 70l| 
"40 27 24) 63) 104) ~—-218 98} 11/277] 48) 75) i509 
Mississippi : 41 30 14; 71192) 307] 229) 9} 826, 109) 322) 1495) 
a "40 27 _-14)_—«103|__—«157)_— 301/146) 50) 696) ~— 68), = 39) 999 
Nebraska _ - 41 i 23; «64/—s21) S372) «178 a 700; «116 127) s:1148! 
ae "40 8) 14) 74] 179) 315) 105] 7} 481) 59) 76) 728} 
New Mexico _ 41 39) 6) 30, GY 136) 59 3! 200) 52| 54! 368 
js ‘4019! Ss 7|_—sdBal_~——s77|_— 54) 5), 4] 208] 45) 32) 3400) 
Tennessee _ "41! (77 49} 156) 320) 602| 194| 29| 1075) 147/811 1626) 
ia "40 65| 39) 150! 255} 509) 137/23! 771|_—s07t my aes 
Texas - "41 «408 —«169' 837; 1468) 2878| 1322) 236) 4628) 1039f $52! 8077 
ieee "40 283! -115)_—« 873) 1246) 2517! —«888} «100! 3274) += 636L 558| 5456 
Total 44 States 41° 7382 4193) 11572) 26801) 49948) 18379! 3192! 58414! 146647 17749) 112398 
for February 40-5159 3203’ 11092) 22184! 41638! 13036! 1472! 44790! 9265! 10186) 78749! 
Total 41 18183) 10325! 28233) 62020 118761) 44652) 8337/129565! 33911 40095 256560 
to Date ‘40, 12533, 8340! 27606| 55171/103650| 36144| 4357/110735} 23406] 26389! 201031| 
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New Passenger Car Registrations, 44 States for February, 1941-1940 


Figures supplied by R. L. Polk & Co., and for New York City area by Sherlock & Arnold 
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NEW ORLEANS.—A determined 
fight against fly-by-night used car 
dealers who were declared to be 
selling unsafe and unsatisfactory 
cars, has been launched by the 
i Orleans Automobile Dealers 

ssn. 


Disclaiming any desire to injure 
the business of a reputable used 
car dealer who dealt in legitimate 
and first class automobiles, the as- 
sociation mapped a long range 
plan to attempt to sway the public 
from buying cars from unreliable 
or questionable dealers. 


The association’s plans call for 
clearly identifying its members as 
new car dealers, dealing in con- 
ditioned used cars which had been 
driven principally on city streets, 
as against purchasing from dealers 


Quaint Quirks 
That Build 


Business 


Oden Motor Co. (Buick-Chevro- 
let), Albuquerque, N. M., from 
time to time features its service 
department. This not only keeps 
the firm’s car-owning customers 
coming in when in need of repairs, 
but it also draws owners of cars 
purchased elsewhere. This makes 
it possible for the Oden people to 
get acquainted and a nice prospect 
list is built up. Recently the Oden 
company featured a four column 
ad some 14 inches deep in its local 
newspaper. This ad said: “Taking 
the Gamble Out of Car Repairing. 
When you drive your car into 
ODEN’S for repair work you have 
the assurance that it is in the 
hands of thoroughly experienced 
factory trained men. Men who have 
spent years and years of study as 
well as practical experience in 
automotive repair work.” 


WANT ADS 


Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 


WANT AD DEPARTMENT 
Automotive News, Detroit 




























BUYER WANTED 


AUTOMOTIVE COLLEGTION SYSTEM — 
Complete—(4) Notices, (3) Final Forms. 
Samples, literature and testimonials sent 
FREE. Guaranteed. Write today. Mer- 
cantile Forms Company, 11 Avon Street, 
Providence, Rhode Island. 





FOR RENT 


ATTENTION manufacturers’ agents — va- 
cant store in block occupied by manu- 
facturers’ agents, 2186 E. Grand Bivd., 
corner Milwaukee, Detroit; $50 month. 
Union Guardian Trust Co. Cherry 9300. 





FOR RENT. Extra fine proven location for 
automobile parts business. Information 
on request. Stoebeners, 6227 Penn Ave., 
Pittsburgh, Pa. 


FOR SALE 


AN AUTOMOBILE agency, new building, 
repair shop; body, fender and painting 
department, complete with tools and 
equipment of latest design. Filling sta- 
tion in connection and located on city 
route, east-west U. 8S. arterial highway, 
in a city of over 70,000 population. For 
further information write Coe Hottle 
Realty Co., 318 Harrison St., Davenport, 
Ta. 





POSITION WANTED 


SALES MANAGER of automobile agency; 
20 years experience as dealer, whole- 
sale representative and sales manager 
for volume dealer. Box 267, Automotive 
News, Detroit. 

















uffalo? 


Stay at Hotel 
*. Lafayette. Right 
x a In the eenter of 
a. _ Buffalo’s busi- 
a , ness, theatre and 
shopping dist- 
ricts. 


Coming to B 








RATES 


Single $2.50 up 
Double 4.00 up 
Special rates 
for 4 or more. 


. Write for 
( ; Folder D-10 


HOTEL LAFAYETTE 


Buffalo, N.Y. K. A. Kelly, Mor. 
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New Orleans F ights ‘yp’ Used Car Dealers 


Active Campaign Planned 
By Authorized Dealers 


at perhaps a smaller price, but re- 
ceiving automobiles of often ques- 
tionable or unsafe condition, ac- 
cording to W. J. Willkomm, presi- 
dent of the association. 

To achieve the aim the dealers 
are having identifying signs 
painted on their new car sales- 
rooms, are placing larger signs at 
their used car places, all identify- 
ing them as established new and 
used car dealers. 

A check recently revealed 108 
used car independent dealers oper- 
ating here and the fact that many 
of these were of the shifty type 
was indicated when this number 
dropped to approximately 75 in a 
short time when a check-up of 
some of the operations began. 


The signs on new and used car 
places will be followed up also in 
other ways. Used car salesmen’s 
cars will have signs across the 
rear identifying these as cars be- 
ing sold by new car dealers with 
the reputation of such dealers back 
of them, Willkomm said. In ad- 
dition, used car advertising of the 
new car dealers will identify the 
firm as a new car dealer. Stress 
will be placed that the cars offered 
by the dealers’ used car places 
were driven on city streets, have 
been reconditioned with genuine 
parts for the respective make of 
cars and are backed by the dealers’ 
reputation. 


The sign used for new car deal- 
ers consists of a circle approxi- 
mately 18 inches high in which the 
words — “New Orleans Automobile 
Dealers Assn., member 1941”—are 
placed, with a bar approximately 
two feet long extending across this 
with the words, “Authorized New 
Car Dealer” on this. 


Used car places of the estab- 
lished dealers have signs near the 
entrances on which the advantages 
of purchasing from a recognized 
and responsible dealer are stressed. 
Dealers’ reputation, conditioning of 
used cars by first-class mechanics 
and similar messages are placed on 
this sign as well as those placed 
at the rear of cars used by used 
car salesmen. 


“We woke up to the fact that in- 
dependent dealers are getting 50 
percent of the used car business 
here,” the association president 
said. “We welcome the reputable 
dealer who works on a fair basis 
and gives value received to the {| 
customer, but are going to do 
everything we can to oust the dis- 
honest and unscrupulous used car 
dealer.” 





New Paint Offered 


AKRON.—A new grade of Koroseal 


paint, named ‘‘Koroplate,’’ developed 
to protect metal surfaces against chem- 
ical reactions and recommended for 
service wherever extremely corrosive 
conditions disqualify any other kind 
of a or coating, is announced by 
B. F.. Goodrich Co. 

* 


New Vacuum Cleaner 


TOWSON, Md.—Black & Decker Mfg. 
Co. has just perfected a super-powered 
vacuum cleaner for_both automotive 
and industrial use. This unit is pow- 
ered by a 1 horsepower motor driving 
a 3-stage centrifugal fan, has a sealed 
vacuum pull of 65 inches, and draws 60 
cubic feet of air per minute. 


* * 


* * * 
Display Equipment 
AURORA, Ill. — Aurora Equipment 


Co., now is in full production on & 
new line of improved, high load capac- 
ity steel shelving and steel storage 
and display equipment as first an- 
nounced in December at Automotive 
Service Industries Show. 


* * * 


Popular Priced Hoist 


MILWAUKEE. — An electric wire- 
rope hoist to be sold at popular prices, 
designed for the most flexible handling 
service in all lines of industry, | has 
been announced by Harnischfeger Corp. 

: < 


New Rear-View Mirror 





DETROIT.—A new type of motor | 
vehicle mirror in which science cuts | 
out glare has been announced by | 
Guide Lamp, and is being merchan- 
dised nationally through United Mo- 





tors Service distributors. 








My First Sale 


S. 


D. RUBY, president of Ruby Chevrolet, Inc., smiles as his 
memory goes back nearly 25 years to his first automobile sale. 


“The ‘year was 1918, the car was an Overland and the prospect a 
Chicago Southside grocer whose first name was Rudolph — I 
can't remember his last name,” Ruby stated. 


the sale, 


car on Sunday. 





S. D. Ruby 


“In those days I couldn’t even drive a car 
but I worked hard on this first prospect. I called 
on him 24 times -— much to the consternation of 
my associate — but on the 25th time I made 
with another salesman giving the 
demonstration. The grocer didn’t want a car, 
but I closed the deal by pointing out the pleasure 
his family would have taking a ride in this 


“It was in February, 1933, that I became a 
Chevrolet dealer in Chicago. I had no particular 
goal for my first year but when I learned at 
the end of the year that I had sold 284 cars it 
became my ambition to try and double my 


business each succeeding year. I have never been 
able to reach these exact figures but I have come close. After 
delivering 487 cars in 1934, 706 in ’35 and 1,441 in ’36, it became 
my ambition to sell more Chevrolets than any other dealer in the 
country. I expanded my dealership and in 1937 for the first time 
became the largest Chevrolet dealer in the United States. From 
this year, in which I delivered 1,683 cars, my business has increased 
each year and helped me maintain leadership in sales. Last year 
the Ruby Chevrolet Co. delivered 4,164 new cars and trucks, and 
so far this year we have delivered 2,670.” 


ATAM Suggests Methods’ 
For Publicizing Used Cars 


CHICAGO. Comparatively 
little publicity has been given 
to used cars by metropolitan or 
non-urban newspapers, despite 
the tremendous amount of clas- 
sified advertising used by deal- 
ers, and the fact that many 
more used cars than new cars 
are sold, .Automotive Trade 
Assn. Managers point out. 


The value of used cars, repu- 
tation of dealers, etc., offer in- 
numerable possibilities for news 
stories from local associations 
(maybe each story going out in 
the name of a different officer 
or director), ATAM suggests. 
The following letter, dispatched 
to local automobile editors by 
the Cleveland asscciation, is 
suggestive of what might be 
done regularly through the year 
on a weekly or semi - weekly 
basis. 

“Dear Automobile Editor: 

“There is a peculiar situation 
in our retail automobile business 
today, and if some _ publicity 
could be given through your 
paper, I believe everyone’s in- 
terests would be unselfishly and 
well served. 


“The acceleration in new car 
purchases has placed on the 
market a great many excellent 
values in used cars. This is due 
to the consumers’ improved buy- 
ing position, and very likely to 
the anticipation of possible in- 
crease in the cost of new cars, 
both from the manufacturing 
and taxation factors. 

“Our dealers are in an_opti- 


* |™ 


WHO IS the youngest full - time 
Pontiac service manager in the coun- 


try? J. Herzog, San _ Francisco 
Pontiac dealer, believes that ‘‘Friendly 
Roy” Lyon may qualify for the title. 
Lyon is just 23, and he has been in 
full charge of the Herzog service staff 
during the past four months. 


| 
| 








mistic state of mind and believe 
there is an excellent used car 
market ahead. However, cur- 
rent stocks of used cars are 
large and require space and 
money to hold even in antici- 
pation of large demand in the 
very near future. There is an 
opportunity now for the used 
car buyer to take advantage of 
by making his selection from 
large, well reconditioned stocks; 
and to get excellent value for 
his dollars expended. Used cars 
today are well reconditioned, 
with reliable and dependable 
replacements of tires and equip- 
ment; are honestly advertised; 
and very generally sold under 
a substantial warranty. Used car 
prices today are firm, and it is 
logical that they may be affected 
soon by the anticipated advance 
in new car costs. 

“This is an ideal time for 
investment in used car pur- 
chase, and we sincerely believe 
everyone’s interests would be 
well served by any dissemina- 
tion of these facts.” 


Chevrolet Service Men 


Map Future Program 


DETROIT.—A review of Chevro- 
let service operations throughout 
the U. S. was the theme of a 
series of meetings held in key cities 
from coast to cuvast and concluded 
last week by C. M. Davenport and 
E. L. Harrig, assistant managers, 
and R. T. MacGregor of Chevrolet's 
central office service department. 


All zone service managers and 
their assistants met with the De- 
troit service men to map policies 
and programs designed to aid 
Chevrolet’s dealer body to serve car 
owners. 


Borg-Warner Publishes 


New Clutch Manual 


CHICAGO.—A new clutch man- 
ual, believed to be the most com- 
prehensive manual of its kind ever 
made available to garage owners, 
has been published by Borg-Warner 
Corp. here. 


Titled, “How to Sell and Service 
Automotive Clutches the Borg- 
Warner Way,” the new manual 
will be distributed through jobbers. 


Garage Strike Ended 


NEW YORK.—A nine-day strike by 
some 4,000 employes of 960 garages in 
Manhattan and the Bronx was ter- 
minated Apr. 2 through a settlement, 
between Local 272, Garage Washers 
and Polishers Union, AFL, and the 
Metropolitan Garage Board of Trade, 
which guarantees wage increases to 
all workers, with the precise amount 
to be fixed not later than Apr. 15 by 
a three-man arbitration board. 


Pete Wemhoff's Fourth Dimension 
offers news of automotive advertising. 


SED CARS—SERVICE | 


1941 Price List 


Following Is a Iist of new passenger car ds. 
HWvered prices for 1941 at point of manufactur, 
Prices shown, with the exception of Willy. 
Americar Inolude standard equipment and feq. 
eral taxes. Willys-Amerloar prices are f.0.b, To. 
fedo, before taxes. Ford, Linooln and Mereury 
prices do not Include transportation or taxes, 


BUICK—Series 40 Speolal—4-dr. 


tour. sed, 
$1,052; 4-dr. tour. sed. SE, $1,134; bus. ope, 
$935; sedanet, $1,006; sedanet, SE, $1,063 


Serles 40 Deluxe Speclal—4-dr. tour. sed, 
$1,095.75; 4-dr. tour. sed., SE, $1,177.75: bug 
cpe., $978.75; 2-dr. sedanet, $1,049.75; 2-4, 
sedanet, SE, $1,106.75. Series 40 (A) Special. 
conv. cpe., $1,138; bus ope., $915; spt. ope, 
$980; 4-dr. sed., $1,021. Serles 40 (A) Detux 
Speolal—bus. cpe., $958.75; spt. cpe., $1,023.75. 
4-dr. sed., $1,064.75; conv. ope., $1,181.75. Series 
50 Super—4-dr. tour sed., $1,185; conv. phae,, 
$1,555; bus. cpe., $1,031; conv. cpe., $1,267; apt, 
cpe., $1,118. Serles 60 Century—4-dr. tour. sed,, 
$1,288; bus. cpe., $1,195; sedanet, $1,241. Serigg 
70 Road Master—4-dr. tour. sed., $1,364; conr, 
phae., $1,775; conv. cpe., $1,457; spt. cpe., $1,289, 
SE—Super Equipped. 

CADILLAC—Serles Sixty-One—Cpe., $1,345; 
sed., $1,445; del. cpe., $1,435; del. sed., $1,535, 
Serles Sixty-Two—Cpe., $1,420; sed., $1,495; del, 
contr. cpe., $1,645; del. conv. sed., $1,965; de, 
cpe., $1,510; del sed., $1,585. Serles Sixty-Threy 
—Sed., $1,695. Serles Sixty Speclal—Tour. sed, 


$2,195, with division, $2,345. Series Sixty-Seven— | 


Sed., $2,595, with division, $2,745; 7-pass. sed., 
$2,735; 7-pass. Imperial, $2,890. 


CHEVROLET—Master Deluxe—Bus. Cpe., $712; 
5-pass. cpe., $743; town sed., $754; spt. sed, 
$795. Special Deluxe—Bus. cpe., $769; 5-pass. 
cpe., $800; town sed., $810; spt. sed., $851; 
Fleetline sed., $877. 


CHRYSLER—Royal—3-pass. cpe., $945; 6-pass, 
club cpe., $1,041; 6-pass. lux. bro’m, $1,081; 
6-pass. sed., $1,051; 6-pass. town sed., $1,111. 
Windsor—3-pass. cpe., $998; 6-pass. club cpe, 
$1,096; 6-pass lux. bro’m, $1,075; 6-pass. sed., 
$1,125; 6-pass. town sed., $1,175; 6-pass conr. 
cpe., $1,275. Saratoga—3-pass. cpe., $1,195; 6- 
pass. club cpe., $1,268; 6-pass. lux bro’m, $1,248: 
6-pass. sed., $1,278; 6-pass. town sed., $1,328, 
New Yorker—3-pass. cpe., $1,275; 6-pass. club 
cpe., $1,335; 6-pass. lux. bro’m, $1,325; 6-pass 
sed., $1,345; 6-pass. town sed., $1,375; 6-pass. 
conv. cpe., $1,495. Crown Imperlal—6-pass. town 
sed., $1,745; 6-pass. sed., $2,595; 7-pass. sed., 
$2,695; 8-pass. sed. lim., $2,795. 


DE SOTO—Deluxe—Bus. cpe., $898; 5-pass. 
cpe., $985; 2-dr. sed., $965; 4-dr. sed., $998. 
Custom—Cpe., $945; club cpe., $1,035; bro’m 
$1,020; 4-dr. sed., $1,045; town sed., $1,005. 

DODGE—Deluxe—Cpe., $825; 2-dr. sed., $880; 
4-dr. sed., $920. Custom—2-dr. bro’m., $935; 
6-pass. cpe., $960; 4-dr. sed., $965; town sed., $995. 

FORD—Speclal—Cpe., $665; 2-dr. sed., $700; 
4-dr. sed., $740. Deluxe—Cpe., $695; opera cpe., 
$725; 2-dr. sed., $735; 4-dr. sed., $775. Super 
Deluxe—Cpe., $740; opera cpe., $770; 2-dr. sed., 


$780; 4-dr. sed., $820; sed. cpe., $810; club 
convert., $905. 

HUDSON—6 Traveler—2-dr. sed., $781; 4-dr. 
sed., $809; 3-pass. ecpe., $711; club cpe., $804 
6 Deluxe—2-dr. sed., $838; 4-dr. sed., $872; 


3-pass. cpe., $817; club cpe., $864; con., $1,079. 
Super 6—2-dr. sed., $913.50; 4-dr. sed., $944.50; 


3-pass. epe., $893.50; club cpe., $948.50; conv., 
$1,167.50. Commodore 6—2-dr. sed., $987; 4-dr. 
sed., $1,015; 3-pass. cpe., $956; club_ cpe., 
$1,018; conv., $1,225. Commodore 8—2-dr. sed., 
$1,024; 4-dr. sed., $1,060; 3-pass. cpe., $999; 
club cpe., £1,061; conv., $1,275. Commodore 
Custom 8—3-pass. cpe., $1,085; club epe., $1,148; 
4-dr. sed., $1,253. 

LINCOLN—Zephyr—Cpe., $1,390; sed., $1,450; 
club cpe., $1,450; conv. cpe., $1,750; Zephyr, 
with custom interiors —3-pass. cpe., $1,465; 
sed., $1,545; club cpe., $1,545. Continental 


—Cpe., $2,650; cabr., $2,700. Custom—Sed., $2,- 
550; lim., $2,675. (Note: All Lincoln prices are 
Detroit delivered ready to run, and include fed- 
eral and state taxes and transportation). 


MERCURY—Cpe., $885; cpe., with aux. seats, 
$910; 2-dr. sed., $920; 4-dr. sed., $960; sed. 
cpe., $950: club convert., $1,070. 


NASH — ‘‘600"" Series — Spl. bus. cpe., $710; 
spl. 2-dr. Slipstream sed., $745; spl. 4-dr. Slip- 
stream sed., $785; del. 4-dr. trk. sed., $860; 
del. bus. ecpe., $752; del. 2-dr. bro’m., $815; 
del. 4-dr. Slipstream sed., $817; del. 2-dr. Slip- 
stream sed., $777. Ambassador Six Series—4-dr. 
sed, trk., $1,030; conv. cpe., $1,095; bus. cpe.. 
$905; 2-dr. bro’m., $973.50; spl. bus. cpe., $855; 
4-dr. sed., Slipstream spl., $935; 4-dr. sed., 
Slipstream del., $985; 2-dr. Slipstream sed., 
$898. Ambassador Eight Serles—4-dr. sed., trk., 
$1,151; conv. cpe., $1,215; 2-dr. cpe. bro’m., 
$1,081; 4-dr. sed., Slipstream spl., $1,056; 4-dr. 
sed., Slipstream del., $1,106. 


OLDSMOBILE—Speclal Series Six—Bus. cpe., 
$852; club cpe., $893; 2-dr. sed., $898; 4-dr. 
sed., $945; town sed., $945; conv. cpe., $1,048. 
Special Series Eight—Club cpe., $935; 4-dr. sed., 
$987; town sed., $987: conv. cpe., $1,089. Dy- 
namio Cruiser Series Six—bus. cpe., $908; Club 
sed., $954; 4-dr. sed., $1,010. Dynamic Cruiser 
Series Eight—bus. cpe., $944; Club sed., $989; 
4-dr. sed., $1,045. Custom Cruiser Series Six— 
Club cpe., $1,043; 4-dr. sed., $1,099; conv. cpe., 
$1,191. Custom Cruiser Series Eight—Club cpe., 
$1,079; 4-dr. sed., $1,135; conv. cpe., $1,227; 
conv. phaeton, $1,575. 

PACKARD—One Ten Special—4-dr. tour. sed.. 
$1,056; 2-dr. tour. sed., $990; club cpe., $1,000: 
bus. epe., $907; conv. epe., $1,175. One Ten De- 
luxe—4-dr. tour. sed., $1,116; 2-dr. tour. sed. 
$1,050; club cpe., $1,038; conv. cpe., $1,209. One 
Twenty—4-dr. tour. sed., $1,261; 2-dr. tour. sed.. 
$1,230; club cpe., $1,205; conv. sed., $1,723; bus 
epe., $1,112; conv. cpe., $1,377. One Sixty—4-d: 
tour. sed., $1,750; club cpe., $1,709; conv. sed 


$2,180; bus. cpe., $1,594; conv. cpe., $1.892 
chassis, $1,435; deluxe conv. sed., $2,405; deluze 
conv. cpe., $2,067; 4-dr. tour. sed., $2,00%; tour 
lim., $2,289; 7-pass. tour. sed., $2,161. One 
Elghty—Darrin conv. vic., $4,550; 4-dr. tour 
sed., $2,587; LeBaron spt. brough., $3,500. 
PLYMOUTH—Cpe., $685; 2-dr. sed., $739; 4 
dr. sed., $780. Deluxe—Cpe., $729; 2-dr. sed 


$779; 4-dr. sed., $820. Special Deluxe—Cpe.. 
$760; 4-pass. cpe., $805; 2-dr. sed., $810; 4-dr. 
sed., $840. 


PONTIAC—Deluxe Torpedo Six—Bus. cpe. 
$828; sed. cpe., $864; conv. sed. cpe., $1,023: 
2-dr. sed., $874; 4-dr. sed., $921. Metropolitan— 
sed., $21. Deluxe Torpedo Eight—Cpe., $853: 
sed. cpe., $889; conv. sed. epe., $1,048; 2-dr. 
sed., $899; 4-dr. sed., $946. Metropolitan—$946. 
Streamline Torpedo Six—Sed. cpe., $923; 4-dr- 
sed., $980. Streamline Torpedo Eight—Sed. cpe-. 
$948; 4-dr. sed., $1,005. Custom Torpedo Elght 
—Sed. cpe., $1,020; 4-dr. sed., $1,077. 

STUDEBAKER—Champion—Cpe., cust., 
cust. deluxe, $730; delux-tone, $765; 
cpe., cust., $735; cust. deluxe, $765; delux tone 
$800; club sed., cust., $740; cust. deluxe, $77") 
delux-tone; $805; eruis. sed., cust., $780; cus 
deluxe, $810; delux-tone, $845. Commander— 
cruis. sed., cust., $985; delux-tone, $1,050; lan¢ 
cruis., $1,030; delux-tone, 


$695: 


cust., $1,095. Sky: 
way Commander—(ruis. sed., $1,075; land eruls 
$1,105, President—Cruis. sed., cust., $1,115; lat 
cruis., cust., $1,160. Skyway President—Crul 
sed, $1,205; land ecruis., $1,255 

WILLYS-AMERICAR—Deluxe cpe., 
dr. sed., $665. Speedway—cpe., $595; sed., 
Plainsman—sed., $715. 


$635; + 
$620. 


5-pass. | 
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Actual top and bottom prices on 1940, 1939, 1938 and 


A D V E Rk T { § E D Cleveland—Plain Dealer; Indianapolis—Times; Detroit 
1937 used cars as advertised in local newspapers. 


e s — News; Chicago — Herald - American; Dallas — News; 
SEDAN prices only used in this comparison. News- Used Car Selling Prices 


New Orleans — Picayune, States; Kansas City — Star; 
ing 4 ; — : Minneapolis—Star-Journal; Denver—Post; Los Angeles 
pers cooperating include: Boston—Globe; New York 
gmee, Journal American; Philadelphia — Bulletin; For Week Ending March 28 
- (Copyright 1941—Automotive News) 











—Examiner; San Francisco—Chronicle. 





























MAKE Boston New York Phila. Clev’d Ind’ polis Detroit Chicago New Orl’ns Dallas Kans. City Minn’polis Denver Los. Ang. San. Fran. Natl. Avg. 


Buick Series 40 40] 795- 729| 795- 775| 740- 585 | 795- 745 | 795 | 679- 579| 795- 695| 695 | 795 | 765 735- 695| 795- 729| 795 925- 795| 778- 703 
Buick Ser —_—_—_—_, 


39] 665- 549| 645- 665| 595- 465| 645- 495| 625- 545| 545- 387| 595- 475| 675- 475| 625- 525 | 645- 545| 575- 545| 645- 545| 635- 545| 725- 685| 632- 525_ 






















——______°88]_ 525- 435| 645- 425| 645- 395| 495- 485| 645- 449| 475- 359| 449- $45| 445- 395| 495- 395| 500- 344| 565- 450| 495- 437| 595- 415| 595 | 519- 400 
ne "S74 435- 325 | | 395- $45| 395- $25| 445- 339| 371- 255| 375- 249| 295 | 425- 365| 385- 275| 395 | 425- 375| 445- 295| 490 | 400- 315 
Cadillac 60 Special 40] 1375 | | | 1495 | | | 1195 | | l | | | 1352-1352 
—— 89] 995- 845| 985 | 895- 885|1095- 695|-865_ | | 875 815 | | 1145- 995|1205 | 997- 842 
ais 38) 825- 785| 675- 647 | aro l | | 695 | | ] | 745- 695| 945 |_ 772-709 
A I I I | 345 | 675- 575| . | 509- 502 
Chevrolet Master 40] 625- 525| 625- 475| 585- 495 | | 575 | 625- 415| 645- 495| 595- 575| 648- 545| 675- 480| 649- 595| 725- 545| 645- 545| 695- 685| 640- 531 
ee 39] 545- 395] 495 | 475- $95| 495- 465| 495- 425| 450- 365| 485- $45| 525- 425| 499- 449| 525- 445| 625- 425| 665- 447| 595- 425| 675- 545| 517- 427 
es 38] 445- 325| 265 | 475- 375| 349 | $65- 285| 395- 295 | 425- 369| 425- 335| 475- 365| 425- 349| 445- 399| 395 407- 344 
87 345- 245 | 335- 265| 295- 195| 335- 255| 335- 245| $29- 135| 345- 225| 325 329 | 365- 195| $85- 297| 365- 295| 449- 297| 395- 345| 352- 250 





| 

| 
Chevrolet Deluxe 40] 695- 495| 595- 465| 675- 595| 685- 545| 595 | 615- 495| 625- 495| 625 | 625- 595| 697- 499 695- 625| 688- 645| 740 | 658- 545 
Chevrolet Deluxe __40 

| 

| 
























394 545- 395| 495- 385 | | 545- 435| 525- 425| 435- 385| 529- 395 | 535- 495| 529- 475| 495- 469| 545- 460| 695- 375 | 
————_____ °88§ 475- 385] 379- 265] 400 | 445- 295 | | 395- $25| 375- 385| 425 395 
aie 37] 315- 295 | 205 365- 275|  ————s|_— 295-165] 295- 265 365 345- 295| 349 
Chrysler Royal 40] 845 | | 745 | | 739 | 729- 595| 725- 645| | | | | | 745 |_755- 620 
———____°899 645- 525] 599 | 545- 535 | | 499 | 497 | 545- 465| 675 | 549 |_ 685 | 625- 539| 665- 625| 575 | 592- 538 
88 495-445 | | 465- 445| 345 | 445 | 397- 299| 450- 365 | 485- 425| 495- 450| 487- 485| 495- 375| 545 
——______°83 485-265 335- 295] 395- 335] 345 2917- 225| 345- 195 245 
De Soto 40] (795- 695| 712- 699| | 747 | 645 | 625- 497| 795- 595 | | 798- 595| 795- 695 | | 795 | 895- 795| 760- 653 
———______— 899) 645-545 | ae | 595- 525| 595 | 449- 430| 595- 445| 545 l l 595 675- 645| 587- 518 
ee eee ee | 397- 365| | 435 | 425 | 389- 327| 450- 345| 345 fl 485- 327| 395- 385] 465- 375 550- 495| 430- 374 
—____ 87 385-310] 417- 250) 195 395- 275] 295 | 285- 267| 375- 195| 375- 295 $95- 225| 349- 310| 345- 275| 299- 275| 445- 425| 350- 282 
Dodge 40] +775- 495| 735- 638| 695- 590| 725- 650| 675- 599| 629- 529| 695- | 745- 699| 795 

39] (615- 495| 495- 395| 545- 445| 595- 445| 565- 469| 525- 397| 545- 395| 435 | 565- 485| 595- 395| 585- 475| 585- 395| 645- 525| 695- 675| 570- 460 


——————_— 


88] 460- 365| 465- 225| 410- 395| 445- 395| 369 | 369- 295| 445- 295| 395 | 399 425- 359| 485- 445| 495 465- 335 4338- 345 
———— a hve vl ee Se ee eee 

37] 375- 295| 295- 249| 345- 245) 397- 275| 345- 275| 300- 195| 345- 245) 225 |_329- 295) 375- 219 | 395- 349| 375- 225) 465- 295 | |_ 351- 264 
Ford V-8 “85” 40] 664- 445) | 495- 435| 565- 475| 465 | 525- $79| 525- 475| 505- 585| 599- 579| €19- 465| 539- 495| 695- 525| 639- 545 577- 491 
C—O 











99] _495- 325| 425 | $95- $75| 475- 965] 475- 995] 399- 300] 495- 295| 485- 441| 458 | 495- 359| 499- 445| 465- 445| 485 | 495 | 467- 875 
$8) 449- 285 | | 848- $15| 375- 295| 345- 295| 339- 275| 395- 225| 365 | 345 425- 275| 869- 295| 893- 300| 449- $29| 429- 425| $87- S01 
285- 165| 245- 225| 245- 165| 245- 145| 240- 185| 225- 189| 275- 185| 295- 245| 359- 229| 294- 175| $25- 198| 295- 215| $45- 199| 295- 200| 284- 187 


















































Ford V-8Deluxe. "40. 645- 495| 675- 549| | 595- 575 | | 579- 399] 565- 465| 595 595- 545| 640- 550| 575- 525| 745- 599| 795- 525| | 687- 528 

39) _479- 445| 477- 395| 375- 974| 499- 375] 375 | 425- $45| 439- 875| 615- | 525- 425| 499- 399| 545- 450| 495- 465| 645- 499| 478- 411 

98] _425- 325] | $95 | $95- 335 | | 875- 285| 345- $25 | | 395 | 895- 316| 489- $50| 445- 345| 445- 395| | 405- $34 

31) 235 l | 189 | 275 | 275- 225| 210- 110| 250- 195| $25- 245° | 295- 289| 835- 279| $45- 295| 860- 195| $85- 299| 290- 237 

Hudson Six 40] 665- 639 | | 575 | 695 | 599 | 595- 490| 596- 465 | | 695 489- 450 | 690- 575 | 645 | 624- 524 

(112) 39] _549- 549] | 395 l ] | 495 395- 385| 495 495 465 | | 645 | 480- 440 

“—*38] 395- 365| 400 l l | 826- 295| | $45- 295 l 395- 245| 895- 349| 469- 325| 395 | | 390- 312 

(Terraplane) 37] 295 l | 850- 185| 295- 195| | 299- 179| 225 | 295 | 345 | 278- 275| 289 | 275- 196| 269 | 240 | 288- 206 
Lincoln-Zephyr 40] 1085- 995] 965- 895| 475- 835 | 1085- 898] 895- 825] | 99 

| 


39] +750- 595| 825- 520| 700- 495| 695 






















$8) _545- 495| 525- 374| 475 | 545- 895| 545 | 435- 395| 395- 325| 635 

87) 329 | 369- 295| 825- 265| 375- 295| 395- 295| 295- 199| 299- 245| l | 365- 295 | 445- 325| 395- 345| $98- 375| 863- 293 
Mercury "40 745- 665| 695- 595| 645 | 649 | 649 | 695- 495| 725- 635 | | 845 | 719- 635 

39) 695- 475| 575- 485| 645- 5625| 499- 495| 575 | 525- 485| 695- 465| 545 | 545 | 645- 519| 595- 645| 625- 685| 665- 595| 679 | 607- 512 
Nash Ambassador Six 40] 625- 595| 685- 519| 625- 565 | l | 595- 565| 675- 575| l 665- 595 | 789 658- 570 

39] 515-495, 499 | +(+| +(| 499 ~~ ~+*| ‘495- 514- 493 

"384 445 | 389 l 

87 325- 285| 299 l | 345 | 275- 265 | l l | 285- 275 | 875 | | S17- 275 


Neen reer eee eee eee eee eee eee eeeeeeeeecee eee eeeee ence cnc rn ee ee renee ee ee erence eee eeeereeeeeeecee eee eae 
Olds Six (60) °40] 739- 595| 675 | 625- 595| 745- 675| 795 | 595- 527| 699- 595| 695- 600 | 665 | 695- 690| 695 | 698- 611 
“ "399 565- 435] 575- 475| 535- 475| 595- 525| 575- 499| 545- 395 595- 445| 545- 395| 498- 485| 535- 465] 549- 548| 590- 525| 595- 459| 645 



































‘$8 495- 375] | 445- $95| 445- $59| 475 | 485- $75| 445- $45| 375 | 475- 325] 395 | 495- 450| 475- $75) | 450- 875 
37) 368- $25| 295 | 865- $35| $95- 285| 375- 345| 345- 269| S65- 265| l | 375 | 399- 295 | | 399- $25| 465 | 877- 306 
ame eaammamaaammaaaaaaaaa 
Packard Six ee | 815- 690| 745- 565| 745- 695| 745 | 577 | 699- 625] 895 | 745- 645 | | | 649 | 795 | 925- 920] 760- 690 
39] 745- 645) | 595 l l ] | 545- 495 | 499 720 | 620- 570 
38) 525-465] | 445- 400 | ] | | 445- 325 . 390 l | 395 | 475 | 650- 465) 595 | 490- 414 
"979 425- 325] | 875 | $95- 290| 375 | 255- 195| $89- 275| 350 | | 425- 345 | | 495- 475| $87- 318 
ea aaa 
Plymouth 409 645- 425) 595- 297| 595- 525| 545- 495| 539 | 599- 385 | 625- 485] 645- 475| 599- 559 | 635- 575 | 575 | 695- 498 | 540 | 745- 695 | 612- 492 
399 545- 395! 499- 295| 495- 395 525- 425| 465- 395| 449- $25] 495- 365| 495 | 459- 435| 545- 395| 515- 395| 525- 495| 465 | 595- 515| 505- 402 
98) 450- $75| 317- 227| 895- $25| 995- 375| 875- 359| 365- 310| 395- 260| 875 l | 489- $45| 425- 350| 447- 399| | 495- 448] 406- 343 
374 395- 200| 247- 176] 295 | 285 | 345- 295! 295- 195| 345- 195! 299- 295| 299- 275| 385- 225! 385- 275 | 365- 275| 879- 298| 345- 325| 3830- 252 
SS eS 
Plymouth Deluxe 40] 665- 575| 675- 575| 615- 595| 649- 595| 645 | 529- 460| 595- 515| 575- 535] | 595 | 695- 625| 695 | 675- 595| 745- 675| 642- 575 
39] +525- 485| 645- 425| 550- 440| 545- 445 | 545- 525| 425- 369] 495- 375| 393 | 545- 495| 495- 365| 499- 459| 485- 399] 545- 498) 575 | 519- 486 
—_ C88 425-885) 345 | 995-365] 439- 429) | 895-279] 385-325) 325 | $25 | 410- 348| 467- 205| 465- 45| 495 | 406- 846 
97) 345- 245| 295 | $45- 825| 875- 225| 225 | 295- 230| $25- 245 | | 295 | 295- 280| $47- 290] 375- 248| 895- 275| 425 | $34- 263 
le 
Pontiac Six 40. 725- 675| 695- 575] 645- 565| 695- 595| 725- 649| 625- 527| 695-595! 705- 645! 698 | 745- 595| 595 | 588- 535| 675 | 678- 596 
399 + 625- 450| 545- 365! 475 | 595- 495| 545- 475| 535- 389] 595- 465| 540- 495! 565- 435! 595- 525| 399 | 595- 498| 475- 465) 595 | 548- 460 
—_—i—iCiét 49-425) 975 | 475- 445| 495- 385] 895- 383| 469- 365] 415 | | 469- 365| 445 | 445- 385] | | 448- 386 
97 9385- 325| 295 | | 375- 299| $19- 244| 365- 245| 345 | 445- 295! 369- 299| 340- 249| 349- 295| 435 | 366- 282 
Studebaker Champion 40] 645 —|_550- 495) 545_ | | 549 | 545- 599| 565- 545! 595 | 595- 495! 5389 | 650 | 578- 520 
"39 565- 495] | 495- 445| 465 | 449 | 425 | 465- 395 | | 525 | | | 465 | 595 | 494- 445, 
ene eee 
Studebaker Commander "404 795 —|_«695 | 765 | _| | 695- 572| 699 | | 599 | 695 | | | 795 | 717- 572 
89 595-575) 467 | ——* «6 48] 495 | 490 | 829-4 BIH —« sms 625] ——S*SCSCS*~*~ «| GT BS 
38) 475- 375| 447 | | 895A 889) | 895 | 425 885 | 450- 425 | | 475- 399 | | 442- 385 
(Dictator) °370 345 | | $85- 245) 375 | 279- 225] 295- 195! $15- 235! 385- 275) | 375- 230! ] | $25- 295| 395 | 3$47- 243° 
Willys 40] | 419- 367! 450 | 495 | 400 | | 426- 425 | | 495- 489] | 448- 410 
Fahne aaa cr | | $99- 368 | | 868- 270 
6 a Fioshnnionl | oe ee Se Te | de 

| 


| 195- 125) 165 | 165- 110! | 169- 125! 169- 85! 





374 135 





199- 94! 155- 145| | 170- 114 
National Average, All Makes, March 23—$521-$448 

National Average, All Makes, March 16—$517-$448 

Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature 
This is the first time anywhere that bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national fade. 
Where no prices are quoted, no car of make and model was offered during the period covered. te 





Used Car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Houston, Oklahoma City and Seattle appeared on this page last week and will be published again next week 
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Finished Goods | Regard Used Car Department 


Shipments Rise 


Sharply in Feb. 


WASHINGTON. — Secretary of 
Commerce Jesse Jones declared 
last week that the sharp increase 
in the daily flow of finished goods 
out of our manufacturing plants in 
February was “very encouraging” 
in view of the enormous production 
problem facing the country. 


The U. S. department of com- 
merce index of manufacturers’ 
shipments jumped 10 points to 158 
for the month, the highest figure 
reached thus far. This rise takes 
on added meaning, Jones stated, 
inasmuch as manufacturers’ inven- 
tories showed little increase during 
February. 

Both durable and _ nondurable 
goods industries are shown to have 
contributed to the February ad- 
vance in daily average shipment 
rate. New orders placed’ with 
manufacturers continued upward, 
the index advancing from 176 in 
January to a record high of 189 
in February. 

The inventory index increased 
only fractionally in February after 
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CLASS of engineering students from the National Polytechnic Institute of 
Mexico, who recently completed an eight-week course in automotive service 
at the Chrysler Corp. Service School in Detroit. They are shown with W. 
Ledyard Mitchell, vice-president of Chrysler Corp. in charge of international 


business, at a luncheon 


given to them shortly before their return to Mexico City. 


Left to right, Ernesto Beyer, Chihuahua; Jose M. Quiroga, Hermosillo; Serv 
Chavez, Chihuahua; Mitchell; Manuel Mercado, Monine Gite, Testes Gohen be 


Mexico City; Gregorio Osuna jr., Mexico City; Roberto 


Railway Express Using 


Synthetic Rubber Tires 

NEW YORK.—By equipping cer- 
tain light units of its motor truck 
fleet with synthetic rubber tires 
Railway Express Agency, along 
with other large corporations, is 
participating in a voluntary move- 
ment to encourage the development 
of a “stand-by” synthetic rubber 
industry capable of emergency ex- 
pansion, it was announced last 


advancing at rate of 2 points a| week. 


month for the past half year. 


| __A number of tires made with 


Novarro, Mexico City. 





Ameripol, the synthetic rubber cre- 
ated by B. F. Goodrich Co. from 
petroleum, natural gas, soap and 
air in a 14-year research program, 
has been purchased and being ap- 
portioned among the various dis- 
tricts of the Railway Express 
Agency as a means of acquainting 
company officials and employes 
with this new development, the an- 
nouncement said. 





“Dealers Tell Me,’’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 


What Do You Like in. . 


As Profit-Maker, CATA Say; 


CHICAGO.— Dealers who wouldn't 
think of taking a profit on their 
stock of parts, accessories, fuel and 
lubricants before selling them, per- 
sist in being inconsistent by en- 
tering used cars on their books at 
prices they think those automobiles 
will bring at retail. 

Calling attention to this practice 
and declaring it to be faulty, the 
Chicago Automobile Trade Assn. 
presented the following alternative 
last week in its “Dealer Operating 
Facts” bulletin: 


“Used cars should be set up on 
your books at the cash wholesale 
replacement value. The difference 
between this and the retail selling 
price should be charged off against 
the cost of the new car sales or 
over-allowance account at the time 
the new car is sold.” 


The bulletin estimates that the 
used car department is regarded as 
“a necessary evil instead of the 
profit producing department it 
really is” because a_ top-heavy 
amount of effort by factory sales 
departments, dealer salesmen and 


“appears weekly in Automotive News.’ dealers themselves is concentrated 


Automotive News? 


ed 


URTHERING its desire to publish a trade newspaper in 
keeping with the needs of its readers, AUTOMOTIVE NEWS 


intends occasionally to take a survey of reader opinion 
with the hope that readers will express their approval or 
disapproval of various features now carried in AUTOMOTIVE NEws, 
and suggest others that might be added to make AUTOMOTIVE NEws’ 
service to its subscribers all-embracing. Listed below are the major 
features now carried in AUTOMOTIVE NEws. We’d appreciate it 
greatly if you would check those you like, or dislike, and mail the 
list to us at your earliest convenience. 


Below the list of present features is space in which you are urged 
to make your recommendations for new features you believe would 


be helpful. Space is also provided for your signature, address and 
business. However, since this is a general survey — and the result 


is the main objective — it is not necessary that you sign your name. 


Sparks 


Automotive Washington 
Dealers Tell Me 


“Top Ten” 
Editorials 


Word in Edgewise 
Letters from Readers 
Legislative News 
Defense News 
Fourth Dimension 
FOB Factory 


Read 
Often 


0 
C) 
& 
0) 


Read Find Helpful 
Seldom Useful Service 


NOOOOOO 


OOO 
OOOOO0O0O00000 





0 


O 


Recommendations for new features... 


gap~ You can sign this Readers’ 


Poll or not as you choose. 


Address 


The Editor. 


ADDRESS..... 


BUSINESS 


this to Editor, 


Automotive 


Production Estimates 
Car, Truck Registrations 
Plant Activity 
My First Sale 
Used Car News 
Service News 
Used Car Auction 
Wholesale Prices 7] 
Cartoons ] 
Advertised Used Car 
Selling Prices 
Photographic 
Illustrations 


7 


OOO000 


O 
O 
O 
CO 
C] 


L 


4 


J 


SIGNATURE.............. 


News, 


Detroit, 


| 


OOOOOL 


Mich. 





nounces that E. E. Richards has 


upon the job of selling new ¢a,, 
For dealers, the ratio of 70 percen 
attention to new cars and only 3| 
; percent to used cars is given, 

How does the lesson come home| 
to roost with dealers? CATA pro. 
duces this word picture fraught 
with a certain amount of neg; 
panic which it states could easily 
have been avoided: ; 

“When the pressure is put on for 
increased new car volume and the 
used car lot piles up with many 
used cars; when the dollars in th 
cash drawer begin to disappear: 
when this condition becomes sy. 
ficiently acute--then a great dea| 
of attention is given to collectin 
the so-called new car profit }y | 
some form or other of used ¢a,| 
liquidation. 


New Safety Club 
To Honor Careful 


Truck Drivers 


NEW YORK.—To promote safety 
on the highways of America 
through more careful truck driv. 
ing, a new national organization to 
be known as the Star Drivers Club 
was announced here last week. 
Plans for the awarding of special 
recognition to truck drivers who 
pile up unusually good safety rec. 
ords were released by the sponsor 
of the club, United States Rubber 
Co. 

Carrying approval of Harold J. 
Jones, chairman of the safety com- 
mittee of American Trucking 
Assns., the club will give insignia 
ranging up to a diamond pin to 
these men, in addition to a safety 
award certificate and membership 
card. 

Minimum requirements for mem- 
bership in the club will be a 300,000 
mile record of operation without 
accidents for inter-city drivers, or 
100,000 miles within the city or 
suburbs. An accident is defined as 
|a mishap in which death, personal 
injury, or property damage occurs. 

The name Star Drivers Club is 
described as having a two-fold sig- 
nificance. First, membership will 
| be granted to those exceptional 
|drivers who are as big “stars” in 
|their line as the .300 hitters of 
| baseball are in theirs. Second, for 
/each additional 100,000 miles with- 
'out an accident another star will 
|be added to the Safe Drivers Club 
; pin. 








seca niin 
'Riechards Named Assistant 
To Hoffman at Studebaker 


| SOUTH BEND.— Paul G. Hoff- 
|man, Studebaker president, an- 


joined Studebak- 
as as- 
to the 


er Corp. 
sistant 
president. 

Richards, a 
member of the 
industrial depart- 
ment of Lehman 
Brothers, invest- 
ment banking 
firm for the past 
12 years, has been 
in association 
with a wide vari- 
ety of industrial 





E. E. Richards 


organizations. 


Arkansas Dealers Name 
| New Board of Directors 


| LITTLE ROCK, Ark.—(UTPS).— 
| The following members. were 
|named to the new board of direc- 
itors of the Arkansas Automobile 
| Dealers Assn. at its annual con- 
| vention in Hot Springs: 

Robert Ford, Horace DeLamar, 
iR. T. Steele, H. B. White, Rabie 
' Rhodes, Carl Darham, Mid Sem- 
mes, Newton L. Hailer, Russell 
| Phillips, R. A. Chitwood, R. 

| Ress, Clyde Randall, H. F. Trotter. 
| Edgar Pryor, W. R. Weaver, Fred 
| Harris, E. P. Hornor, Mose Holi- 
'man, L. C. Cargile, Louis Eisen- 
|/mann, Leo Griffin, Hardin Bale. 
|'Henry Thomas and W. H. Sadler 


| Obituaries 

W. F. Green . 

| BIRMINGHAM, Ala. William 
Franklin Green, 47, president o! ‘¥. &. 
Green Motors, Inc., distributor Of 
Dodge and Plymouth cars here proved 


1934, died March 27 at his home 
an illness of several weeks. 
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spring selling season because of| 1914 that the Ford Motor Co., em- 


ion halt. 
Rouge production. al 


HISTORY SHOWS that Henry 
Ford is regarded by labor, as a 
whole, as one of its best friends 
and it has so indicated in recent 
surveys, the secret ballots, one 
might call them, which permits 
labor to voice their opinions with- 
out fear of a racketeering union 
leader cracking down and direct- 
ing the vote. Illustrative of this 
oint, take the survey made by 
Fortune magazine and the results 
announced in its June issue. For- 
tune’s effort was “a survey of 
opinion among labor on subjects 
that chiefly concern labor and the 
labor movement—the bosses, the 
unions, picketing, politics, com- 
munists, and all people.” So far as 
the automobile industry was _ con- 
cerned, the vital question of the 
survey was: “Which of these 
people do you think have been on 
the whole helpful to labor and 
which harmful?” The result: As in 
the case of Abou ben Adhem, “lo, 
and behold the name of Henry 
Ford led all the rest.” Henry Ford, 
according to the vote led the field, 
with 73.6 percent voting that he 
has been most helpful; 12.3 voting 
nay and 14.1 percent voting “don’t 
know.” Trailing the sage of Dear- 
born were Senator Wagner, Wil- 
liam Green, Secretary of Labor 
Perkins (probably a complimentary 
vote), Alfred P. Sloan jr., Senator 
Robert La Follette, Senator Bur- 
ton K. Wheeler, John L. Lewis, 
Norman Thomas, Tom Girdler and 
Earl Browder. As in the case of 
the first America’s Cup Race, 
yachting’s blue ribbon event, there 
wasn’t any second. 

* * * 

AS IF THAT wasn’t conclusive | 
as to just how Henry Ford fits 
in the labor picture, we have the 
evidence of the Gallup survey, 
taken in late March. In April, 1937, 
Dr. Gallup asked: “Henry Ford | 
says he will refuse to recognize 
labor unions in his plants. Do you 
agree or disagree with this view- 
point?” At that time 47 percent of 
those interviewed agreed Henry 
was right. Four years later, in late 
March, 1941, the same question 
was asked. By this time the situa- 
tion had become acute—Henry was 
on the spot—and yet this silent 
public approved him, 56 instead of 
47 percent voting he is right. 

oa 


TO GET THIS vote of public 


confidence, Henry upset the _ in- 
dustrial world by announcing in 


Years Age 


(... from Automotive News files) 





_ Fifteen Years Ago 
William Ledyard Mitchell was made 
vice-president of the Chrysler Corp. 
... At the same time, Keller 
was named vice-president in_charge of | 
manufacturing of Chrysler Corp. ... 
General Motors reports that in Feb- 
Tuary of 1926 82 percent of all cars sold 
by its units were closed cars, as com- 
pared with 54 percent in February of 
1925... . Approximately $3,000,000 re- 
funded to automobile manufacturers by 
the treasury department in re-adjust- 
ment of the new automotive excise tax. 


Ten Years Ago | 

W. B. Mayo, chief engineer of Ford 

Motor Co., predicts that by 1941 all of 
the major railroad systems will be 
Operating airplanes for passengers, 
us leaving its railroads clear for 

freight trains. . . . Knute Rockne, fa- 
Mous football coach and also sales pro- 
melo manager of Studebaker, was 
illed in an airplane crash in south- 
eastern Kansas. . . . Ford’s 1930 net 
was put at $55,000,000, with cash re- 
Sources of $300,000,000. . . . Report on 
gaited States car and truck registra- 
ons for 1930 shows a total of 26,- 
- + » « NACC announces that 2,- 

in ne old cars and trucks were junked 





Five Years Ago 


pitnon Benson was named assistant to 
iL president of the National Automo- 
Jack pe Assn., succeeding the late 
mabe ot: .. . According to Auto- 
Po le Manufacturers Assn., in 1935 
emneee of individual factory workers 
on oyed at the peak season indicate 
oo wage average of $1,250... . 
de rles S. Davis was re-elected presi- 
nt of the Borg-Warner Corp. 


One Year Ago 


J. Earle, chief of General 
uick yling section, displays new 
What thePerimental model, his idea of 
wile e streamlined car of, the peste 
Ant? 0 o FOP otor Co. o an- 
ada's plant expansion calls for an ex- 


Harley 


oe anete of $1,175,000. . . . March sales 
National units. . . . Members of the 
vote nn Automobile Dealers Assn. 
pil, “B® to one against the Patman 


Sparks 


(Continued from Page 1) 


|if the United States was in peril 
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advertisement of the Prudential 
Insurance Co., has been so mini- 
mized in the new styling that the 
Clipper’s radiator grille is only 
reminiscent of what that front 
end used to be. But it is so skill- 
fully done that you know it is a 
Packard you're looking at. Whether 
or not this idea will be carried 
on in future Packards remains to 
be seen. 








































Chris 
Sinsabaugh 






ploying 16,883 men (now he has 
85,000 working for him) would pay 
a minimum basic wage of $5 for 
an eight-hour day for everybody on 
the payroll. At that time, as a gen- 
eral rule, common labor was paid 
$1 a day; semi-skilled labor got 
$1.50; skilled labor got from $2 to 
$2.50; very skilled workmen, from 
$2.75 to $3. Also, as a general rule, 
the workday was from 10 to 12 
hours long. This action on the 
part of Ford revolutionized the 
labor world, despite the howls of 
the competitive industrialists who 
thought business was going to hell 
because of Ford’s pay raise. ° 
* * * 


SINCE THAT time Ford always 
has been labor’s friend, according 
to the records. True, he has been 
stubborn in refusing to permit 
unions to have a say as to how he 
would run his own business. With 
the Ford company owned by the 
Ford family, Henry, Mrs. Ford and 
Edsel, Henry is his own board of 
directors and with his other two 
stockholders thinking the way he 
does, it is small wonder that he 
can afford to be independent in 
running the company. He’s done a 
wonderful job. Labor apparently 
has no complaint outside of the 
fact Henry will not listen to its 
dictation. Like “mother knows 
best,” he thinks Henry knows best 
so far as the operation of the Ford 
Motor Co. is concerned. And can 
you blame him for thinking that 
way? 


* * * 


EVER SINCE John W. Packard 
put out his first job and told us 
to “ask the man who owns one,” 
that Packard front end has been 
famous in the industry, several 
makers having asked themselves 
why they hadn’t thought of it 
first. I remember one year — and 
that was some time back — when 
a rival maker put forth a front 
end so like Packard’s that one 
had to look at the nameplate to 
be sure what it was. 

* * od 





CANADA was represented in the recent Hudson district managers’ conference 
held in Detroit by, left to right, C. R. Gall, general sales manager, Hudson 
Motors of Canada, and W. G. McFarlane, Hudson regional manager for the 
Toronto territory. They are shown above with E. J. Blum, technical service 
manager for the Hudson factory in Detroit. 





the books and more expected. Gil- 
man said the company had a fixed 
overhead of about $7,000,000 in 
1940, and there were about 8,000,- 
000 production hours of work. 
There will be no change in over- 
head in '41, but there will be 32 
million production hours of work, 
he said. 


Packard doubts that aniomivbdile 
production will be sericusly af- 
fected by either materials or labor 
shortage and that the threat of 
price increases on automobiles has 
been overstressed. War orders will 

LISTENING to Gilman talking} keep busy his plants out on East 
to his distributors, we, the press|Grand Blvd., Detroit, with nearly 
learned that the president of'200 million dollars of orders on 
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for 1947! 


This complete encyclopedia of the Automotive 
Industry known to Dealers, Manufacturers, 
Jobbers and Finance Houses as the “Bible of 
the Industry” will be mailed with the issue of .. . 


JUNE 30TH, 1941 


Our Editors, already hard-at-work on compiling 
this edition, promise the most comprehensive 
and complete book in our history ... . The 
publishers promise a greatly increased circulation 
as already orders are pouring in for the 1941 
edition at $1.50 per copy. 


First Advertising Forms Close May 15th 


. . . and advertisers with copy in prior to this 
date will receive preferred positions. Please order 
NOW through any office of 


Automotive New: 


2751 EAST JEFFERSON AVENUE 
DETROIT 


LOS ANGELES 
2461 SLeery Ho.Liow Drive 


* * * 


EVER SINCE that letter day, in 
1914, Henry apparently has fol- 
lowed his charted course. He, in 
my belief, always has been sympa- 
thetic to labor and he always has 
looked after the welfare of his 
employes. He’s patriotic to the nth 
degree—he’s proud he is an Ameri- 
can. He doesn’t believe in war, but 
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RAINS ARS ARE 


and needed his help, Henry would 
be one of the first to report for 
duty. And what a job he can do! 


* * * 


I HOLD no brief for Henry Ford 
but as a commentator who has 
kept tab on him for four decades, 
I am convinced he will go out of 
his way to help the workingman, 
not try to slap back labor’s ears, 
but he feels he has earned the 
right to run his own business. He 
was doing right well for the work- 
ingman when CIO leaders ganged 
up on him last week and struck 
his Dearborn plant at a time when 
he was paying out $657,000 a day in 
wages to those working at River 
Rouge, five days a week, for a total 
of $3,285,000 a week, not to over- 
look 5,000 in the white-collar squad 
at Dearborn. A mighty force neces- 
sary to carry on after production 
had done its bit. 

That payroll is not coffee and 
cakes—it’s a good living, with 
pumpkin pie for dessert, in case 
labor likes pumpkin pie. 

* ” + 
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ALONG WITH some 50 other 
tappers of typewriter keys, I saw 
Packard’s new Clipper model when 
it was displayed to the dealers in 
the Detroit area on Tuesday of 
last week. It is unusual to intro- 
duce an entirely new model at this 
time of the year but it is not with- 
out precedent. Studebaker put forth 
its present Champion at about the 
same time two years ago and 
profited thereby. To me it seems 
like a wise step that’s been taken 
by Max Gilman. Of course, right 
now it’s a bull market, with every- 
one selling everything they can 
produce, but the Clipper should 
prime the pump in the _ event 
demand slackens. No one can tell 
when that will be, with conditions 
as they are, but Gilman has taken 
time by the forelock and with this 
augmented line the Clipper may be 
his ace in the hole. 

*# * * 


THE CLIPPER I saw made an 
impression on me as an example of 
ultra-modern styling, described as 
a “perfect blending of advanced 
windstream design, smooth flowing 
lines, no breaks, no_ superfluous 
ornamentation.” Too, the Clipper 
seems to mark a departure from 
tradition-bound Packard styling in 
that the famous Packard front end, 
as famous as the Rock of Gibraltar 
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Finished Goods 
Shipments Rise 


Sharply in Feb. 


WASHINGTON. — Secretary of 
Commerce Jesse Jones declared 
last week that the sharp increase 
in the daily flow of finished goods 
out of our manufacturing plants in 
February was “very encouraging” 
in view of the enormous production 
problem facing the country. 


The U. S. department of com- 
merce index of manufacturers’ 
shipments jumped 10 points to 158 
for the month, the highest figure 
reached thus far. This rise takes 
on added meaning, Jones stated, 
inasmuch as manufacturers’ inven- 
tories showed little increase during 
February. 

Both durable and _ nondurable 
gocds industries are shown to have 
contributed to the February ad- 
vance in daily average shipment 
rate. New orders placed with 
manufacturers continued upward, 
the index advancing from 176 in 
January to a record high of 189 
in February. 

The inventory index increased 
only fractionally in February after 
advancing at rate of 2 points a 
month for the past half year. 
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Regard Used Car Departmen; 
As Profit-Maker, CATA Says 


CHICAGO.-- Dealers who wouldn't} upon the job of selling new cars 
think of taking a profit on their) For dealers, the ratio of 70 perce, 
stock of parts, accessories, fuel and| attention to new cars and only 9 
lubricants before selling them, per-| percent to used cars is given, — 





CLASS of engineering staden's from the 
Mexico, who recently completed an ecight-w 


at the Chrysler Corp. Service School in Detroit. They are sh own ith W 
Ledyard Mitchell, vice-president of Chrysler Corp. in charge of international 


business, at a luncheon 
Left to right, Ernesto Beyer 


given to them shortly before their return to Mexico City. 


' ser, Chihuahua; Jose M. Quiroga, Hermosillo; Se 
Chavez, Chihuahua; Mitchell; Manuel Mercado, Senter City; Caries Sehen ie 


Mexico City; Gregorio Osuna jr.. Mexico City; 


Railway Express Using 


Synthetic Rubber Tires 
NEW YORK.—By equipping cer- 
tain light units of its motor truck 
fleet with synthetic rubber tires 
Railway Express Agency, along 
with other large corporations, is 
participating in a voluntary move- 
ment to encourage the development 
of a “stand-by” synthetic rubber 
industry capable of emergency ex- 
it was announced last 
week. 


_A number of tires made with 


Roberto Novarro, Mexico City. 


Ameripol, the synthetic rubber cre- 
ated by B. F. Goodrich Co. from 
petroleum, natural gas, soap and 
air in a 14-year research program, 
has been purchased and being ap- 
portioned among the various dis- 
tricts of the Railway Express 
Agency as a means of acquainting 
company officials and employes 
with this new development, the an- 
nouncement said. 


“Dealers Tell Me,’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 


National Polytechnic Institute of | 
eek course in automotive service 








sist in being inconsistent by en- 


tering used cars on their books at 
prices they think those automobiles 
will bring at retail. 


Calling attention to this practice 
and declaring it to be faulty, the 
Chicago Automobile Trade Assn. 
presented the following alternative 
last week in its “Dealer Operating 
Facts” bulletin: 

“Used cars should be set up on 
your books at the cash wholesale 
replacement value. The difference 
between this and the retail selling 
price should be charged off against 
the cost of the new car sales or 
over-allowance account at the time 
the new car is sold.” 


The bulletin estimates that the 
used car department is regarded as 
“a mecessary evil instead of the 
profit producing department it 
really is” because a_ top-heavy 
amount of effort by factory sales 


departments, dealer salesmen and | 


_appears weekly in Automotive News. dealers themselves is concentrated 


How does the lesson come hom, 
to roost with dealers? CATA pro. 
duces this word picture fraugh: 
with a certain amount of near 
panic which it states could eagi, 
have been avoided: 

“When the pressure is put on for 
increased new car volume and the 
used car lot piles up with many 
used cars; when the dollars in th 
cash drawer begin to disappear. 
when this condition becomes sy. 
ficiently acute--then a great de: 
of attention is given to collectin; 
the so-called new car profit }; 
some form or other of used cx 
liquidation. 


New Safety Club 
To Honor Careful 


Truck : Driver 


NEW YORK.—To promote safet; 
on the highways of Americ: 


asily 





What Do You Like in. . 


Automotive News? 


eT’ URTHERING its desire to publish a trade newspaper in 

keeping with the needs of its readers, AUTOMOTIVE NEWS 

intends occasionally to take a survey of reader opinion 

with the hope that readers will express their approval or 

disapproval of various features now carried in AUTOMOTIVE NEws, 

and suggest others that might be added to make AUTOMOTIVE NEWS’ 

service to its subscribers all-embracing. Listed below are the major 

features now carried in AUTOMOTIVE NEws. We’d appreciate it 

greatly if you would check those you like, or dislike, and mail the 
list to us at your earliest convenience. 


Below the list of present features is space in which you are urged 
to make your recommendations for new features you believe would 
be helpful. Space is also provided for your signature, address and 
business. However, since this is a general survey — and the result 
is the main objective — it is not necessary that you sign your name. 


Read Read Find Helpful 


tion Estim 
Often Seldom Useful Service Production Es ates 


Car, Truck Registrations 

Plant Activity 

My First Sale 

Used Car News 

Service News 

Used Car Auction 
Wholesale Prices 

Cartoons 

Advertised Used Car 
Selling Prices 

Photographic 
Illustrations 


Sparks 

Automotive Washington 
Dealers Tell Me 

“Top Ten” 

Editorials 

Word in Edgewise 
Letters from Readers 
Legislative News 
Defense News 
Fourth Dimension 
FOB Factory 


JOO000 


OOOOOO0O0000 
OOOO0000000 
a) 


Recommendations for new features.. 


gp You can sign this Readers’ 
Poll or not as you choose. 
The Editor. 


SIGNATURE. 
ADDRESS 
BUSINESS 


this to Editor, Automotive News, Detroit, 


Address 





through more careful truck driy. 
ing, a new national organization t 
be known as the Star Drivers Clu 
was announced here last week 
Plans for the awarding of special 
recognition to truck drivers who 
pile up unusually good safety rec. 
ords were released by the sponsor 
of the club, United States Rubber 
Co. 

Carrying approval of Harold J 
Jones, chairman of the safety com. 
mittee of American Trucking 
Assns., the club will give insignia 
ranging up to a diamond pin to 
these men, in addition to a safety 
award certificate and membership 
ecard. 

Minimum requirements for mem. 
| bership in the club will be a 300,000 
mile record of operation without 
accidents for inter-city drivers, or 
100,000 miles within the city or 
|suburbs. An accident is defined as 
|a mishap in which death, personal 
|injury, or property damage occurs. 
The name Star Drivers Club is 
| described as having a two-fold sig- 
nificance. First, membership will 
'be granted to those exceptional 
|drivers who are as big “stars” in 
|their line as the .300 hitters of 
| baseball are in theirs. Second, for 
each additional 100,000 miles with- 
out an accident another star will 
|be added to the Safe Drivers Club 
| pin. 





| Richards Named Assistant 
| To Hoffman at Studebaker 


SOUTH BEND. -— Paul G. Hoff- 
|'man, Studebaker president, an- 
nounces that E. E. Richards has 
joined Studebak- 
er Corp. as as- 
sistant to the 
president. 
Richards, a 
member of the 
industrial depart- 
ment of Lehman 
Brothers, invest- 
ment banking 
firm for the past 
12 years, has been 
in association 
with a wide vari- 
ety of industrial 





| 
| E. E. Richards 
organizations. 


Arkansas Dealers Name 
New Board of Directors 


| LITTLE ROCK, Ark.—(UTPS).— 
|The following members were 
|named to the new board of direc- 
|tors of the Arkansas Automobile 
|Dealers Assn. at its annual con- 
| vention in Hot Springs: 

Robert Ford, Horace DeLamar, 
|R. T. Steele, H. B. White, Rabie 
| Rhodes, Carl Darham, Mid Sem- 
mes, Newton L. Hailer, Russell 
|Phillips, R. A. Chitwood, R. J. 
| Ress, Clyde Randall, H. F. Trotter. 
| Edgar Pryor, W. R. Weaver, Fred 


man, L. C. Cargile, Louis Ejisen- 
mann, Leo Griffin, Hardin Bale, 
|Henry Thomas and W. H. Sadler. 


Obituaries 


W. F. Green 

| BIRMINGHAM, Ala.— William 
| Franklin Green, 47, president of W 
Green Motors, Inc., distributor of 
Dodge and Plymouth cars here since 
1934, died March 27 at his home @ 
an illness of several wecks. 
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| Harris, E. P. Hornor, Mose Holi- | 
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| advertisement of the Prudential 
Insurance Co.. has been so mini-| 
mized in the new styling that the 
Clipper's radiator grille is only 
reminiscent of what that front 
end used to be. But it is so skill- 

| fully done that you know it is a 

| Packard you're looking at. Whether 
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unions, picketing. politics, com- 
munists, and all people.’ So far as 
the automobile industry was con- 
cerned, the vital question of the 
survey was: “Which of these 
people do you think have been on 
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Read what this 


successful dealer 
has to say about 
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